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State of the nation’s economy: 


Up ! 














| 


ALUMINUM OuTPpuT—For the first | J 


four months of ’52, it’s 13 perce 
more than like period a year (9) 
and 22 percent ahead of the same, 
period in 1943, the peak year of| 
World War II. Members of 
Aluminum Assn. shipped 84,209, | 
pounds of sheet in April, compar d | 
with 81,189,387 during March. 
Gas Firms’ Income — The 
utility and pipeline industry 
revenue of $815,000,000 in the _ 
quarter of the year, up 111 
cent Tr the comparable ti 
us year, ae @ 


















American Assn. 

CANADA RTS— Rose $50,060,- 
000 to $350, in April to jse 
a record. 


Senernanr— ’s 1,034,0 in- 
crease pushed totaknumber of Her- 
sons employed in U. 

and the month’s figura w 
17,000 shy of record set lagt- 


* * * 


Down 

RaitroaD FreiGHT — Latest weekly 
compilation by Assn. of American 
Railroads shows carloadings off 1.8 
percent from preceding week to 
684,243 and 15.9 percent lower than 
same ’51 period. 

Business Barometer —In week, 
of June 7, the N. Y. Times index 
dropped to 1538.3 from 169.9 for 
the previous seven days. Corres- 
ponding figure for last year was 
175.5. 


TV Sets—Shipments of receivers 
to dealers in the first four months 
slipped to 1,564,516, against 2,076,124 
a@ year ago. 

. 7 * 


General 
MercHant SHips—Tonnage under 
construction throughout the world, 
as of Apr. 1, totaled 15,751,847 gross 
tons, a hike of 10 percent during 
the quarter and about 50 percent 





better than on Apr. 1, 1951. 
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1950 
SALES TAX #2499000 


AUTOMOTIVE PROUUCIS 


REGISTRATION FEES 


ON MOTOR VEHICI Ss 


GASOLINE and O1L T/ 


23.7% 


whee 





2,655,000 
7,933,000 
TOTAL #1308700 
of Total Utah 
State Taxes in 1950 Came... 
from Automotive Taxes 


Auto Taxes Foot 23 Pct. of Utah's Bills— 
This display is being exhibited throughout Utah to show motorists that 23.7 percent 


of total Utah state revenue in 1950 came from automotive taxes. 


Charles Freed 


(lower), of Freed Motor (DeSoto-Plymouth), Salt Lake City, points out to M. R. Dar- 
lington jr., managing director of the Inter-Industry Highway Safety committee, that 
the state’s 1950 revenue from automotive taxes amounted to $13,087,000. 





Defense, Civilian Output 
Feeling Effects of Strike 


A MAJOR tieup of defense and 
civilian output threatens the 
nation this week. 

The steel strike still dragged on 
at press time Thursday, while prin- 
cipals in the dispute seemed to be 
standing by, waiting to see what 
Congress would or would not do. 

Army Ordnance officials said 





Used Cars 


Level Off 


Wholesale Prices Continue to Show Decline, 


But Retail Sales 


By Sam Sampson 
Staff Writer 

Was used-car sales are report- 

ed to be well above the level 
of six weeks ago, there is some evi- 
dence that a leveling-off period 
may be setting in following recent 
record sales periods, according to 
reports received at AUTOMOTIVE 
News last week. 


Prices of used cars at whole- 
sale have also been falling off for 
the last two weeks, according to 
Automotive News’ index. Last 
week prices were down on all 
models except ’5ls, which re- 
mained unchanged, and ’52s which 
were up an average of $6. 

The biggest loss occurred in the 
prices of ’46s, which were down an 
average Of$23 for the two weeks. 
However, the average price of all 
models dropped $11 during the pe- 
riod. This marks the only consis- 
tent downward trend since the 
suspension of Regulation W. 

aa * * 

ETROIT used-car dealers said 

sales were down last week, and 

they were hesitant to lay the blame 
entirely on a heat wave which drove 
the mercury into the upper 90s. 
The steel strike and inability of 
customers to buy were listed as 
other factors. 

In Akron, 775 cars were sold 
during the week ended May 31, 
which is 18 cars below the previ- 





Remain Strong 


ous week’s peak of 793. 

Similarly, Cleveland reported 
sales of 2,518 cars during the first 
week of June, off considerably from 
the previous week’s high of 3,201. 
It was noted, however, that the 
June week’s total was still above 
the weekly averages this year. 

* ~ + 
But in several other areas, sales 
are continuing to rise, it is re- 
ported. At Phoenix, Ariz., used-car 
(Continued on Page 41, Col. 4) 





production of tanks at the De- 
troit Arsenal would have to be 
cut by 30 percent early in July, 
due to a turret shortage. A com- 

plete shutdown was feared by 
Aug. 1. 

It was estimated that steel sup- 
plies would last only another 10 
days to two weeks at the Cadillac 
tank plant in Cleveland, the second 
of three such plants in mass pro- 
duction. 


x x x 
L J. PURDY, Dodge Truck vice- 

* president, said production of 
Dodge military trucks would have 
to be halted Wednesday (June 25), 
because of a shortage of special 
army truck wheeis. 

Lempco Products, in Cleveland, 
stopped making mortar shells last 
week because of a steel shortage. 
Ford and Oldsmobile reported that 
their production of bazooka rockets 
might have to be halted this week. 

Huge layoffs in both civilian 
and defense plants appeared in- 
evitable, even if the steel strike 
should end immediately. 

The whole situation was taking 

(Continued on Page 40, Col. 1) 
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Critical 


As Auto Output Tops 
Quota for Six Months 


Production for Week Is Steady at 119,717 Vehicles; 
Adverse Reaction from Strike Now Held 
Certain for Third Quarter 


By Bernie Thomas 
Associate Editor 

TEEL stockpiles at U. S. plants 

sagged to a critical level last 

week, as the auto industry turned 
out nearly as many vehicles as it 
did the week before. 

Makers assembled enough cars 
to send total production for the 
year in that category over the 
2,056,000 quota set up by NPA for 
the first six months of 1952. 

Mainly responsible for that 
achievement is the sustained pro- 
duction efforts of six makers. The 
past week found General Motors, 
Chrysler, Ford and Willys already 
started on their third-quarter quo- 
tas. Nash and Studebaker will join 
the same ranks this week. 

Built in this country last week, 
according to AuTomoTivE NEws esti- 
mates, were 94,468 cars and 25,249 
trucks—a total of 119,717 units. The 
previous week’s production total of 
120,264 units was made up of 95,112 
cars and 25, 152 trucks. 


Ao nk gooduction effort 
is looked for from the auto in- 
dustry this week, but it may be the 
climax of makers’ efforts to build 


| of the entire industry is an early 


prospect after that. 

Most makers will spend this week 
with their fingers crossed over the 
possibility that any hour may find 
some important supplier giving no- 
tice of his inability to keep ship- 
ping. 

+ = * 


N2 MATTER when the steel 
strike ends, car and truck pro- 

duction in the third quarter is 

bound to be affected adversely. 
General Motors and Chrysler 


divisions are said to be 
(Continued on Page 41, Col. 1) 2 








Production 


-Automotive News Estimates, 
U. 8. Cars, Trucks 








150,406 
119,717 ® 
Rad 
Week Week 


For complete pO. “totale 
by makes, see table, page 41. 











everything possible for the best 
market conditions of the year. 

Ford abandoned plans to adopt a 
four-day week. The company said 
such action might adversely affect 
it under NPA’s quota system. 

Ford said it would continue full 
operations throughout June in as 
many plants as possible. Interna- 
tional Harvester plans to begin 
laying off workers June 27. 

Most other vehicle makers seem 
to have a fair chance of squeez- 
ing operations through the short 
first week of July, but a blackout 





Conferees Ironing Out Controls Bill 


By William Ullman 
Washington Correspondent 
ASHINGTON. — Extension of 
the Defense Production Act, 
carrying several items of vital in- 
terest to the nation’s automobile 
dealers, was under consideration on 
the floor of the House as this issue 
of Automotive News went to press. 
Main concern of the dealers 
was a revised Herlong amend- 
ment and a move initiated by the 
House Banking committee to kill 
the Federal Reserve Board’s 
powers to again impose upon 
auto dealers such a restrictive 
credit rule as Regulation W. 
Doubtless by the time these 
words are printed, a new economic 
controls law, in one form or an- 


other, will have been passed by the 
House and a group of Senate- 
House conferees will be at work 
trying to iron out the differences 
between the two chamber views 
of what such extended legislation 
should be. 
* * * 

6 yr SENATE already had passed 

its bill with a broadened Her- 
long amendment incorporated and 
an additional provision by Senator 
Lyndon Johnson, Texas Democrat, 
allowing wholesalers and retailers 
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their pre-Korea percentage mark- 
ups in cases where state and anti- 
trust laws interfere with industry- 
wide markup allowance. Senator 
Johnson, it was said, had Texas 
dealers in mind primarily when he 
offered the amendment, which was 
favorably voted, 58 to 18. 

But the Senate bill did not 
contain the credit controls repeal 
provision inserted in the House 
version. 

Here is what the banking com- 
mittee report said when its bill 
was handed into the House: 

“Your committee determined 
that authority for credit controls 
should be removed entirely from 
the Defense Production Act. Ac- 

(Continued on Page 38, Col. 1) 


Added Copper 
Brings Easing of 
Output Controls 


ASHINGTON.—Amid the gloom 

of the steel snarl, auto makers 
last week received reassuring news 
on three other vital production’ fac- 
tors—copper, aluminum and ma- 
chine tools. 

Besides doling out an addi- 
tional 100,000,000 pounds of cop- 
per for civilian use in the third 
quarter of this year, the National 
Production Authority freed about 
80 percent of all copper and 
aluminum users from direct allo- 
cations. 

The sweeping decontrol action 
applies to smaller companies which 
have been receiving the two metals 
through NPA. Larger manufactur- 
ers will remain subject to direct 
control, but their allocations will be 
increased. 





. 7 * 

N&A officials said that an extra 

8,000,000 pounds of copper and 
7,000,000 pounds of aluminum would 
be allocated to the auto industry. 
These quantities are enough to 
support the production of at least 
100,000 more cars than the author- 
ized third-quarter quota of 1,150,- 
000, provided enough steel becomes 
available. 

Accompanying this improve- 
ment in the tight metals situation 

(See COPPER, Page 41, Col. 3) 








Top Cars 
New-car registrations for four 
months, plus 5 states for May: 
1952 Pos, Make 1951 Pos. 
1—282,635 Chev. 423,7384— 1 
2—223,108 Ford 333,520— 2 
3—148,128 Plym. 196,312— 3 
4—103,452 Buick 158,259— 4 
5— 75,158 Dodge 107,398— 5 
6— 72,360 Olds. 106,916— 6 
7— 59,328 Stude. 713,948— 8 
8— 56,819 Mercury 87,639— 7 
9— 41,761 Nash 45,467—10 
10— 39,486 Chrysler 58,1838— 9 
11— 30,540 DeSoto 39,292—12 
12— 26,460 Cadillac 36,367—13 
18— 25,124 Hudson 42,363—11 
14— 21,670 Packard 26,746—14 
15— 12,373 Kaiser 23,057—15 
16— 9,765 Willys 9,514—18 
1iji— 9415 HenryJ 21,911—16 
18— 17,172 Lincoln 9,900—17 
19— 1,608 Austin 1 
20— 1,218 Crosley 2,173—19 
21— 1,153 Brit.Ford 949—21 
22— 390 Allstate 
Total All Makes 
1,338,709 1,942,530 
For further details see page 
35, today’s issue. 
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Batteries Also Trimmed... 





All Companies Reduce 


Truck Tire Prices 


THER rubber manufacturers 
followed the lead of Goodyear 
last week in reducing prices on 
truck tires—and on tubes for cars, 
trucks and tractors. 
ttery makers took similar 
price action on batteries for the 
replacement market. 

Seiberling, Firestone, General 
Tire, Mansfield, Dayton Rubber 
and Lee matched Goodyear’s roll- 
back of 2% percent to 7% percent 
on truck tires. 

Prices on car and truck tubes 
were pared 5 percent, while farm 
tractor tubes dropped 7% percent. 

* * * 


bp lower prices were held pos- 
sible because of lower costs for 
natural rubber. No price cuts were 
made on car tires, it was explained, 
because they are made of 75-85 per- 
cent synthetic. 

Electric Storage Battery and Wil- 
lard Storage Battery announced 
price reductions of 6 percent on re- 
placement batteries, following iden- 
tical action by General Motors’ 
Delco Remy division and Electric 
Auto-Lite. 

The drop in auto battery prices 
was attributed to a steady de- 
cline in the price of lead, a ma- 
jor material in battery manufac- 
turing. 

Harry A. McDonald, administra- 
tor for RFC, said that a reduction 
of synthetic rubber prices to 23 
cents a pound would be carefully 
considered. At the same time, he 
announced that the RFC will close 
two of its “higher-cost” synthetic 
piants this ‘summer. 


bd 
te two plants, at Louisville and 


Kobuta, Pa., use alcohol in pro- | 





NUCDA Letters 
Urge Congress to 


Bar Credit Curbs 


WASHINGTON. —In a letter to 
every member of Congress, the Na- 
tional Used Car Dealers Assn. last 
week urged the lawmakers to sup- 
port the House Banking committee 
in eliminating standby consumer 
credit controls from the forthcom- 
ing Defense Production Act. 

NUCDA said that “it is impos- 
sible for any used-car dealer to 
plan his future business when the 
Federal Reserve Board has author- 
ity at any time to reimpose credit 
terms which could result in heavy 
inventory losses.” 

Enclosed with the letters was a 
copy of a resolution opposing 
standby controls which was 
adopted unanimously by NUCDA’s 
board of directors earlier this 
month in Detroit. 

The congressmen were advised 
that the board also adopted a reso- 
lution encouraging sound financing 
practices in the sale of used-cars. 
The letter said NUCDA members 
were encouraging buyers to make 
as large a downpayment as pos- 
sible, 

The lawmakers were also re- 
minded of the appeal for freedom 
from credit restrictions made by 
NUCDA President James C. Down- 
ing, of Atlanta, before the House 
committee on behalf of NUCDA 
members in 39 states doing a busi- 
ness in excess of $500 million a 
year. 


Knetzer Flees Jail; 
National Hunt On 


SPRINGFIELD, Ill.—Federal au- 
thorities last week were pressing a 
nationwide search for Robert L. 
Knetzer, Edwardsville used - car 
dealer, who escaped from city pris- 
on here with the help of a man 
who posed as a U. S. marshal. 

Knetzer was facing perjury, con- 
tempt and fraud charges. He 
amassed more than $3,000,000 in 
debts in 1946-48 as a result of a 
scheme under which he sold “new- 
used” cars for less than he had 
paid for them. 

Federal District Attorney How- 
ard L. Doyle said city police had 
suspended Melvin Palmer, night 
jailer, who released Knetzer from 
the federal section of city prison 
with the phony marshal. 
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ducing synthetic rubber and there- | 
fore are more costly to operate than | 
government plants using petroleum. | 

Some observers believe that a 
lag in truck tire sales touched 
off price cuts, Truck tire opera- 
tors fearing shortages, began to 
stockpile casings following out- 
break of the Korean war. This 
resulted in a sharp increase in 
truck tire sales last year, and is 
believed to be the cause of the 
present lag in sales of truck 
casings. 

Natural rubber is currently sell- 
ing at about 27 cents a pound, com- 
pared with a high of 88 cents when 
the General Service Administration 
took over buying of it in 1950. 


Colorful Event 


Ditzler Division Celebrates 


Its Fiftieth Year 

DETROIT. -- Commemorating 50 
years of business in the auto indus- 
try, Ditzler Color division of Pitts- 
burgh Plate Glass Co., held an open 
house recently. More than 1,200 em- 
ployes and guests toured the firm’s 
1l-acre plant to see how automobile 
colors and finishing materials are 
made. 

The original Ditzler Color Co. was 
founded here in 1902 by Peter and 
Fred Ditzler, and manufacturing 
was conducted in a smail one-story 
building. The Ditzlers sold out to 
T. W. Connor and Associates in 
1913, and Pittsburgh Plate Glass 
acquired the concern in 1928. The 
present plant was started in 1925. 

In all its 50 years, Ditzler offi- 
cials said, the company has con- 
fined its work to manufacturing 
and developing automotive finishes. 
Body-finishing operations that at 
the turn of the century required 30 
days are done now in that many 
hours. 








Co 


Milwaukee Dealers Aim to Have Fun— 

In front of the target at the annual spring outing of the Milwaukee Automobile 
Dealers Assn. are (left to right): Wallace Rank of Rank & Son (Dodge-Plymouth), 
president; Vince Koppel, used-car dealer, and Ed Wehe, Studebaker dealer and 
past-president.—{Milwaukee Journal photo.) 


| 





Shopping-Center Show 
Held by L. I. Dealers 


NEW YORK.—In the traditional 
“moving-the - mountain -to- Moham- 
med” mood, 11 automobile dealers 
on Long Island, each took three 
or four models of their make and 
staged a one-day automobile show 
in one of the newest and largest 
shopping and suburban communi- 
ties on Long Island. 

The community, Fresh Mead- 
ows, is a new development con- 
structed by New York Life Insur- 
ance, consisting of some three 
thousand families, and surround- 
ed by one of Queens’ largest and 
most thickly populated areas. 
When the community was con- 
ceived, large areas were set aside 





for parking facilities, convenient 
to the local department stores 
and smaller shops, to encourage 
the use of the community area 
for shopping. 

The 11 dealers, sparked by Victor 
F. Breitfeller, of Breitfeller Pon- 
tiac who acted as chairman, took 
over one of the large parking areas 
and staged their show. The show 
ran from 10 a. m. to 5 p. m. and 
drew a capacity crowd throughout 
the day. There was no admission 
charge. 

The public had been prepared 
during the preceeding weeks for 
the show by large advertisements 
in the local Fresh Meadows Shop- 





(See CENTER, Page 42, Col. 1) 


Auto Financing 


Up 15 Percent 


Used Cars Account 
For 64% of Paper 


WASHINGTON. — Sales finance 
firms’ purchases of automotive pa- 
per for April showed a 15 percent 
increase over the previous month 
and a slight increase in outstand- 
ing balances over a year ago, re- 
ports the Federal Reserve Board. 

There was an April increase of 
16 percent for new cars and 15 per- 
cent for used cars, the FRB said. 
New-car paper amounted to 74,912 
units while 180,480 used cars were 
financed by the firms reporting to 
the FRB. 

Commercial-car financing in- 
creased 17 percent on new units 

and 16 percent on used. 

Used cars accounted for 64 per- 
cent of the 283,719 units financed at 
retail. New cars accounted for 26 
percent; used commercial vehicles 
6 percent, and new commercial ve- 
hiles 4 percent. 

Wholesale financing for April in- 
creased 13 percent over March. 
Outstanding balances were up 4 
percent, bringing them to about the 
same level of a year ago, the FRB 


Nickel Kiss 


Spurned by One Plater, 
But Most Desire It 


WASHINGTON.—A “nickel kiss” 
is worth nothing at all, one electro- 
plater remarked last week at a 
meeting here of NPA with the elec- 
troplating industry. 

Up for study was a proposal to 
permit the use of nickel as a flash 
undercoating prior to chromium 
plating. The proposal set a maxi- 
mum of one ten-thousandth of an 
inch. 


One electroplater said such a 
thickness was more of a “kiss” 
than a “flash.” 

The electroplaters as a group, 
however, welcomed NPA’s proposal 
as a “life-saver.” They asked an 
early NPA decision on the matter. 








23% in New England Violating OPS Posting Rules 


By Guy Livingston 
Staff Correspondent 

BOSTON.—An OPS spotcheck in 
New England key cities of 2,688 
new and used-car dealers has re- 
vealed that 23 percent have failed 
to comply with used-car tagging 
requirements, claims Atty. Joseph 
M. McDonough, regional OPS di- 
rector, and 22 percent are not post- 
ing service charges. 

The majority of new-car dealers, 
91 percent, were found to be in 
compliance in the OPS check, 





Dealer Wins Civic Award— 


Orlo E. Salisbury (left), DeSoto-Plym- 
outh dealer in Elgin, lll., was the recipi- 
ent of the distinguished service award 
medal given annually to the ‘‘outstand- 
ing citizen of the community" by the 
Elgin Cosmopolitan club. In the auto busi- 
ness 33 years, Salisbury has been a 
DeSoto dealer for the past 19 years. His 
twin sons, James and John, are associated 
with him in the firm. Salisbury is shown 
with Lester F. Braun (center), past-presi- 
dent of the club, and Dr. Armin G. Weng, 
a former winner of the medal and presi- 





dent of Lutheran Theological Seminary, 
Maywood, Ili. 


which is continuing in the six-state 
area, McDonough said. Used-car 
dealers were found to have the 
most violations. 

A total of 1,062 new-car dealers 
were checked, and 1,626 used-car 
dealers. Of these, 1,010 had their 
service charges posted, and 279 
had failed to post. New-car 
prices were displayed by 969 deal- 
ers, while 93 were found in non- 
compliance. Used cars were 
tagged by 1,247 dealers, with 379 
failing to observe the tagging 
requirements. 

“With the relaxation of credit 
controls and opportunity of un- 
scrupulous dealers to obscure prices 
on financing arrangements, OPS 
requirements will be strictly en- 
forced by OPS in New England to 
protect buyers,” the OPS director 
said. 

Names of dealers failing to com- 
ply with OPS regulations have been 
turned over to the OPS Enforce- 
ment division for “appropriate ac- 
tion,” he stated. 

The spotcheck was keyed to Bos- 
ton; Springfield, Mass.; Concord, 
N. H.; Portland, Me.; Providence; 
Montpelier, Vt., and Hartford. The 
check was made by OPS price 


New M.I.T. Lab 
Sloan Foundation Makes 


Project Possible 

CAMBRIDGE, Mass.—Massachu- 
setts Institute of Technology re- 
cently dedicated a new $1,000,000 
metals processing laboratory, made 
possible by a gift from the Alfred 
P. Sloan Foundation. 

Presenting the building to the 
Institute, Alfred P. Sloan jr., board 
chairman of General Motors, said: 
“This new laboratory provides, I 
believe, an instrumentality of sig- 
nificant progress. It contemplates 
injecting science into the basic 
processes of production—a wide 
open field for exploitation. 








personnel in those cities and sur- 
rounding territory. Results were 
turned over to the OPS Enforce- 
ment division at the regional office 
in Boston. 

McDonough said the check 
would continue indefinitely be- 
cause of “the new danger to New 
England prospective car buyers 
of schemes by profiteering deal- 
ers, who have devised time-pay- 
ment plans on ‘easy terms’ to 
mislead buyers on the actual pur- 
chase price, caused by relaxation 
of Regulation W.” 


At the same time, the OPS direc- 
tor warned that district offices in 
New England were receiving com- 
plaints of price violations in bills 
for auto services. He asserted: 

“Price violations in a bill for 
services, like auto repair, is dif- 
ficult to detect, because such bills 
can be padded in a number of 





different ways. For instance, a dis- 
honest service dealer may stick 
scrupulously to the ceiling price for 
his hourly repair rate, but just 
add a couple of unworked hours 
to jack the bill. 

“The buyer’s best protection,” 
he said, “is to insist on an item- 
ized bill.” 





New Ford Sales Position 


Goes to Larry Doyle 


DEARBORN. — J. C. (Larry) 
Doyle, central regional sales 
manager, was named last week 
to a newly-created position of 
Sales and Advertising Manager 
of Ford Motor Co., working di- 
rectly under Walker Williams, 
vice-president of sales and ad- 
vertising. 
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Frazer Vagabond Provides Safety Exit— 


The utility car design of this 1951 


Frazer Vagabond saved the life of Walter 


Forde, of Jordan, Minn. In the car when it skidded into a flood-swollen creek, Forde 
was unable to open the passenger doors because of the water pressure. He escaped 
through the lower utility door at the rear. Firemen lowered a ladder from the bridge 


to complete his escape. 
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WAS 
know all dealers are, about the 
appointment by Saxton Lloyd of a 
Planning Committee for NADA. It 
seems to me that this was a very the long-range program and policy | 


immensely pleased, as I 


necessary as well as a forward step 
perhaps the most important in 


prises, long-range planning is often 
sacrificed to day-by-day demands. 
In association work particularly, 
the pressure of current problems 
often leaves little time for creative 
thinking and forward planning. 

Automobile manufacturers have 

their research and _ testing 

grounds. The chemical industry 
couldn’t have advanced or lived 
without research for the future. 

Smaller businesses usually assign 

some executive to consider the 
future ramifications of the busi- 

ness. 

Most automobile dealers take 
time for forward planning. As far 
as an individual dealer is concerned, 
his personal forward planning must 
limit itself to his local situation and 
his own organization. Local dealer 
planning, of course, is important. 
A dealer can well devote much of 
his time to the consideration of 
things in the future. But an auto- 
mobile dealer is affected by many 
problems outside of his control— 
government and factory relations, 
for instance. That is the reason I 
am so glad that Saxton Lloyd ap- 
pointed this well-rounded and effi- 
cient committee consisting of: 


W. L. Mallon (Pontiac), Newark, 


N. J., chairman; S. T. Honig 
(Nash), Los Angeles; Raymond 
Pearson (Ford), Houston; F. M. 
Sutter (Dodge), Columbus, Ind., 
and J. E. Wolfington (DeSoto), 


Philadelphia. 
* 


* * 


Unify Dealer Thinking 
a are all men of high repu- 

tation and experience. They are 
dealers with successful personal 
records in individual as well as 
group activity. Just the setting up 
of this committee is important. It 
gets out in front the need for ad- 
vanced planning. This is a value in 
itself because it can be the point 
to which all factors of the trade 
can make suggestions. Its value, 
too, lies in the fact that it will be 
giving voice and administration to 
forward planning. 

This is necessary because auto- 
mobile dealers are individual enter- 
prises, and they need an instru- 
mentality which can receive, crys- 
talize and unify dealer thinking on 
national projects. 

It is so necessary in our free 
enterprise system that ideas for 
the benefit of all be developed so 
that all can understand the rami- 
fications and the purpose of these 
ideas. Only in this way can auto- 
mobile dealers get together and 
use their united force for the ac- 
complishment of such projects. 
An idea precedes every act, and 





| subject. 





nothing good 

without the 

whole process. 
| NADA has been successful with 


is ever developed 
idea starting the 


|regarding government 
tinuity in the association’s relation- 


stant policy has worked out with 
much success. So I can imagine 
that the most important project of 
| this new committee will be factory 
| relations—not the current projects 
| that concern the factory-dealer re- 
| lations committee but planning and 
directing future steps to culminate 
in a better understanding and bet- 
ter cooperation between dealers and 


| manufacturers. 
+. 


* + 


Contract Changes? 
i of COURSE, this points directly 

to changes in the contract rela- 
tionships or, if you object to the 
word “contract,” substitute “selling 
agreement” or “franchise.” If this 
basic relationship is improved, it is 
sure to eliminate a lot of the pres- 
ent day-to-day problems. This 
agreement must be changed and 
modified to meet present-day needs. 
It doesn’t reflect the present day 
importance of dealers in this indus- 
try. It doesn’t fairly distribute the 
risk in this business. 

This point was forcibly brought 
out to me just the other day when 
I talked with a dealer who started 
in business 25 years ago with a 
250-car contract and a cash invest- 
ment of $7,000. Just recently he had 
purchased a 250-car deal for his son 
and the necessary investment was 
$100,000. Neither of these deals in- 
cluded real estate. This need for 
increased dealer investment further 
proves my contention that our pres- 
ent selling agreement, which is 
practically the same as it was even 
40 years ago, needs to be changed. 

Many dealers are hopeful that 
the factory-dealer councils, re- 
cently appointed or elected by the 
various factories, will be helpful 
in negotiating a new type of con- 
tract. However, I believe this is 
just wishful thinking, because in 
factory councils time is spent on 
present-day market problems, 
advertising programs, design sug- 
gestions, service and parts opera- 
tion. 

With this new committee perhaps 
leadership can take the place of 
industry polls. For instance, a re- 
cent poll among dealers on territory 
protection ended up 50-50. Dealers 
with smaller investments on the 
fringe of larger towns voted for 
open territory, while dealers with 
considerable investment voted for 
closed territory. Perhaps’ these 
smaller dealers were thinking only 
of the postwar conditions where 
they could step into an outside ter- 
ritory and make profit. 

When serious competition enters, 
however, they may change their 
minds and will be glad to stay in 
their hometown area and not be 
stabbed back by the larger dealers 
when cars of all makes become 
plentiful. Open territory in the long 
run only means that dealer profits 
would be dissipated in a battle 
royal and that no additional cars 


would be sold. 
* 


” * 


Other Items Exclusive 

HIS, as it stands, is food for 
thought and planning by such a 
committee. I am not impressed with 
the opinion that protected territory 
for automobile dealers is illegal. 
One only has to visit any town in 
America and can find numerous 
products sold on the _ exclusive 
basis. This has been the policy ex- 
isting since the start of commerce 
in this and other countries. It in- 
cludes items in the hardware field, 
in the appliance field and in the 
clothing field—in fact all goods ex- 
cept items that are consumed, such 


relations. | 
| There has been stability and con- | 
the history of the association. With | 
associations, as well as with indus- | 
try and individual business enter- | 


ship with congressmen. This con- | 
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Sealers toll me 


By John O. Munn 


‘Maryland Group’s 
Outing Attended 
By 200 Dealers 


OCEAN CITY, Md.—Some 200 
dealers took part in an outing here 
June 13-15 sponsored by the Mary- 
|}land Automobile Trade Assn. 

A dinner and dance highlighted 
| the event, but most of the time was 
spent in beach activities. The Com- 
mander hotel was headquarters for 
the affair. 

In a brief address, Thomas B. R. 
Mudd, commissioner of motor ve- 
hicles, told the dealers that the 
state would issue only one license 
tag next year instead of two. 

Foster Talbott, president of the 
association and NADA director for 
Maryland, gave the welcoming 
speech. The gathering was 
ranged by J. Cavendish Darrell, the 
association’s general manager. 





ar- | 











New Officers of Delaware Dealers— 


| Here are the members of the board of governors of the Delawore Automobile 
| Dealers’ Assn. at their recent organization meeting at Wilmington. Left to right: 
| George Purnell jr., first vice-president; W. D. Luke, past president; Robert Quillen, 

Delaware NADA director; Paul J. Roney, executive secretary; Edward Biter, third vice- 
| president; Clarence Schwartz, director, Kent county; |. G. Burton, president; |. Keil, 
| treasurer, and J. Harry Gallagher, director, New Castle county. John R. Fader, second 
| vice-president and Kenneth Fleetwood, director, Sussex county, not in the picture were 
also elected. The name of the association has been changed to the above from 
| Delaware Motor Trades Assn. ‘‘so that the public may more readily identify our 
| members in our public relations releases,"’ Roney stated. 








City’s Dealers Attack Idea as ‘Foolhardy’ . . . 








IN. Y. Mayor Asks Fewer Cars 


By Ed Brown 


Staff Correspondent 


or Impellitteri says: “There are 
too many cars in the City of New 
York. We’d be glad to get rid of 
some of them.” 

Manhattan dealers wonder if 
the mayor’s remarks are a cue to 
his ideas for solving the manifold 
problems that confront New 
York motorists today. 

At any rate, the remark is a cue 
to the industry as to the need for 
solving problems involving use of 
cars. 

Dealers think 


the mayor 


sales tax on all sales of new and | 
used cars, along with a use tax) 
that is figured to net some $6,000,- | 
000 this year. In addition, every | 
establishment supported by the | 
automobile pays the city a gross | 
receipts tax, which is applicable | 
even on sales that might result in | 
a loss to a dealer. 

According to the latest available | 
figures, sales of cars and items in) 
directly related categories, includ- | 
ing gasoline, accessories, etc., rep- 
resent a dollar volume of almost 
$900,000,000 per year in New York | 
City alone. 

Surely, dealers say, a poli- 
tician should be able to see at a 
glance what would happen to tax 
collections should any consider- 
able decrease in operation be 
forced on the owners of automo- | 
biles. 
The $900,000,000 dealers point out, 
does not include any of the special 
revenues collected in tolls on} 
bridges, tunnels and highways, or | 





NEW YORK.—New York’s May- | 


has 
adopted an attitude that is extreme- | 
ly foolhardy and dangerous. That | gible amount of the tolls and taxes 
it is foolhardy, they say, can be| paid by the motoring public go for 
demonstrated by facts and figures.|the improvement or maintenance 
New York collects a 3 percent | of existing motoring facilities. 





tolls that come from the parking’ tive secretary. 


fields which dot the beaches of the mobile taxes are used to make up 
| city. | deficits and pad financial budgets 
| It is figured that the average |Of departments not related to mo- 
|New York motorist now pays | toring. 

| $148.55 annually in special automo- | By encouraging a reduction in 
| tive taxes, including tolls and li-| automobile usage, the mayor is 
| cense fees to federal, state and city | seen as discouraging the sale of 
| governments. motor vehicles. 

The whole idea of getting rid ot | Auto dealers say such a policy, 
| automobiles, say New York’s deal- in practice, could only lead to un- 
|ers, smacks of biting the hand that | employment and present the city 
| feeds you. | with problems far more _ serious 
Payrolls for automotive groups |than those manifested by traffic 

in New York are said to run over | #74 Motor car use. 

$98,000,000 annually. Motorists More so than other cities, New 
use more than a billion gallons of | Y°rk is said to owe its very size to 

soline a year, on which the city | the automobile, which permits 
_— pce * |thousands to live in the suburbs 
collects a 3 percent sales tax. and still find shopping in town 

Dealers charge that only a negli- | easy. 

Dealers in the midtown area say 
the foolhardy practices of politic- 
ians have already placed heavy 
burdens upon them. In spasmodic 

Some city streets, they say, could | attempts to alleviate traffic con- 
not even pass minimum require- | gestion, parking has been banned 
ments and are in dire need of re-|jn that section of the city. 
pair, while the motorist is required | It has even been made illegal 
to use them at the risk of damage| for a customer to park his car in 

| 
| 





to his automobile. : front of a dealership long enough 
In this city, dealers claim, auto-| ¢, get an appraisal. 


OO Parking, one of the city’s major 


W essen Heads Up problems, is believed no nearer so- 


}lution than it was in prewar. In- 
- | stead, the city has merely added to 
Dealers in L. A. 
LOS ANGELES. Directors of 


| the areas in which parking is com- 
pletely banned. 

the Los Angeles Motor Car Dealers| This policy has resulted in push- 

Assn. last weekj|ing car owners out to Jersey and 

elected the fol- | Long Island where more economi- 

lowing officers: cal garage space is available. The 
Ted Wessen,|New York automobile dealer 

president; Burch | watches helplessly as he sees much 

E. Greene, vice-|of his business being siphoned off 

president; Hamlin 

F. Nerney, treas- | 








to the suburbs. 
Dealers are beginning to demand 


urer, and Clar-|that city officials discontinue their 
ence J. Dixon,| efforts to discourage the use of 
secretary. |automobiles. Even if it is belated, 

Charles’ H./they want a traffic planning proj- 


Elmendorf re-/| ect to begin at once creating facili- 
mains as execu- ties within the reach and budget of 
the average motorist. 

They say it is incumbent upon 


Ted Wessen 





On the House . . . 


officials to make driving and mo- 
|toring in the city a pleasure, with- 
out discrimination against the deal- 





If the steel strike’s effects force 


opportunity to ca 


out new models t 
currently, it may 


gressmen in an 
of Defense Prod 
tion’s membershi 
12 new members 





Wemhoft 


other state groups. 
Claude Klugh, manager of Pen 


the past are too liberal finance t 





as food. Some forward planning | 
will throw further light on this | 
| 


Another thing the trade is now} 
worrying about is leasing—the per- | 
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used-car stocks; (b) 


tingent liabilities” . . . Jim Nance 


day. He’s very dealer-minded. 





centage of cars to be sold through | 
(See MUNN, Page 34, Col. 5) 


down in auto production, makers who brought out entirely new 
models this year say they would get a bad break. . 
that, if a shutdown occurs, they wouldn’t get full 


other makers would get a breather before bringing 
these other makers to introduce their new designs 
later than expected this fall . . 
even off for both sides. 


Dealers are being urged to contact their con- 


Herlong amendment 


association plans to publish yearly roster book similar to those of 


that the “things which have, more than anything, ‘broken’ dealers in 


increased receivables, and (c) 
, Packard’s new president, made 
quite an impression on newsmen at an informal luncheon the other 


er who in all good faith has invest- 
ed money to conduct his business 


a shutdown or a prolonged slow- 
| there. 


. They claim 


City Assn. Reborn 


In N. California 


SUSANVILLE, Calif. — Bob 
Scholk (Pontiac) has been elected 
president of the reactivated Susan- 
|ville Motor Car Dealers Assn. in 
\this northeastern California county 


sh in on their new designs while 


his fall .. . But, from indications 
be that the steel crisis will force 


. So things might 


effort to get Senate’s revised 


: : : seat. 
included in House version P ss 
Kansas associa- || Turman Mosier (Hudson) will 


j}act as secretary-treasurer for the 
| organization. It is made up of local 
dealers, all of whom are members 
of the National Automobile Dealers 
Assn. Bimonthly meetings are 
| planned in the Mt. Lassen hotel. 

| 





uction Act... 
p drive is off to good start, with 
enrolled first week .. . Louisiana 


nsylvania association, points out 





erms, resulting in (a) increased ee ‘ 
. increased con- || Winfrey Named Mayor 

A. P. Winfrey, Clinton (N. C.) 
|}auto dealer and civic leader, has 
| been named mayor to fill the un- 
j}expired term of Mayor Jack C. 
Morisey, who resigned because of 
ill health. 


—Prete Wemuorr, Editor, 
Automotive News 
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AUTOMOTIVE 


OUR PLATFORM: |. Fair and equitable contracts between manufacturers 

and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
id ™ the dealers on every used vehicle accepted in partial payment for a new 
bd A car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
a jovernments applied to the building and maintenance of highways. 
. e 4. The elimination of government and bureaucratic controls over this 
R a industry. § 5. A return to the precepts of independence and the rewards of 


applied energy and ability, which made America and gave more of her 


NEWS citizens more of the better things of life than anywhere else in the world. 





Dealer Profit Structure 
Is Still Vulnerable 


| sleeve greraen dealers have known all along that some day 


would bring a return of tough competitive conditions. | 
A recent NADA survey reveals that more than 25 percent | 


of the nation’s dealers — large and small, and handling all 
makes of cars — operated at a loss in the first three months 
of this year. 


Barring war and in the absence of prolonged labor dis- 
putes, the outlook is that the ability of dealers to sell cars 
will be further challenged in coming months by higher 
production schedules. 


“Percentage of Price Class” may again become a threaten- 
ing factor, as it was in prewar. 


* * * 


pd dealers are aware of the problems they face in the 

future. They have been making preparations in the 
manner of a mother who starts warning her child about the 
dangers involved in riding a bicycle — two years before the 
child gets his bike. 


But have dealers done enough? 


The figures in NADA’s survey respond with a negative 
answer. They show that profits are too closely geared to 
new-car sales, thus making them extremely vulnerable 
when there is a drop in new-car business. The rest of a 
dealer’s profit structure would seem to be to small for 
safety. 


Meanwhile, service absorption has slumped to one of the 
lowest levels since the end of World War II. 


The conclusion is obvious — no matter how much dealers 
have been doing to strengthen their competitive muscles, 
they are going to somehow, in some way, have to do more — 
and soon. 


















Auto 
Forum 


“A statesman is any poli- 


DA 





eKOGGIE LOOKS at_4 
Gg the AUTO NEWS 


Lime 


| 





tician who agrees with what | 





you think.” —Hupson Moror’s 
NEWSLETTER. 


* * * 
Too Big Already? 
“Americans can make the | 


government so big it can destroy 
the life upon which it exists, 
and if a world-wide popularity 
contest were held today on the 
question of government, it would 
probably go to big government.” 
—Dr. Harold Stonier, executive 
manager, American Bankers 
Assn. 




















* * * 


... And No Robin Hoods 


“I want to see an America 
spiritually fortified and eco- 
nomically buttressed, because 
today we live dangerously. 
I want to see her defended by 
arms and men, because there 
are international highwaymen 
at large.”— Dr. Elmer Louis 
Kayser, Washington Univer- 
sity dean of students, in a 
speech at the fourth Highway 
Transportation Congress, 
Washington. 


* * * 


Ignoring Its Duty 

“The attitude that the (Wage 
Stabilization) Board has taken 
is that the only way to prevent 
strikes is to ignore its duty to 
control inflation and give the 
union what they couldn’t pos- 
sibly get through free collective 




















bargaining. 

“This constitutes direct en- 
couragement to labor unions to 
use the weapon of the strike, 
not as an instrument of col- 
lective bargaining, but as a 
means of forcing government 
retreat from its anti-inflation 
program.”’—Hoyt P. Steele, 
member, U. S. Chamber of 
Commerce's labor relations com- 
mittee and industry member of 
the Chicago regional WSB. 


* * * 
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P RIVING 

sWARDS FOR SAFE D! aoe 
Lemp insurance rates copes for a 30% © 

up in the near future. The insuran 


ing the possibility 
for 












FOR THE HONEST, 
CAREFUL DRIVER 
AND fT MIGHT BE 
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f : FOURTH OF JULY 
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TRAFFIC JAM 









q 





BUBBLE, BUBBLE ,TOIL AND TROUBLE | 


| th 








“The stench of government 
corruption rises as high as the 
smoke of an atom bomb.”— 


— Letterbox 





Senator Tosey, Republican of 
New Hampshire. 
. * * 


Why High-Priced Cars? 
“And if you happen to be 


wondering why your last new | 
car cost you a king’s ransom 





‘Over Here, Too ...... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given te unsigned 
letters but you may sign your name with the assurance that it will not be 
| used, if you so request. Address Editor, Automotive News, Detreit 26, Mich. 








(or the best part of a year’s 
salary, as the case may be), a 
brief look at the foregoing fig- 
ures may provide part of the 
answer; the factory where 
your car is made is forced, by 
union pressure (you might 
eall it blackmail, but that is 
a nasty word) to pay office- 
boys $200 a month. It is prob- 
ably these office-boys who are 
driving the car that you would 
like to own, if only you could 
afford it.”—Basil Dean, in the 
Calgary (Alta.) Herald, com- 
menting on wage demands for 
office workers in the recent 
Ford of Canada strike. 


* * * 


Blast at Controls 


“The only conspicuous ex- 
ample of free enterprise in 
America is boys _ playing 
marbles for keeps.”—NorMaNn 
TuHomas, six times a candidate 
for U. 8. President on the 
Socialist party ticket. 


Universal Truck 


With reference to your AUTOMO- 
TIVE News issue dated May 19, page 
74, with picture showing unique 
| German truck, I am pleased to en- 





GERMAN TRUCK 
hd * * 

close herewith several photos of 
similar truck that has been in op- 
eration since January, 1938, by our 
| Hall-Scott division in Berkeley, 
| Calif. 

| This vehicle was designed by 














10 Years Ago... 


The Big Story 


While no official estimates were available, President Roosevelt’s 
scrap rubber campaign shaped up last week as the answer to a 
nation’s prayer. There were indications that sufficient rubber would 
be collected to ward off nationwide gasoline rationing, at least until 
after fall elections, perhaps for the duration . . . Voluntary advertis- 
ing standards for use by retailers of products covered by the Federal 
Reserve Board’s Regulation W, were agreed upon by representatives 
of more than 50 individual companies and trade associations, includ- 
ing NADA ... Rubber Czar Arthur Newhall announced last week 
that priorities have been granted to Dow Chemical Co., of Midland, 
Mich., for construction of a plant to produce Thiokol, a synthetic 
rubber suitable for tires driven at from speeds of 30 to 40 m.p.h. 

. “Blackout” for hundreds of thousands of traffic signal lights, 
made unnecessary by wartime conditions, was urged upon cities and 
states by the AAA. 





—From the files of Automotive News. 











Hall-Scott and Peterbilt engineers 
to handle the transportation of 
heavy marine engines and permit 
both front and rear unloading. This 
unit has been a most economical 
and satisfactory vehicle and is still 
in use at our Hall-Scott division. 
The unit recently toured the coun- 
try for display at commercial users, 
truck manufacturers, and Army, 
Navy and Air Force installations. 


The vehicle was originally pow- 
ered with a Hall-Scott Model 125L, 
horizontal diesel engine, developing 
130 horsepower at 2,000 rpm and 
400 pound foot torque at 1,200 
rpm of 555 cubic inch displacement 
with a bore of 4% inches and a 
stroke of 5% inches. 


It is currently powered with a 
136 horizontal! 


Hall-Scott Model 





HALL-SCOTT VEHICLE 


* » * 


gasoline engine 157 horsepower 375 
pound foot torque having a cubic 
inch displacement of 477 cubic 
inches and a bore and stroke o: 
4%x5. 

I thought you would be interested 
in this current Hall-Scott vehicle 
—Turner A. Duncan, vice-presi- 
dent, ACF-Brill Motors Co., Phila 
delphia. 


- 
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~ EXCITINGLY NEW! 


Studebaker sets the pace 
in eye appeal! 











COMMANDER V-8 OR CHAMPION 








Styled with . 
the swept-back grace jes >> 


of a newest type 
V-wing plane! 


Notable gas economy! 
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J. S. Participation in IMC Held Illegal. . . 





World Metals Plan Assailed 


Y J ASHINGTON.— A specially - ap- | 

pointed group of House Repub- | 
lican representatives last week 
challenged the legality of U. S. par- 
ticipation in the International 
Materials Conference. 

Charging that the conference is 
a “super cartel” that has endowed 
itself with staggering powers, the 
committee said that the IMC is} 
imposing world price controls on | 
metals by holding secret meetings | 
and telling the public nothing of | 
its deliberations. 

“This is ironic,” said the group’s 
report, “because each time the 
U. S. Congress seeks price con- 
trols, they are forced into a pro- 
longed, wide-open debate before 
a decision is made.” 

The IMC was evolved from a 
meeting between President Truman 
and the then prime minister of 
Britain, Clement Attlee, in Decem- 
ber, 1950. It is a formal world- 
wide body with 28 non-communist 
nations as members that functions 
through a headquarters organiza- 
tion called the central group with 
seven committees. 

* + * 
HE effect of the conference hav- 
ing established an allocation 
system, says the report, is to tell 
the U.S. and other nations, mem- 
ber and non-member, the amount 
of materials they may consume. 

Citing an example of price con- 
trols, the report says that the 
IMC has attempted to set price 
regulations on tungsten. By im- 
posing an allocation plan for the 
third quarter of 1951, “an ar- 
rangement was introduced where- 
by the spot purchase price of 
tungsten was to be not less than 
$55 f.o.b. per short-ton unit and 
not higher than $65. 

The Republican committee fur- 
ther charged that the IMC, from 
the standpoint of the U.S., is an 
extra-legal organization; and U.S. 
participation, through the Defense 
Production Act, is a “shocking mis- 
appropriation” of Presidential pow- 
ers. 

“The IMC,” states the report, “in 
both membership and_ territorial 
extent, is larger than the Organ- 
ization for Eurovean Economic Co- 
operation and the North Atlantic 
Treaty Organization. It relied not 
on legal formulae, but on the will 
to cooperate.” 


* 


‘ -- report also charged that the 
IMC is hindering the U.S. de- 
fense effort by blocking stockpiling. 
The committee quotes from an IMC 
report that reads: 

“In view of the tight supply, a 
special allowance for stockpiling 
requirements in the plans for 
copper, zinc and cobalt was rec- 
ommended only to the extent of 
a small percentage of consump- 
tion during a given base period. 
The committee also was unable 
to recommend any special allow- 


Young and Eyler 
Get Promotions 
At Trailmobile 


CINCINNATI. — Appointments to 
two top administrative positions in 
the sales department of Trailmo- 
bile, Inc., a subsidiary of Pullman, 
Inc., have been announced by Wil- 

' liam A. Burns, 
Trailmobile presi- 
dent. 

Joseph O.Young, 
present branch 
sales manager, 
has been named 
general opera- 
tions manager. 

Harry E. Evler, | 
present manager 
i) of the company’s 
——— Eyier west central sales 

rte division, with 








* 





headquarters in Milwaukee, has 
been appointed general sales man- 
ager. 

Young is a native of Hamilton 
and joined Trailmobile in 1931 at 
Cincinnati. He was transferred to 
Cleveland in 1936, and made man- 
ager of the Cleveland branch in 
1941. In 1949, he was made assistant | 
sales manager and later was named | 

| 


branch sales manager. 

Eyler, previous to joining Trail- 
mobile in 1940, had been 
field 


in the 


truck equipment for five 


years. 


ances for stockpiling of nickel, 
tungsten and molybdenum.” 


The report called this particu- 


larly significant since other coun- | 


tries were not hindered as greatly 


| by allocations of scarce materials. 


Three supplementary reports by 
special committees are also included 
in the committee’s prepared state- 
ment, which was handed to Rep. 
Martin, House Republican leader. 

* + * 

N AUTOMOTIVE committee re- 

“4% port states that IMC, by re- 


stricting U.S. copper consumption, | 


| Dealers to Offer 


brought about considerable unem- 
ployment and distress to U. S. 
workers at a time when other auto- 
making countries were expanding 
their production or showing only 
slight decreases. 

A committee on sulphur, news- 
print, construction, agriculture 
and small business declared that 
the conference has hobbled our 
economy and has operated to the 
detriment of our interests by 


Studebaker Given 
Huge Order for 


Army Trucks 


CHICAGO. — An Army contract 
was awarded last week to Stude- 
baker for the production of $75,- 
796,576 worth of trucks and parts. 

The latest contract, according to 
the Chicago Ordnance district of- 
fice, is the second largest single 
order received by Studebaker, the 
largest being an award for $195,- 
000,000 in trucks and parts made in 
April this year. 

Last week’s order raises to $474,- 
000,000 the amount of Army orders 
given Studebaker since the start of 
the defense program. About $326,- 
000,000 of that total remains to be 
delivered. 

The local Ordnance office also 
announced the awarding of a $3,- 
148,756 truck order to International 
Harvester and a $7,380,000 order for 
tank track sections to U. S. Rubber 
Co.’s Fort Wayne (Ind.) plant. 

In Toledo, Willys-Overland an- 
nounced it has received a subcon- 
tract for $900,000 from General 
Electric to make and assemble 





| military electronics equipment. 


In Cleveland, Libbey-Owens-Ford 
Glass Co. received a $960,000 order 
for making periscopes, while Auto- 
Lite was awarded a $353,000 order 
for dry batteries. 


| ber election. 


| director, announced that the non- 





placing artificial and arbitrary 
limits on the amounts of basic 
commodities that may be con- 
sumed, 

“The U.S., under the formulae | 


that was guiding the IMC,” stated | 


the electrical manufacturing com- 
mittee report, 
by 214,000 tons of copper per year. 
This deficiency was responsible for 
much of the unemployment in the 
electrical and other _ industries | 
whose output was controlled by the | 
supply of copper.” 


Free Rides for 


‘Kentucky Voters 


LOUISVILLE.—F ree _ transporta- 
tion to the polls will be provided 
by the Kentucky Automobile Deal- 
ers Assn. for voters in the Novem- 


Lew Ullrich, KADA’s managing 





partisan service would be available 
in all sections of the state. The 
program is designed to turn out a 
record-breaking vote, Ullrich said, 
and its slogan is, “Vote as You | 
Please—but Vote.” 

The association, representing 550 
new-car dealerships, recently com- | 
pleted a program of free transpor- 
tation for persons who wished to 
register for the August primaries. 

KADA’s new project has created | 
favorable comment. Many voters | 
feel uneasy about accepting rides | 
from politicians and ward heelers. 

The association’s program is in 
line with recommendations made 
recently by NADA directors for a 
get-out-the-vote campaign on a na- 
tionwide basis. 





Dinner in Detroit Fetes 


Foreign Auto Officials 


DETROIT.—Ten European auto- 
motive executives, concluding a 
three-week study of mass produc- 
tion and defense conversion tech- 
niques in the Detroit area, were 
honored last week at an automotive 
industry dinner at the Detroit Ath- 
letic club. 

Henry J. Taylor, news commen- 
tator, addressed the group on the 
subject, “Looking Ahead, At Home 
and Abroad.” George W. Mason, 
president of the Automobile Manu- 
facturers Assn. and president of 
Nash-Kelvinator Corp, presided at 
the dinner. 





Used-Car Bulletin from Detroit .. . 





June 18 


(Sale very fast, shortage of clean 


cars. Sold 68 units out of 111 offer- 
ings.) 

BUICK ‘49 RM 4-dr., $1,250*. ‘48 
RM conv., $900 ‘47 Super 4-dr., 
$510. °46 RM 4-dr., $525. 

CHEVROLET '51 Bel-Air, $1,670. ‘50 
SL Deluxe 2-dr., $1,200. ‘49 SL De- 


luxe 4-dr., $1,000. ’48 SM 4-dr., $770 
'47 FL aerosedan, $770. 

CHRYSLER ‘49 Windsor conv $1.- 
300*. ‘47 Windsor club coupe, $610* 
"46 conv., $440; club coupe, $600* 

DeSOTO—'51 Custom conv., $1,650* 

DODGE — ‘49 Coronet 4-dr., $1,050": 
2-dr., $945*. ’48 Custom 2-dr., $775* 
‘47 Custom 4-dr., $610. 

FORD —'52 Custom (8) 2-dr., 
‘51 Custom (8) club coupe, 
$1,410; 2-dr., $1,455"; 
770; Custom (6) 4-dr., 
Custom (8) 2-dr., $835, 
$1,040; club coupe, $810. 
2-dr., $650. °47 SD (8) 4-dr., $710; 
2-dr., $655. ‘46 SD (8) 2-dr., $605; 
club coupe, $575. 

HUDSON 

KAISER 
$310. 

MERCURY 
"50 conv., 


$1,925°. 
$1,300, 
Victoria, $1,- 
$1,385. '49 
$775; conv., 
"48 SD (8) 


"50 Pacemaker 2-dr., 
‘48 4-dr., $390. ‘47 


$1,090 
4-dr., 


‘51 club coupe, $1,515* 
$1,325*. °49 4-dr., $1,070, 
$1,090. ‘47 4-dr., $695. 
NASH ‘51 Statesman 4-dr., 
‘49 Statesman 2-dr., $765, 
(600) 4-dr., $410. 
OLDSMOBILE—’50 (S88) 4-dr., $1,460*; 
conv., $1,540*%; (98) 4-dr., $1,670*. 
‘49 (98) 2-dr., $1,340". "47 (98) 
2-dr., $650. '46 (66) 2-dr., $575*. 
PACKARD—’48 4-dr., $660. 
PLYMOUTH — ’'50 SD 4-dr., $1,690; 
Deluxe 4-dr., $1,105; club coupe, §1,- 
205. 
PONTIAC—'51 SL (8) club coupe, §$1,- 
665*. '49 Chieftain (8) 2-dr., $1,150* 


$1,410°*. 
$720. ‘47 





Latest Auction Priees 


(Aptco Auto Auction. Sale every Wednesday.) 





*Indicates automatic transmission or overdrive. 


Other Auction reports are on Pages 24-26 


‘48 SL (S) 4-dr., $730. '47 Chieftain 
(6) 4-dr., $665; 2-dr., $710. 
STUDEBAKER ‘51 Commander (8) 
4-dr., $1,490*. ‘47 Champion club 
coupe, $570. 
© . 


June 11 


selection—plenty of buyers 
Sold 66 cars out of 98 ofter- 


(Good 
present. 
ings.) 
BUICK—’50 RM 2-dr., $1,530*. '49 RM 

4-dr., $1,200*. °47 Super 4-dr., $630. 


CADILLAC "50 (61) 4-dr., $2,610*. 
"49 (62) conv., $2,625*. 

CHEVROLET ‘52 SL Deluxe club 
coupe, $1,720. '51 SL Deluxe 4-dr., 
$1,560. '50 SL Deluxe 4-dr., $1,285. 
‘49 SL Deluxe club coupe, $910; 
4-dr., $1,080, $975; 2-dr., $1,000, 
$950; %-ton pickup, $570. ‘48 SM 


club coupe, $865; FL aerosedan, $845. 


‘47 SM club coupe, $760; FL aero- 


sedan, $740. 

CHRYSLER ‘46 Windsor club coupe, 
$610*. 

DeSOTO "50 Custom Sportsman, §1,- 
550*. 

DODGE ‘52 Diplomat, $2,345*. ‘48 
Custom club coupe, $875*. ‘47 Cus- 
tom 4-dr., $640*. 

FORD—’51 Custom (8) 4-dr., $1,470*, 
$1,410*; Custom (6) 2-dr., $1,330. 


‘50 Custom (8) 2-dr., $1,245*, $1,175; 


%-ton pickup, $775. °49 Custom (8) 


2-dr., $825; club coupe, $880; Cus- 
tom (6) 2-dr., $710. ‘48 (6) panel, 
$405. °46 SD (8) 4-dr., $610. 


HUDSON —’48 Super (6) club coupe, 
$830. '46 Super (6) 2-dr., $345. 
KAISER—’51 4-dr., $1,330*. °49 4-dr., 

$600. 
MERCURY—’51 club coupe, $1,915". 
NASH—’47 (600) 4-dr., $400. 
OLDSMOBILE — '47 (76) 2-dr., $570*. 

‘46 (76) 2-dr., $600*, $415. 
PACKARD—’52 (250) Mayfair, $3,090*. 
PLYMOUTH—'51 Cambridge 4-dr., $1,- 

280. '49 Deluxe club coupe, $930 
PONTIAC—'46 SL (6) 2-dr., $375 








“was shortchanged | 
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They Head Miami Used-Car Dealers Assn.— 


Stacy Rowell takes over from L. P. Evans as president of the Miami Used-Car 
Dealers Assn. at an installation banquet attended by 400 persons. Left to right, Barney 
Barnett, vice-president; Rowell, Evans, also a director, and Mike Trabulsy, secretary and 


treasurer. 











ALBANY.—Businessmen are be-| 
ing tried and convicted in news- | 
paper headlines for unproved 
violations of federal economic con- 
trols, according to directors of the 
New York State Automobile Deal- 
ers Assn. 

At a recent meeting here, the 
directors adopted a resolution call- 
ing for an end to such tactics by 
the Office of Price Administration 
and other government agencies. 

Automobile dealers are among 


State May Drop 
Other Charges 
Against Ward 


By Ira Alexander 
Staff Correspondent 

DENVER.— There is a chance 
that Fred A. Ward, former Hudson 
distributor here, convicted of play- 
ing a confidence game at the ex- 
pense of an investment banker, 
may not have to stand trial on 29 
felony counts still facing him in 
connection with the collapse of his 
business last summer. 

District Attorney Bert M. Keat- 
ing said last week that he 
planned to finish with the trials 
of two co-defendants, plus action 
on whatever motion Ward’s at- 
torneys file in the next 30 days 
before giving consideration to 
any new action. 

While Keating did not say so, it 
appeared possible that if Ward’s 
conviction stands, the district at- 
torney’s office will not press other 
pending charges. 

During the week, King D. C. 
Watson, owner of Dri-Gas, Inc., 
fire extinguisher firm for which 
Ward is sales manager, announced 
the establishment of a “defense 
fund” to help pay the expenses of 
the next defense action, appeal to 

a higher court or request a new 
trial. Watson said he was starting 
the fund with a $100 contribution 
and asked “all persons who want 
to see justice done” to contribute. 

Mervyn L. McCarthy, former 
auditor for Ward, pleaded “no 

contest” during the week to a con- 
spiracy count, leaving Lester W. 
Hall the only major figure in the 
(See WARD, Page 39, Col. 3) 


N o-Contest Pleas 
Made in ‘W’ Case 


BUFFALO.—A plea of nolo con- 
tendere was made in Federal court 
on behalf of Smiling Jack Chesbro, 
Inc., and three officers of the cor- 
poration named in a credit case. 
The U.S. alleged violation of the 
now-rescinded credit regulations re- 
quiring a third-down payment on 
automobiles. 

Judge John Knight postponed the 
case for two weeks to consider the 
plea. The officers are Jack Ches- 
bro, Carl Silverstein and Morris 
Silverstein. 

Sentence was deferred a week 
for Charles A. Monroe, operating 
the Monroe Motor Sales, 659 Ridge 
Rd., Lackawanna, who has pleaded 
no contest to a similar charge, 





Trial by Press Blasted 


New York Dealers Say Federal Agencies Convict 
Businessmen Via Newspapers 


those victimized, said Carl Frib- 
ley, NADA secretary and a di- 
rector and past president of the 
state association. He cited a 
Mississippi case in which OPS 
officials released a story charging 
a dealer with violations and list- 


ing the customers allegedly 
involved. 
As a result, Fribley said, the 


dealer’s business was ruined before 
his guilt or innocence could be 
established at an official hearing. 

The directors also adopted reso- 
lutions favoring abolition cf OPS, 
opposing socialized medicine and 
recommending support for the New 
York Good Roads Assn. in its cam- 
paign to improve highways. 

In addition, state auto dealers 
were urged to back Safe Drivers of 
America, Inec., in its drive for 
tighter licensing laws and lower 
insurance rates for safe drivers. 

The directors voted to expand 
last year’s New York get-out-the- 
vote drive but left the precise 
method up to the public relations 
committee. 


High tribute was paid Clell 
Forsythe, state association direc- 
tor, who has won wide acclaim 
for his efforts in promoting get- 
out-the-vote drives as a public 
service by auto dealers. 
Reporting on the 1952 legislature, 
C. D. Henderson, executive vice- 
president, said the association had 
a 100 percent record—in vetoes as 
well as passage of bills. 

He said, however, that the as- 
sociation had gained prestige for 
its attempts to obtain approval of 
a plan for periodic motor-vehicle 
inspection. 

A donation of $500 in cash and 
$500 in clerical services to the New 
York State Highway Users confer- 
ence was voted by the directors 
The money will go toward a fund 
to hire a director for the confer- 
ence to coordinate member units 
in highway safety and improve- 
ment campaigns. 











New NADA Directors— 


At the recent mid-year meeting of the 
NADA board in Detroit, two new direc 
tors posed for this photo. At left is Frank 
Yarnall, representing Metropolitan Chi 





cago, while at right is William C. Davis, 


| representing South Dakota, 
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PORCELAINIZE 


Trade Mark Reg. U. S. Pat. Off. 














is a Major cation Service Promotion 





increase 
Summer Labor Sales 
with Porcelainize selling-theme: 





Millions of motorists, going on vacation and worried about the 

finish on their car, are in a mood for this powerful, sales-producing 
suggestion: “Don’t let one of the costs of your vacation be the 

beauty of your car. Protect that finish, save that sparkle, with Porcelainize. 
Then, no matter where you travel—no matter what extremes of damp, 

salt air, corrosive alkali dust or blazing hot sun you encounter—you 
have maximum all-weather, all-climate paint protection. Simple 


cleaning erases travel marks.” 


Both you and your customers will profit! 





FREEMAN AND FREEMAN, INC. DENVER 3, COLORADO SA 


® UNCHALLENGED IN MERIT 
Pf} Nb FI Al N 1/F UNMATCHED IN POLICY 
UNEQUALLED IN PROGRAM 
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FOB FACTORY 








Why Steel Pinch Lasts 
Longer than Strike 


HE duration of a steel strike, plants immediately start humming |carbon bars were tight. 


was scratching bottom on at least | 
one important item. 

All sorts of improvising was 
attempted to balance out avail- 
able steel stocks, Bar steel, in- 
tended for cold drawn bars, was 
diverted to axle suppliers. Wide 
steel sheets were being cut into 
narrower widths. Many substi- 
tutes had to be made for axles, 





always is much longer than the | again at full production. 


strike itself. This has been proved 
many times by experience, but the 
feeling persists that, once a steel 
strike is settled, the wheels of auto 





The only time this happens 
when auto plants have a big steel 
inventory on hand. In 
weeks, each of the car producers | 








ROHM ¢ HAAS 
COMPANY 


WASHINGTON SQUARE, PHILADELPHIA 5, PA. 
Representatives in principal foreign countries 





is | 


recent | 


coil springs and gears. 

Even before the steel strike hit, 
A very 
large tonnage of this grade steel 
has been diverted to the shell pro- 
|gram. Unlike other defense items, 
| shell production can rise to astron- 
|omical heights without attracting 


too much attention. The continuing 


1952 _ 


high demand for high-priority car- 
bon bar steel indicates that shell | 
production undoubtedly has reached 
a high plateau. 


* * * 


Ton Here, Ton There 

HE program carried out recent- 

ly by auto plant steel buyers is 
called “closing the short items.” 
This is another way of saying that 
every effort was made to add a fe 
tons to the shortest items on the 
sheet and bar steel lists. Sources 


| seldom used were tapped. Steel was 


transferred from one plant to an- 
other. 


These moves didn’t cure the steel | 


| closing of automobile plants. 

Another factor entering the 
picture was the possibility that, 
with steel supplies dwindling, 
auto workers might try to stretch 
production out as long as possi- 
ble. As this is written, the prob- 
lem isn’t too serious, but it may 
become acute for some manufac- 
turers. 


Looking at the present situation 


w |in the steel plants, it is easy to see 


why there may be a long delay in 
getting back to full auto produc- 
tion after the steel strike is ended. 

Hundreds of open-hearth fur- 
naces are cold. So are many blast 
furnaces. Given a choice, a steel 


shortage, but they did postpone the | operator shuts down an open hearth 


You'll find an average of twelve PLExIcLas molded 
parts on the 1952 models. You'll find them every- 
where you look: front and rear medallions; tail 
light and stop light lenses; instrument panels; 
parking light lenses; hood and steering wheel 
ornaments; decorative bezels and escutcheons; 
clock, speedometer, radio and gauge dials. 


PLEXIGLAS acrylic plastic brings gleaming beauty 
to molded parts, plus resistance to heat and 


breakage, excellent dimensional stability, 


and 


outstanding resistance to weather. That’s why 
PLEXIGLAS is used in so many different ways, 
inside and outside the automotive industry. 


We'd like to tell you how this material can serve 
you to advantage. Just write us about your problem. 


Detroit representatives: W. E. Biggers and R. C. Oglesby, 728 Fisher 
Building, Detroit 2, Michigan. Telephone: Trinity 3-3200. 


Prexicias is a trademark, Reg. U.S, Pat. Off. and other principal 


countries in the Western Hemisphere. 


Canadian Distributor: Crystal Glass & Plastics, Ltd., 


130 Queen's 


Quay at Jarvis Street, Toronto, Ontario, Canada. 





—|or a blast furnace only for repairs. 


* * ” 
Furnaces Face Damage 


| Ng ntieenncge eee has taught that 
intense stresses are set up when 
a furnace is shut down. Cracks de- 


|velop in the furnace linings, and 





| 
| 





|patches have to be made. Some- 


times these cracks don’t make 
themselves known until the fur- 
nace is started up again and the 
roof caves in—literally. 


Assuming that any damage has 
been repaired and blast furnaces 
and open hearths again are started, 
there is the problem of producing 
quality steel. The first heats to 
come off the re-lighted furnaces in- 
variably fail to meet deep drawing 
quality standards. 

A week or more may elapse be- 
fore a big open hearth shop starts 
to melt at capacity. Another week 
may go by before steel quality is 
under control again. 

Meanwhile, if they have been 
called back, the crews in the cold 
reduction mill will find themselves 
with nothing to do. They already 
have rolled any unfinished steel 
that was stored during the strike. 
The usual policy is not to call back 
the cold mill crews until continuous 
production is assured. Another 
week may be lost here. 


Toledo Plants 
To Shut Down 


For Vacations 


TOLEDO.—A number of Toledo 
manufacturing plants, making ac- 
cessories and parts for the automo- 
tive industry, will again shut down 
for short periods this summer to 
give their employes two-week va- 
cations at the same time. 

Champion Spark Plug will be 
closed for two weeks near the end 
of July. Champion employs 2,700 
persons. 

The Textileather Corp., with a 
normal three-shift program, will 
use only one shift during July to 
allow its 1,000 employes to take 
vacations. 

Doehler-Jarvis Corp., with 3,400 
employes, will close July 28 to Aug. 
10. The DeVilbiss Co., manufactur- 
ers of spray painters, will shut 
down for two weeks late in July. 

Willys-Overland Motors, Inc., and 
Electric Auto-Lite will not observe 
the vacation shutdown arrange- 
ment. 





Six or 6,000 Guarantee 
Steel City Lincoln-Mercury, 401 
E. Fifth Ave., Gary, Ind., is back- 
ing its used cars with a guarantee 
of either six months or 6,000 miles 
—in writing—for each car sold. 
“This gives ample time for con- 
cealed weaknesses to come to 

light,” the dealership advertises. 
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A Memphis law states that it is 
unlawful to drive an auto while 
asleep. 
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Seat covers that cover 
your customers’ every demand 


in stunning 





More than protection alone .. . these 
stunning seat covers by Howard Zink lend 
added style and beauty to every lucky 
automobile that wears them. That means 

. they’ve got the eye-appeal and buy- 
appeal to make your sales records the 
pleasantest reading ever! 


The wide choice of patterns and color 
combinations in woven Firestone Velon 
yarn enables you to offer your customers 
a truly unique selection. Bold plaids, 
checks, herringbones, stripes, tweed ef- 
fects . . . all with the fine, firm texture... 
the luxury look and feel you’ve come to 
expect of woven Velon fabrics. 


HERE’S WHAT THE VELON TAG MEANS TO YOU. 


Spills and stains wipe off with soap and water 
Mildew-proof, mothproof, sun and weather resistant 


Resists scuffs and scratches, can’t be harmed by moisture, insects 


Breathes for maximum comfort, it’s a woven fabric 


for style...beauty...longer life... 


washable fabrics 


® 


Velon yarn is resistant to sun, water, 
extremes of heat and cold. Velon wipes 
clean with a damp, soapy cloth. Seat 
covers woven of Velon yarn take all the 
abuse, scuffing feet, toys, luggage, pets can 
give them... deliver years of handsome 
wear at modest cost. 


Remember the name Velon whether you 
sell ready-made or custom-made seat cov- 
ers...It tells you—and your customers 
—everything you want to know about 
plastic fabrics. 

For a list of resources, write Firestone 
Plastics Company, Pottstown, Pa. or 
350 Fifth Avenue, New York 1, N. Y. 


e Velon upon anything ...tells you everything you should know about plastic fabrics! 
F spe, 
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Dealer Marks 25th Anniversary— 


Smiles and congratulations are the order of the day as Nick Stevens, Oak Harbor, 
O., Dodge-Plymouth dealer (center), receives his silver anniversary award from C. J. 
Jefferson, Dodge Detroit regional manager. Lending a hand at the 25-year celebration 
is Don Maddock, Dodge district manager. 





Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every week throughout the year. 








/MEMA Survey Reveals Record Sales .. . 
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1951 Good Year for Jobbers 


NEW YORK.—Automotive job- 
|bers generally held their own or 
| succeeded in improving their finan- 
|cial positions during 1951, reports 
the Motor & Equipment Manufac- 


s|turers Assn, 


MEMA based its statement on 
| a survey of 410 wholesalers’ finan- 
cial statements for last year. 
The survey found the average 
jobber with cash and receivables 
in excess of all debt at a ratio 
of 344 percent, as against 332 per- 
cent at the end of 1950. 


averaging per jobber $164,970 in 
1951; $155,567 in 1950; $141,017 in 





Bosch to Shut 24% Weeks 


SPRINGFIELD, Mass. — Except 
for the purchasing department, 
which will operate with a skeleton 
staff, American Bosch Corp. will 
close its factory and offices June 
26-July 15 for the annual general 
| vacation, 





1949; $140,499 in 1948, and $132,557 
in 1947. 

Figures on both gross and net 
profit, besides indicating healthy 
sales, showed efficient control over 
fixed expenses. Gross profit for the 
average jobber in 1951 was put at 
27.3 ._percent, as compared with 27 
percent in 1950. Net profit last year 


| amounted to 4.1 percent, as against 


| MEMA, 


| 


| 3.9 percent the year before. 


At the end of 1951, according to 
the average jobber had 
$14,691 in the till or in the bank, 


| $33,613 owing him, inventory of $80,- 





Sales rose to new record levels, | 485 and fixed assets of $36,181 for a 


total of $164,970 on the debit side 
of the books. On the other side of 
the ledger there was current and 
long-term debt of $42,879, bringing 
net worth down to $122,091. 

The ratio of the average job- 
ber’s expenses to total sales was 
pared to 22.3 percent in 1951, as 
compared with 22.7 percent in 
1950. 

Stocks during 1951 were turned 








HE NEW Thompson Center Bearing Hanger 
makes possible, for the first time in 
truck building history, standardization of 
propeller shaft inventories. Fewer lengths can 
now be stocked and used, making assembly 
and service easier . . . drive more direct. 


The Thompson Assembly is completely 


symmetrical. Its flexibility eliminates the need 


for precise positioning by shims. 
Two simple snap rings retain the bearing, 
making adjustments unnecessary. 


Free swinging arms and rubber bushings 


eliminate cramping of the bearing due to frame 
twist and drive-line movement. A combination of 


shaft seals and slingers provide ideal bearing 


operating conditions. And four, widely spread 


rubber bushings — acting in tandem — reduce 
frequency vibration . . . help to insulate 
cab from drive line and frame noise. 


Investigate this new Thompson truck 


development. Let us show you how it will cut 


production and distribution cost, improve 


“in-service” operation. Write to Thompson Products, 
Inc., 7881 Conant Avenue, Detroit, Michigan — 


or telephone WA 1-5010. 


Thompson e Products, Inc. 


DETROIT DIVISION 


7881 Conant Avenve Detroit, Michigan 


WITH 






pson 


CENTER BEARING 
HANGER ASSEMBLY 


high 





BALL JOINT 
SUSPENSION — 


another 
Thompson 
Development 
for automotive 
improvement. 


over at the rate of 3.2 times an- 
nually, same as in 1950, and it was 
still taking 36 days before a jobber 
collects from a customer. 

Looking at his net worth, 
MEMA’s survey showed that the 
average jobber earned 13 percent 
on his investment in 1951, or $14,- 
970. The 1950 figures were 11.9 per- 
cent and $13,003. 





Trailer Makers 
Meet July 18-19 
In Chicago 


WASHINGTON.—The fourth an- 
nual summer meeting of the Truck- 
Trailer Manufacturers Assn. will be 
held July 18-19 at the Edgewater 
Beach hotel in Chicago, W. E. 
Grace, TTMA president, announced 
here last week. 

Courtney Johnson, who has re- 
turned to his post as assistant-to- 
the-president at Studebaker after 
heading up NPA’s Motor Vehicles 
division, is scheduled to address the 
meeting on “How Long Must Gov- 
ernment Controls Last?” 

E. J. Lucas, head of NPA’s truck- 
trailer branch, will be on hand, 
Grace said, to discuss the trailer 
production program. 

Grace said the association had 
carefully selected its summer parley 
dates so as not to conflict with 
either the Republican or Democrat- 
ic national conventions. 








‘Anti-Hawking Act 
Tested in Ark. 


| NORTH LITTLE ROCK, Ark.—A 
| court test of validity of North Lit- 
|} tle Rock’s “anti-hawking” ordi- 
| nance is planned by Bob Davis, op- 

erator of the Union Motor Co., 410 
W. Broadway here, and June 24 
has been set for filing of briefs 
| with Municipal Judge Milton Mc- 
Lees. 

Davis, a Ford dealer who also 
|operates a used-car lot, declared 
through his attorney, John Thur- 
j|man, that “I do not believe the 
| ordinance is constitutional and I 
| want to test its validity.” 

Skip Adams, a salesman for the 
| firm, was charged in Municipal 
|Court with violation of the ordi- 
nance, which prohibits salesmen 
|from appearing on the sidewalks 
or in streets and attracting atten- 
tion of pedestrians by waving 
canes or similar means. 


Helping Hand 


NAM to Help Small Firms 


Get Subcontracts 


NEW YORK. — The National 
| Assn. of Manufacturers has com- 
| pleted plans for setting up a clear- 
|ing house to help small manufac- 
| turers. 
| William J. Grede, NAM president, 
|said the association’s service “will 
enable small firms to learn where 
to go for contracts and assist prime 
contractors in increasing their lists 
of potential subcontractors.” 

The service will be made avail- 
able to all manufacturers, regard- 
less of whether they are members 
of NAM, through the association’s 
12 regional offices. 

Manufacturers seeking subcon- 
tracts will be asked for data on 
machines and other facilities they 
have available. Teams of industry 
executives then will screen the in- 
formation in New York and decide 

which prime contractors should be 
contacted by potential subcontrac- 
tors. 

Grede said that private industry 
thus would provide a service that 
would cost the federal government 
| millions of dollars. 
| 








Manufacturing Survey 

WASHINGTON. — Publication of 
the first annual volume of manu- 
facturing statistics has been an- 
nounced by Director Roy V. Peel, 
of the Bureau of Census, Depart- 
ment of Commerce. Entitled “An- 
nual Survey of Manufacturers: 1949 
and 1950,” the initial volume in- 
cludes statistics covering the years 
1949 and 1950. Future volumes will 
cover single years only, Peel said. 
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OLDSMOBILE’S NEW 














NEW HYDRA-MATIC 
r Me NTT 








NEW AUTRONIC-EYE ) 








GREATEST LINE-UP OF FEATURES A DEALER EVER OFFERED! 


Six big reasons why Oldsmobile dealers are riding high! The famous “Rocket” Engine 
in the brilliant Super “88” gives more power per dollar than any other car on the 
road! New Hydra-Matic Super Drive delivers the “Rocket’s” flashing new power 
smoothly and effortlessly. GM Hydraulic Steering makes it far easier to park, to 


steer, to take sharp curves. [nteriors are truly luxurious in every detail. The rigid, 
DIVISION OF GENERAL MOTORS CORPORATION + LANSING, MICHIGAN rugged new Oldsmobile chassis is a firm foundation for the famous “Rocket Ride.” 
The revolutionary Autronic-Eye dims headlights automatically. Features like 
these keep Oldsmobile rocketing to new records in public acceptance and demand! 
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Ticiesiteeite. the 1952 Nash Golden Airflyte—the 
car that has been a sales pace-setter from the very 
moment of its introduction—has been selected to set the 
pace for the “‘Motor City 250’’—Detroit’s second annual 


250-mile stock car race on Sunday, June 29th. 


The thousands who will gather at the Michigan State 
Fairgrounds Track for an afternoon of thrills and 
excitement will see a 1952 Nash Ambassador Golden 


Airflyte lead the field of the Nation’s top stock 





car racers around the pacemaking lap. 








al 
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June 29 











State Fairgrounds 


Thrilling Nash-Healey Demonstration 


As an added attraction at the big race, 

there will be a demonstration of the maneuverability, 
cornering ability and acceleration of America’s 
smartest sports car—the new 


Nash-Healey. 


Yes—there’ll be thrills galore for everyone 
when Nash Sets The Pace at the Motor 


City 250-Mile Stock Car Race. 


ig 
¢ a 


fT 
(Bag 
Seeag 


THE AMBASSADOR 
THE STATESMAN 


THE RAMBLER 


Nash Motors, Division Nash-Kelvinator Corp. 
% Detroit 32, Michigan 
q 


4 





se 


a , wy —. d 
HKinest of Our VY Kifly Years 





a6 enh ee air ___ AUTOMOTIVE NEWS, JUNE 23, 1952 








Ford Dealers Help Reclassify Parts— 


Six dealer parts managers, one from each sales region, have completed a week's 
conference with Ford sales and parts and accessories operations executives in Dear- 
born. The group reviewed 1952 Ford parts carried in depots all over the country with 
a view to providing the best possible customer service on all types of parts. Above, 
front row, left: Glenn Adams, Archie Motor, Sidney, la.; M. Arkin, Southwestern Motor 
Sales, Detroit; Hugh R. Lockhart, George Jones, Inc., Corpus Christi, Tex.; William F. 
Keaton, Paul Motor, Charleston, S. C., and William Kimbrel, Ellsworth Harrold Co., 
Sacramento, Calif. Back row, left: E. A. McClarty, manager of planning and research 
department, parts and accessories operations; B. R. Lenhardt, manager, parts require- 
ment section; Arthur G. Schlobohm, Dillingham Motors, Cortland, N. Y.; H. D. Hubbs, 
parts manager, parts and accessories operations; Carl F. Betz, Louisville Motors, 
Louisville, and R. R. Flynn, planning and research department. 


Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every week throughout the year 
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| WASHINGTON.—Rep. Morrison, 
| Louisiana Democrat, appeared be- 


|fore the House last week, and pre- | 
|to have submitted. 


|sented an 85-page sworn statement 
|from Henry J. Kaiser and associ- 
ates in reply to the charges placed | 
on the Congressional Record by | 
| Alvin E. O’Konski, Wisconsin Re- | 


9 
e 
S 
© 
© 
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been announced by 
| O’Konski that he himself would 
| appear to present the document, 
| but at the last minute, he wired 
| his office that he would be un- 
able to leave a barnstorming trip 
in Wisconsin. 

In a statement released to news- | 
men here, O’Konski said that he | 
was “entirely satisfied with Kai- 
ser’s refutation of my charges,” 
and had asked that equal time and 
space be given the reply as was 
accorded to the charges. 

But following Morrison’s appear- 
ance before the House, O’Konski 
declared in Wisconsin that he had 
|not authorized anyone to act for 

m. 

Morrison told newsmen that he 








Kaiser Defense Accepted 


Morrison Presents 85-Page Repudiation 
In O’Konski’s Absence 


had acted on his own in presenting 
the statement, but that it was the 
same statement that O’Konski was 


In a news release presented 
along with the document, O'Kon- 
ski had declared that any fur- 
ther information to the contrary 
“must be given under oath if it 





Packard Sales Drive 
Is Nance’s Welcome 


DETROIT. — Packard dealers 
throughout the nation are striv- 
ing to make June a banner sales 
month as a means of welcoming 
James J. Nance to his new post 
as company president. Goal for 
the drive is 8,000 deliveries—“the 
biggest month in more than a 
year.” 

The sales campaign for “James 
J. Nance Month” was unveiled 
at a meeting here of zone man- 
agers and assistant managers. 








Many manufacturers of quality automobiles are 
providing added comfort in their cars by reducing 


engine sounds with Fiber’Glass Hoodliners. 






How to make @ gulet engine quieter 


L-O-F Fiber-Glass Hoodliners muffle engine sounds on cars and trucks 


Advances in automotive engineering make car 
engines quieter each year. But even the soft 
purr of a new engine can be hushed with the 
simple installation of Fiber-Glass insulating 


blankets under the hood. 


Excellent sound absorption of Fiber-Glass 
substantially reduces air-borne noise in cars 


and trucks. And the L-O-F Hoodliner 


easily installed on the assembly line. Look into 
the ways you can use it on your cars and trucks 






to help make engines quieter, more efficient. 


Fiber-Glass is superior insulation for tops, 
on fire walls, under package trays and as dash- 
liners. And L:O-F delivers Fiber-Glass right on 


schedule, just as it has delivered quality glass 


can be 


FIBER* GLASS DIVISION 


products to the industry for years. 


For more information, call L-O-F’s Detroit 
office, 610 Fisher Building, Trinity 5-0080, or 
write, wire or phone Libbey-Owens: Ford, Dept. 
F-G 562, Nicholas Building, Toledo 3, Ohio. 


LIBBEY- OWENS-FORD GLASS COMPANY 





was to serve any useful purpose.” 

In a comment following the pres- 
entation of the refutation, Kaiser 
said that the fact that Congress 
had acknowledge that he had re- 
pudiated all of the erroneous accu- 
sations did not close the matter. 

“The persons who fabricated 

the charges and misled the con- 

gressman,” he declared, “still 
must be publically exposed and 
brought to justice.” 

The document declared that the 
|}source of these “reckless false- 
hoods” was “a group of selfish in- 
terests ruthlessly conspiring to 
|cripple the Kaiser enterprises and 
bent on preventing the manufac- 
[ture of airplanes by the corpora- 
tion.” 

One by one, the document took 
up the separate charges levied 
| against the company, declaring that 
their aircraft record in World War 
| II was officially proclaimed excel- 
lent; the present airplane-building 
contracts did not come through 
Kaiser men in government, and 
that the company was now per- 
forming these contracts to the let- 
ter. 

As for the costs of the first 
C-119s produced at Willow Run, the 
company claimed that the recorded 
costs were not yet available, and 
that it was impossible for anyone 
to draw conclusions on it. Costs 
are following normal industry cost 
j}averages on this type aircraft, it 
| was claimed, and are not excessive. 

The document claimed that Kai- 
ser saved the government more 
than $465,000,000 in World War II 
production of ships and shipyards, 
magnesium, goop, steel and bulk 
cement. 








| DeSoto Introduces 
| Smaller, Lighter 


‘New Carburetor 


| DETROIT.—A new carburetor 
| developed by Chrysler Corp.’s Engi- 
;neering division is going into De- 
| Soto Fire Dome V-8 cars. 

A two-harreled type, constructed 
|mainly of aluminum die castings, 
|the carburetor is smaller and 
| weighs less than half as much as 
|the one it replaces, DeSoto spokes- 
| men say. 

Principal credit for the new de- 
| sign is given Thomas M. Ball, head 
lof the Engineering division’s car- 
| buretor laboratories. 
| He said the problem was to re- 
|duce the height of carburetors so 








|Two for One— 


| Thomas M. Ball, head of the carburetor 
| laboratories of Chrysler Corp.'s Engineer- 
| ing division, uses a balance scale to show 
| that two of DeSoto’s new carburetors 
| weigh less than one of the larger type 
| they replace. The aluminum die-cast car- 
| buretors save more than an inch in verti- 
| cal space but retain the air-passage and 
| throttle size of the older type. 
*” * + 

that the vertical, concentric type of 
air cleaner and silencer could be 
retained on top of the carburetor 
and still leave space under the low- 
er hood lines of today’s body styl- 
| ing. 

The use of aluminum, instead of 
zinc as in the former model, has 
cut the weight of the carburetor, 
minus’ special controls, to 3.6 
pounds from 7.4. It also serves to 
conserve zine for the defense pro- 
gram, Chrysler officials said. 

Ball emphasized that the new 
carburetors have the same full- 
|sized fuel and air passages and 
‘throttles as the old ones. Also re- 
| tained in the new design is the 
| water-jacketed throttle body, which, 
| by cutting down on carburetor ic- 
|ing, prevents engine stalling in 
certain conditions of cold and 
| humidity. 
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Feople pay more attention to automotive 
advertising in The Saturday Evening Post 
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Automotive advertising hits high notes, too—in sales 
and dealer help —when it’s in the Post. And no 
wonder! Post ads get close attention (research proves 


is } : , eens un? 
it!) from the very people you want to sell—hundreds The Saturday Ever “a 


of them in your territory. And when they see your 
car’s ads, they think of you as the local dealer, just 






as surely as if your name were at the bottom. Your 
; factory’s ads in the Post are powerful local ads for you 
— another reason why The Saturday Evening Post carries more automotive 





advertising to more people than any other magazine. 


heart of America 
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AUTOMOTIVE WASHINGTON 


War, Steel Tieup Shut 


Door to Decontrol Plans 





around the corner, as well. In any 
event, it is believed that we will 
|have government standby powers 
for some time to come. 


* 


Biggest Job of All 

AID DPA-NPA_ Administrator 
Henry Fowler in a Rotary club 
address the other evening: 








By William Ullman 


Washington Correspondent 


WO SITUATIONS—one at home and the other across the 
Pacific—stand at the moment between continuance of 
government controls and their virtual disappearance, many 
|Washington observers believe. 
| The big obstacle at home, of course, is the steel tieup. 
|The one over the ocean is the®— = 7 
*|Korean war. Could we but our national affairs. These may 
have a quick adjustment of “Mises ggg ag sone 
.|the steel squabble, accompanied by j officials. 


a reasonable peace pact with the The view per- 
Columbus Dealers to Get Trophies— | Reds, all controls, except for a lim- sists that hesgier 


Trophies to be presented to auto dealers at the 14th annual round-up of the | ited system of priorities and allo- days are just 
Columbus Aut bile Dealers Assn. are inspected by committee members. Left to | cations to insure that the military 
right are: George Simeon jr., (kneeling); E. G. Planck, president of the association; would receive its full —— hed 
Neil Rush, vice-president of the association and general chairman of the roundup; ee would go out the| 
George Woodworth; Jack Sarver; Jack Rogers, and George Byers jr. (kneeling). he wong ; ’ : 

—— a - es UCC} S00 tend in Chet cirecuon al- 


ready has been set, and a com- 
Wondering how new-car and truck production and sales are making out? AUTOMO- | let 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the |P e 
automotive industry, every week throughout the year. 











ner. That is, if 








ed. He not only is 
with us_ today, 
but always just 





loosening of _ restrictions | 


|}awaits only a few adjustments in! William Ullman 








MORE POWER from every drop of gas! 
Fire Dome... America’s most advanced 
engine design .. . gives you sensational 
performance on regular fuel! 


Hire Domed 


You’ve heard all about its amazing 


160 horsepower V-8 performance... 





EASY AS DIALING « phone... De Soto 
Full (not partial) Power Steering 
makes parking that simple! And road 
control is greater at all speeds. 


Full Power Steering... Power Braking 






and America’s finest No-Shift Driving. 
Now go and try it for yourself! 





AMERICA’S FINEST No-Shift Driving 
...in DeSoto Fire Dome Eight and 
Powermaster Six. Just step on gas 
to go... step on brake to stop! 











White sidewall tires, when avail- 
able, are optional equipment. 


DE SOTO-PLYMOUTH Dealers present GROUCHO MARX in “You Bet Your Life’ every week on both RADIO and TV...NBC networks. 


around the cor-| 


you’re willing to| 
take the tax col-| 
lector for grant- | 


“There has been much discussion 
and opinion recently concerning 
controls and decontrols. But who 
knows when or if a total war condi- 
tion will arise? Who would dare 
predict today that our production 
schedules are high enough—or too 
high? 

“The total defense mobilization 
machinery which the Congress cre- 
ated in a moment of high emer- 
gency is an essential operating 
whole. 

“Priorities and allocations—the 
whole complex system of channel- 
ing materials and facilities—are 
merely, as it were, the valves 
which make possible the swift, 
effective and balanced mobiliza- 
tion of America’s armed might; 
| which make possible a balanced 
civilian economy. 

“It is up to us to understand 
—and pass on the message—that 
| the mobilization of American might 
is the most important operation in 
the world today! 

“We have built mobilization ma- 
chinery to this end.” 

‘= 4 


Capitol Hill Briefs 

ECRETARY OF AGRICUL- 

TURE CHARLES F. BRANNAN 
|told the House Agriculture com- 
mittee that this was not the proper 
time for Congress to make high 
price supports mandatory for milk, 
poultry, pork and eggs. 
| The Senate passed and sent to 
| the President a bill continuing the 
| Federal Reserve Board’s authority 
|to buy government obligations di- 
|rect from the Treasury Depart- 
| ment. 

The House Ways and Means com- 
| mittee has agreed to ask the House 
| for $50,000 more for its tax-prob- 

ing subcommittee. 

John E. Slater, president of 
American Export Lines, told a 
House Merchant Marine subcom- 
mittee that the government’s 
“chaotic” handling of ship sub- 
sidies had brought passenger-ves- 
sel construction to a standstill. 
| The House Interstate Commerce 
|committee tentatively approved a 
| provision to exempt U. S. interna- 
| tional airlines in some cases from 
the clear-cut separation of mail 
| pay and subsidies advocated by the 
| Hoover commission. 
| A Senate Armed Services sub- 
|committee wrote a provision into 
| the military reserve bill barring re- 
| call of Korean veterans short of 
| all-out war. 


‘OPS Suits 

| AMBERT O’MALLEY, acting 
OPS enforcement director, said 
jlast week that more than 230 in- 
| junctive actions have been filed for 
| the OPS by the Department of Jus- 
|tice in the nationwide survey of 
| service trades establishments. 

Failure to keep and file rec- 
ords and reports as required by 
Ceiling Regulation 34, the service 
trades regulation, is alleged in 
the complaints against individ- 
uals and firms. Similar action is 
contemplated against more than 
625 other concerns, O’Malley 
stated. 

Full compliance of service trades 
| establishments is important, he ex- 
| plained, because expenditures in 
|this field represent 12 percent of 
the average consumer’s budget. 

CPR 34 includes automotive serv- 

ices such as garages, general repair 
| shops, parking lots and auto stor- 
age. 


DEALERS! 


WE 
WHOLESALE 
USED CARS 


Dick CONNELL 


12240 JOS. CAMPAU 
DETROIT’S OLDEST 
CHEVROLET DEALERSHIP 
TW 1-0600 
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HOLIDAY FAMILIES ARE QUICK TO RE-TIRE!!! 


By “‘re-tire’ we don’t mean Holiday readers are 
early-to-bed folks or fast settle-downers, either! No 
sir, we’re referring to facts in a brand-new survey 
that proves Holiday families buy three times more 
replacement tires than the average U. S. family! 


So what? Here’s what: If you’re looking for the 
hottest automotive market in America— you’re look- 
ing for those Holiday families! 

All told, there are now more than 850,000 of them 
—top-income, active, responsive families who drive 
twice as much as average, who take more vacations 
(average 2.8 per year), who wear out cars and parts 
faster—who are quick to re-tire, quick to reline their 
brakes, quick to repair—quick to refit their cars 
from bumper to bumper! 

They’re the people who have made Holiday, ad- 
vertising-wise, the hottest general monthly of all! They 


are the people whom hundreds of top advertisers are 
reaching through Holiday—and reaping great results! 

Those advertisers include 48 from the automotive 
field. If your automotive product is not on that list, 
it should be—soon! 


Read Holiday’s Great Salute to Automobile Touring in 
the “TRAVEL U.S.A.” Issue 


AY | 


50c 


On the Newsstands Now 


HOLID 


JULY 1952 - 





HOLIDAY means Pleasure and Pleasure means Business! 


Holiday supports the ‘Care 
Will Save Your Car" campaign. 
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With the Staff... 





Happy Anniversary! 

Every seller seems to have a par- 
ticular technique that he likes to 
stress. At Grates Motor Sales, Inc. 
(Pontiac), General Manager N. R. 
Pankner, newly promoted from 
sales manager, puts the accent on 
followups. 

His latest move in that direction 
involves the mailing out of wedding 
anniversary cards. Pankner has his | 
salesmen casually inquire about a | 
buyer’s marital status and make a | 
note of his wedding date. | 

When the anniversary rolls 
around, the buyer will find a 
greeting card in his mail—strict- 
ly noncommercial and addressed 
and signed in longhand. “Just 
like a friend of the family would 
send,” Pankner explains. 

Recently, as an object lesson for 
his staff, Pankner telephoned sev- 
en persons who had bought cars 
from him in the past. Of these, four 
gave him the names of friends who 
were in the market for cars. 

When contacted, Pankner was 


Worker Mishaps 
Fewer, But of 


Severer Type 


CHICAGO. —- Workers employed | 
by member companies of the Na- 
tional Safety Council had fewer | 
accidents in 1951, but the mishaps | 
they did have were more serious. 

Industrial injury rates for last 
year, released by the council in| 
advances of the 1952 edition of its) 
annual statistical yearbook, Acci-| 
dent Facts, show a modest reduc- | 
tion in frequency but an equal in- 
crease in severity of 1951 accidents | 
as compared with 1950. 

Twenty-seven of the 40 basic in- | 
dustry classifications reduced their 
frequency rates, and 20 reduced | 
severity rates. 

The accident frequency rate for | 
employes in all industries submit- | 
ting company reports to the coun- 
cil, based on the number of dis- 
abling injuries per 1,000,000 man- 
hours, was 9.06 in 1951—a reduction | 
of 3 percent from the year before. | 

The communications industry | 
again led all others by turning in | 
the lowest employe frequency rate. | 
Its rate was 1.79—a 13 percent re-| 
duction. Electrical equipment | 
ranked second with 4.04, followed | 
by the cement industry with 4.22. | 
Aircraft manufacturing, second in 
1950, dropped to eighth. 


A Fittin' Idea 


New Seat Cover Sales Plan 
Uses Small Stock 


CEDAR FALLS, Ia.—A seat cov- | 
er selling plan that allows dealers 
to fit any of 3,997 car models in a 
choice of three colors from a small 
stock has been announced by Ran- 
kin Mfg. Co. 

The Select Fit Plan, as the com- | 
pany calls it, gives dealers a small | 
selection of matching front backs, 
front cushions, rear backs and rear 
cushions, each of which is designed 
to fit a number of seat styles. 
From these units, dealers select the 
proper combination. 

In addition to the master Select 
Fit Plan, the company offers Se- 
lect Fit Plans for individual makes 
in order to meet the needs of new- 
car dealers. 

The Select Fit seat cover which is 
the basis for the new plan features 
Lumite woven panels, Sealtuft 
quilted plastic trim, rayon elastic, 
rayon satin backings and facings, 
and all-vinyl welts. 


Pa. State College Offers 
Fleet, Traffic Courses 


STATE COLLEGE, Pa.—A course 
in motor-fleet supervision and a 
conference on traffic engineering 
will be held at Pennsylvania State 
college. 

The fleet - supervisor training 
course is scheduled for Sept. 22-26 
and the discussion of traffic prob- 
lems for Sept. 30-Oct. 2. In addition, 
a top-management conference for 
owners and senior executives of 
motor fleets will be held Nov. 











working on some 45 unfilled orders 
and had an inventory of one car. 
- * * 


Terrific °53 Market? 

Clyde Foley, sales manager of 
Fort Pontiac Sales, westside deal- 
ership, points out that the slow 
| sales this spring, and the shortage 
|of cars at many dealerships now, 
| will undoubtedly create a terrific 
market for the 1953 models when 
they are introduced. 

He says that his dealership 
was short of cars, but believes 
that there is a large potential 
sales market right now. Many 
customers, he contends, can be 
sold very easily, but won’t take 
time to call at the dealership. 
“Another thing,” he declares, “is 


ALONG DETROIT'S AUTO ROW 


that many people apparently don’t | 
know what they really want. At} 


first, customers may show a pref- | 





without sales pressure, they finally 
decide to take delivery of more 
luxurious models, loaded with ac- 
cessories.” 


When and If— 


Some dealership sales managers | 


in the more popular lines are roost- | woh 


ing on batches of unfilled orders, 
but the oldtimers among them say 
their position is not altogether a 
happy one. 

They’re afraid that when and 
if there’s a sudden break in the 
market, their young salesmen, 
lulled to complacency by the lush 
postwar years, won't be equipped 
for a rugged competitive battle. 
Says one manager: “I try to lec- 

ture my guys on how to go out in 
the street and bring in sales, but 
it goes in one ear and out the 
other. As long as there’s no over- 


Army Engineers Buy Nash Ambassadors— 


Seven 1952 Nash Ambassador models recently were purchased by the Army corps 
of engineers, Memphis district. Shown during the delivery of the new cars are (left 
to right) Fred Hall, assistant in charge of transportation and garage; H. G. Hurley, 
assistant chief operations division; Lt.-Col. Bahr, assistant district engineer, and C. W. 
King, assistant Memphis zone manager. 


Riblet, Trailer Chassis Maker, Moves Again 
ELKHART, Ind.—Riblet Welding, for the third time since World War 
and Mfg. Corp., local builder of|II into expanded quarters, The 





erence for a lower-priced model, 
without too many extras. But even | 





13-14. 


sized inventory to push, I can’t 
seem to get them off their fannies.” 





trailer chassis for General Coach| company was founded more than 
Works, Marlette, Mich., has moved! 30 years ago by Guy H. Riblet. 











Heres how 


tradition 





adds value to 
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Bendix makes scores of products for this industry alone 
From its earliest days, the motor car ing up starting in extreme weather that it source of automotive products finds a joint 
industry set itself the task of delivering has already been adopted as standard by outlet in the building of auto radios. The 
more for the money with every yearly leading manufacturers. A new electric fuel _— results are receivers of exceptional quality, 
model—and has invariably succeeded. pump—by a wide margin the most durable _ setting a new standard of trouble-free 
This policy has had two fine results: It and reliable ever built—adds a further performance as proved by millions of hours 
has speeded up, immeasurably, progress guarantee of fast starts regardless of ter- of road operation under every conceivable 
within the industry. And it has brought rain or climate. condition. 
American motorists beauty, luxury, com- Bendix know-how in other fields is just 
fort, performance, safety, economy, and as extensive and productive. In hydraulics, 
reliability unmatched at the price anywhere for example, Bendix produces many auto- 
else in the world. matic and semi-automatic devices including 
To help you continue to provide new the newly popular power steering. Whether c 
advantages good enough to maintain this the need is for power-steering components it 
of exceptional values, Bendix or complete units, Bendix offers peak if 
offers you products and services unparal- quality and performance. Also worth inves- n 
leled in the industry. tigation by any manufacturer intent on tt 
Bendix offers you thirty years experience product improvement are Bendix liquid te 
in meeting automotive requirements of cost, level alarms for fuel and oil systems and 1 
quality and production. Bendix brings you many ignition devices. 
such developmental resources as 14 research More HORSEPOWER al 
centers, 4000 engineers, 19 manufacturing with the new Aeroquad Carburetor al 
plants, and skills embracing all industrial a STOP - 
sciences. And for immediate advancements Carburetion. The Stromberg Carburetor th 
in product and production, Bendix presents —Still the standard for quality, long-life “ 
a list of old and new devices unparalleled 29d economy—is now available, as well, in “ 
in scope in the industry. a four-barrel unit which retains basic or 
, : Stromberg features and adds greater horse- pt 
Starting. Bendix can lower costs right power without further engine changes. se 
from the start. Any kind of starting—key, Bendix-Skinner fuel and oil filters—de- ne 
clutch, floor board, accelerator, or dash signed by the originator of micronic filtra- en 
tion—have definite advantages in cost and ou 








SURER STARTING 
with the new Folo-Thru Drive 


button—costs less with the Bendix* Starter 
Drive, proved reliable by over 95,000,000 
installations. A recently added new model 
incorporates these basic advantages together 
with a follow-through action. A combina- 
tion which has proved so effective in speed- 


SEE = 
Brilliant Bendix TV gi 


The Finest Picture Science 


has ever Produced 





performance over other types, assuring 
increased gas and lubricating efficiency 
wherever used. 








SAFER BRAKING 
with Bendix* Brakes and Linings 


Stopping. Bendix has, of course, long 
been the source of basic braking systems, 
having built more than 93,000,000 brakes 
and having introduced duo-servo, four- 
wheel, hydraulic and power brakes. Another 
outstanding result of this unparalleled 
background is Bendix-Eclipse brake lin- 
ings which have won acceptance as stand- 
ard equipment for virtually every impor- 
tant make of car. More recently, unique 
Bendix experience has developed a basic 





advancement in braking destined for wide ag 

BETTER LISTENING use. Treadle-Vac—a power brake for pas- bo 
with Bendix* Auto Radios senger cars—makes possible faster, surer cos 
Wr 


Auto Radio. Bendix experience as a 
world leader in electronics and a main 


PRINCIPAL DIVISIONS | BENDIX RADIO: auto, 


stopping than ever before, and provides the 
added advantage of a low pedal compar- 
able to the accelerator in operating ease. 





oO ©} railroad, mobile, aviation radio; radar. 


oD 











RESEARCH LABORATORIES. ECLIPSE MACHINE: Stromberg * carburetors; electric fuel pump; starter drives “ ; coaster 


FRIEZ: weather instruments. PACIFIC: telemetering equipment; hydraulic and electric actuators; depth recorders. pe Sane 





MAGNETO: aviation and small engine magnetos; diesel fuel injection; electrical connectors. BENDIX-ECLIPSE OF 
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DIX PRODUCTS: automotive brakes  \ 
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Ned 
Jordan 
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EVVER wonder why it is that in 
every phase of human activity, 


however humble the beginnings 
may be .. . however difficult the 
road ...in business... in sports 

. in public service ... on stage | 


or screen ... in education... or 
in politics, the final record always 
points to one undefinable asset a 
certain individual possessed. 

It isn’t money . . . it isn’t birth 


|TER he saw burning 


. it isn’t publicity or personality | 


_. . It's CHARACTER. 
The other night, at ringside in 
Philadelphia, some highly sophisti- 





Less EFFORT—FASTER STOPPING 
with new Treadle-Vac Power Braking 


Production. Bendix production aids that 
can contribute to greater automotive values 
include industrial air controls capable of 
increasing the output of many types of 
machines by as much as 30%, and elec- 
tronic products for automatic control sys- 
tems which can lead to heavy savings on 
many fundamental industrial processes. 

The basic facts about Bendix products 
and services for the automotive industry 
are available in a 40-page book, ‘Bendix 
and Your Business,” which also discusses , 
of additional devices and *7//// 
components made by Bendix for scores of ° 
is available 
on request to executives, engineers and 
purchasing agents in all industries who are 
seeking new products, new methods and 
new sources which can improve their pres- 
ent line, output and price structure. Find 


the hundreds 


other industries. This book 


out about Bendix—it pays. 


cated newspapermen realized, ap- 


parently for the first time, the 
truth of just what I'm talking 
about. 

They had decided in advance 


of the judges that “poor old” 
Jersey Joe Walcott, described by 
the smart alecks as “38 years old, 
going on 45,” had been all washed 
up by Ezzard Charles . .. BUT 

. were they flabbergasted when 
the judges gave Jersey Joe the 
unanimous decision and heard 
that motley crowd cheering loud- 
ly for that “fine colored gentle- 
man, father of six children,” who 
never has made any real money 
in the ring but who just never 
gives up. 

In a flattering “post mortem,” | 
Arthur Daley, of the New York 
Times, says that “Charles couldn’t 
erase from memory his knockout | 
11 months ago by Jersey Joe.” 

In other words, “Ezzard the Giz- | 
zard” couldn’t lick that CHARAC- 
in his op- 
ponent’s eyes. 

* * * 


An Honest Man 
7HEN “Mister” Eisenhower stood | 
up on that platform in Abi- 


lene, Kans., and frankly answered | 
every question the reporters (300 of 




















Italian Parts Maker Visits Olds— 


Count Aldo Dacco (left), Italian auto parts manufacturer and vice-president of the 
Automobile Club of Milan, visited the Oldsmobile plant at Lansing recently and 
talked with M. J. Minno (right), superintendent of final assembly, about U. S. produc- 
tion methods. He is also president of the Italian Metallurgist Assn. and general 


them) could put to him, before an 
audience of millions watching and 
listening on television, he must 
have startled the old residents... 
who only vaguely remembered him 
and his brothers when they used to 
peddle vegetables from their moth- 


# 


director of Liasa Automotive Bearing, Milan. 


|er’s garden “on the wrong side o 
the tracks.” 

Imagine the amazement among 
the old - fashioned thespians 
among the politicians in Wash- 
ington (daubed with grease paint 
and schooled in evasion, as they 








































































































































































































































































































Executives, engineers and purchasing 
agents in every industry will find this 
book invaluable. It is available without 
cost to all responsible business men. 
Write on your company letterhead to: 

Bendix Aviation Corporation 
Fisher Building, Detroit 2, Mich. 
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N= poe : 
kes. MARSHALL-ECLIPSE: brake blocks; brake lining CS ECLIPSE-PIONEER: aviation instruments and accessories; foundry. 
BANK: dynamotors; inverters. ZENITH* CARBURETOR: automotive and small engine carburetors. SKINNER PURIFIERS: filters 
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are), when he frankly answered 
a few questions with the simple 
phrase, “I don’t know.” 

“MY GOD!—how can a man like 
that aspire to the presidency?” 

I can best answer that in a few 
words from the lips of a young 
man, age 32, a candidate for an en- 
gineering degree from Columbia, 
who sat on a davenport one night 
with a lovely girl, age 22, a stu- 
dent at Barnard, whom he is en- 
gaged to marry. He said, “Gen. 
Eisenhower is HONEST. He has 
CHARACTER.” 

I haven’t the 


space to recount 


all that I learned from that young 


man. He works for Standard Oil 
. Spent five wonderful years in 
Navy ...is leaving for a three- 
month stint as the “burly bosun” 
on a European cruise .. . hopes to 
earn $1,000 during the summer so 
he can finance his try for a mas- 
ter’s degree in civil engineering. 
* * « 


Youth Speaks Up 


WE TALKED about everything, 
but mostly about education, 


|particularly the kind now being 


planned by the great corporations 


| which must finance the training of 
| young men to qualify for the im- 


| portant jobs 
| American industries . . 


the conduct of 
. as the old- 


in 


|er ones are retired. 


Leaning over, simulating the 
decrepit attitude of an old man 
in a wheelchair (waving a trem- 
bling hand), I asked a question 
. . . prefaced by an explanation. 
“Tell me ... Pll have to leave 
shortly, for reasons of politeness 
... I try to get to bed before 3 
a.m.... have you decided whom 
you would recommend for the 
next presidential cabinet ... of 
course, present company except- 
ed?”—“Well,” he answered with 
a bang that shook the chandelier, 
“Yd make Dulles secretary of 
state ... Paul Hoffman secretary 
of commerce . . . somebody like 
Judge Medina attorney - gen- 
eral—” 

“Oh,” interrupted a lawyer in our 
social gathering, “Medina is mak- 
ing more money in his present job.” 

“SHUT UP!” I interposed with 
| disgust.” “Listen to the voice of 
| Vibrant Youth.” 
| Then that boy literally shook the 
drapery with his next cabinet sug- 
gestion ... “For secretary of labor, 
|I’m undecided between Phil Mur- 
|ray and Walter Reuther.” 
| The aunt of that lovely girl on 
|the davenport literally stuttered... 
|but the lad went on with confi- 
| dence. 
| “Listen,” he said, “you’ll read in 
| the financial papers that if the new 
| trends for industrial payroll saving 
| could be applied to the steel indus- 
| try, the thousands of steel employes 
;could, through stock ownership, 
jachieve effective working control 
|in about six years and majority 
| ownership in 12. 

* 


* * 


Capitalists All 


‘TM HE common stock of the 13 
companies which account for 
| more than 80 percent of the indus- 
try’s production is valued currently 
|at about three billion 200 thousand 
while the payrolls of the same com- 
panies last year aggregated three 
billion. 

“This means that if most of the 
nation’s steelworkers were to de- 
vote 5 percent of their earnings an- 
nually to buying company stock, 
which now yields an average return 
|of about 8 percent, the employes in 
| six years would own 25 percent of 
| the nation’s steel mills and in about 
12 years would have absolute con- 
trol of the industry. 

“Now the thousands of steel em- 
ployes are carrying many millions 
of dollars worth of government 
bonds, on which they cannot earn 
8 percent.” 
| “Wait a moment,” interjected 
| Aunt Minnie. “Do you think it would 
be WISE to have a labor leader in 
the cabinet?” 

“Well,” replied the young man, 
“speaking from your point of 
view, if you can’t lick ’em, join 
. Like the politician who 


Os Ss 
was asked by a friend, ‘I thought 
you said last week that guy was 
an S.0.B.’ ‘Yeah,’ replied the poli- 
tician, ‘but now he’s one of our 
S.O.B.s’ 

“In all seriousness, though 

| Murray may be a bit old, but with 
| Walter Reuther on the job, he could 
| make the skilled worker a powerful 
| asset to an honest government... . 
| make him a capitalist .. . a power- 
| ful stockholder in industry . . . just 
jas jealous of the earnings of the 
| business as the present investor. 
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Dealer Doi 
President of the newly organ- Business Development Corp., which 
ized Southern California Willys will seek to bring new industries 
Dealers’ Assn. is Barney Haugen, into the state and to expand exist- 


of Long Beach, and Bill Tremper, 

of Fontana is vice-president. 
Howard P. Grove, sales. vice- 
president of Willys-Overland, pre- 
sided over the organizing sessions 
in Los Angeles. He was assisted 
by William Radford, California 
zone manager. 
+ 


J. A. Pierce Motors 
Abney Motor Co. (Dodge-Plym- | 
outh), Brownwood, Tex., has been 
purchased by J. A. Pierce and 
associates, who formerly oper- 
ated a dealership in Kingsville, 
it was announced, Name of the 
Brownwood dealership has been 
changed to J. A. Pierce Motors. 
+ a * 


* * 


Aids Business Growth 
M. D. Ross Chevrolet Co., Con- 
cord, N. H., has announced that it 
is a subscriber of capital for the 


newly organized New _ Hampshire is 
















THE EXTRA-COMFORT SEAT CUSHIONING 
THE NATION’S LEADING CARS 


IN 


MSTEZUT AA 


4 OMA 
y, 


ing plants. 
* 


Dunlap Talks on Politics 

Philip S. Dunlap, Concord, N. H., 
auto dealer and director of the 
New Hampshire Automobile Deal- 
ers Assn., participated in a panel 
discussion that featured a political 
“school” sponsored by the women’s 
division of the Republican party of 
New Hampshire. 

& 


Globe Trotter 
Gockel Sells Olds Firm 


To Tour World 
Walter Gockel has sold his Olds- | 
mobile dealership in Shaker 
Heights, O., to P. C. DeBarry, Olds- | 
mobile zone manager, to spend the 
rest of his life with his wife seeing | 


* 


| the world. 


Gockel has been in the auto busi- | 










GEORGE P. HOOPER 
AM SALES - 1914 FISHER BLOG 





ness for 32 years and a dealer since 
1935. He served four years in the 
South Pacific during the last war 
as an air officer. 

During the war, Mrs. Gockel oper- 


ated the dealership alone. She has | 
with her husband | 


always worked 
in the business. 
The Gockels, both of whom can 


fly, plan to fish, golf, fly, hunt and | 


do all the things they have always | 
dreamed of doing. 
* . 


Muncie Dealership Loses 


Over $25,000 in Fire 

Fire swept through a two-story 
auto showroom and garage of 
the Morgan Packard Service, 
Muncie, Ind., with a loss esti- 
mated by the firemen at from 
$25,000 to $30,000. Spontaneous 
combustion is thought to have 
caused the fire. 

Six automobiles were destroyed. 
Firemen prevented the flames 
from damaging six cars in the 
basement. The owner, Bernie 
Morgan, saved four cars on the 
main floor by driving them out 


into the street, 
* 


* + 
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Connecticut DeSoto Dealer's Murals— 





Miller’s Antiques Parade 
Bud Miller (Ford), Monrovia, 
Calif., whose hobby is ancient cars, 
entered two of his prized treasures 
both in the “Monrovia day” parade 
and in the Monrovia YMCA oe | 
show. One of the cars is a 1911 
Flanders, and the other is a 1914} 
Pierce Arrow that has been on 
blocks for 30 years. 
* * 


| 
| 
* 


Aero Willys Hits 70.87 MPH 


In Quarter-Mile Stretch 


Roger Pollard, of G & R Mo- | 
tors, Willys dealership in Mon- 
rovia, Calif.. reports that he 
tested a new stock model Aero | 
Willys without a pre-race tuneup, 
at Pomona recently. 

From a standing start, the car 


| 
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D-3 & U-3 1 TON 


New illustrated descriptive folder just off 
the press — Write for it. 


DISTRIBUTORS 


Adam Black & Sons, Inc., Jersey City, N. J. 


Allentown Brake & Wheel, Allentown, Pa. Bean & 


Baker ~__ Engineering Co., Charleston, W. Va.—Huntington, Va. 

Cole-Kelly Equipment Corp., Richmond, Va.—Roanoke, Va. 

Conn. Truck & Trailer Service, Inc., Hamden, Conn. Arcand 
A. S. Drumwright & Co., Norfolk, Va. Arcand, 


Harrisburg Truck Body Co., Harrisburg, Pa. 
Hawkins Body Co., Schuylkill Haven, Pa. 

Mayer Body Corp., Pittsburgh, Pa. 

Peters Auto Body & Spring Works, Baltimore, Md. 
Rowland Truck Equipment, Inc., Jacksonville, Fla. 
Schaefer Body Inc., Cleveland, Ohio 

oa Equipment & Service Corp., Albany, N. Y. 


Equip. Co., Miami, Fla. 


Equip. Co., Tampa, Fla. 
Baker Equipment Engineering Co., Clarksburg, W. Va. 


MORYSVILLE BODY WORKS, SOUTH READING 


WRECKER BODIES 8 x 10 ft. 





PICK 








UP TOOL BOXES 


Southworth Machine Co., Portland, Me. 


Conquest, Bangor, Me. 


A. & C. Truck Body Co., Rochester, N. Y. 
Myers Equipment Corp., Canfield, Ohio 


Inc., Providence, R. I. 
Inc., Boston, Mass. 


O. R. Cote Co., Springfield, Mass. 

Geo. H. Jewett Co., Inc., Worcester, Mass. 
H. A. DeHart & Son., Thorofare, N. J. 
Binghamton Heil Equipment Corp., Vestal, N. Y. | 
Tom Rice, Inc., Louisville, Ky. 

Van De Venter Equipment Co., Evansville, Ind. 
Twin-States Equipment Co., Raleigh, N. C. 
Twin-States Equipment Co., Charlotte, N. C. 
Dempster Bros., Inc., Knoxville, Tenn. 

Dempster Bros., Inc., Nashville, Tenn. 

Scruggs Equipment Co., Memphis, Tenn. 


AVENUE, BOYERTOWN, PENNA | 


J 


This is one of two colorful murals which enhance the showroom walls of John J. 
Collins (DeSoto-Plymouth), Waterbury, Conn. Dealing with ‘‘Pioneer America," the 
mural depicts historic events from the discovery of America to the discovery of gold 
in California in 1849. Appropriately, Hernando DeSoto, after whom the DeSoto car 
was named, is shown just below and right of center. 





was clocked at 70.87 miles per | president of the Chanute chamber 
hour for the quarter mile run, |of commerce and president of the 


Pollard said. | Kiwanis club there. 
& * 


* * 


Chicago Hudson Dealer 


Marks 40th Anniversary 
Fohrman Motors (Hudson), of 
Chicago, observed its 40th anni- 
versary as a new and used-car 
dealer with a special television 


Sustare Elected President 
Of Virginia County Group 
B. T. Sustare has been elected | 


president of the Suffolk-Nanse- | 
mond County (Va.) Automobile | 


| president and J. A. Peterson is sec- 


retary-treasurer. 
* 


* * 


‘Orlando (Fla.) Nash Firm 
| Opens $100,000 Building 


A new sales and service head- | 
quarters has been opened by Reed | 
Nash Motors, Inc., at 629-655 Gar- | 


land Ave., Orlando, Fla. 


President R. R. Reed sr., who 
owns the firm along with his three 
sons, says the structure cost $100,- 


000. The building, with a showroom | 
capable of accommodating six cars, | 


has an area of 50,000 
* * 


Crackers Get $500 


Burglars blew the safe at 
Knudson-McKenzie, Inc., Inter- 
national truck dealers, Colby, 
Kans., and took about $500 in 
cash, it was reported. Entrance 
to the building was made by 
breaking the glass in a back win- 
dow. 


GMC Outlet in 
Plans Expansion Move 
Mack Forrester, GMC dealer in 


feet. 
* 


* * 


Amarillo 


Amarillo, Tex., and owner of For- | 
leased the} 


rester Truck Co., has 
building, equipment and properties 
of the Amarillo Safety Lane from 
Southworth Motors (Packard). 


Forrester states the move to 
larger quarters is necessary be- 
cause of his heavy increase in busi- 


ness. 


7 t ~ 


British Consuls at Opening 

British Consul W. B. Ledwidge 
and Vice-Consul F. Taylor were 
among those who attended the for- 
mal opening of Town and Country 
Cars, Inc., in Hampton Village, St. 
Louis. The firm, owned by James 
Nelson and John Bowman, sells 
British-made cars. 


* 


Woman Named Ad Chief 


Jan Brunson has been appointed 
advertising director for Mohr 
Chevrolet Co., 1909 Bryan St., Dal- 
las. She will also handle the com- 
pany’s customer relations. 

* « * 


Customers’ Restaurant Marks 


Western Service Center 


A restaurant for customers 
and employes is a novel feature 
of the new service center just 
opened in Chicago by Western 
Ave. Sales, Inc. (Buick). All serv- 
icing operations, including lubri- 
cating, washing and polishing, 
are performed in the center. 

* o* ok 


Kans. Chamber Elects Young 

The Kansas state chamber of 
commerce has elected Bill Young, 
of Bill Young Chevrolet, Chanute, 


Kans., to the board of directors for | 


a three-year term, Young is vice- 


Dealers Assn. W. B. Spivey is vice- | 


| program, 

The firm sponsors weekly tele- 
casts of wrestling shows, with 
Sid, Ed and Sherwood Fohrman 
handling the commercials be- 
tween matches. They are the 
sons of Benjamin Fohrman, still 
the active head of the dealership 


| he founded. 


* * * 


Buono, Carlker, Mincher 
Head California Forum 

| John Buono, of Guaranty Chev- 
rolet, San Diego, Calif., was recent- 
ly elected president of the principal 
city group of Chevrolet retail sales 
| manager’s forum. 

Other officers elected were: Bob 
Carlker, Mid-Valley Chevrolet, San 
Bernardino, vice-president; and 
Carroll Mincher, Corimer Chevro- 
let, Long Beach, secretary-treas- 
urer. 


S.J. Davie, Afentn, Malle 
Rotary Club Presidency 


Serving as president of the Buck- 
|head (Ga.) Rotary club is Robert 
J. Burke, of Burke Motor Co. 





(Ford), Atlanta. The club sponsors 

a Boy Scout unit and a team in the 

Little Baseball League. _ 
ALL ROADS 
lead to the 
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HOTEL FORT SHELBY 
Detroit 


Automotive men in Detroit have 
for years followed the easy route 
to The Fort Shelby. 


Personal service, attractive ac- 
commodations, moderate prices, 
and convenient location have 
made this renowned hotel popu- 
lar with men in the industry. 900 
comfortable rooms (some with TV), 
two fine restaurants, Tiger Room 
Bar and Cocktail Lounge. 


Selection of Attractive Roems for 
Private Parties 


AN ALBERT PICK HOTEL 


| J. &. FRAWLEY, MANAGING DIRECTOR 
| JERRY MOORE, GENERAL MANAGER 
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provided this state’s laws are not 
| violated by the seller. 

For example, in West v. Asso- 
ciates Discount Co., 240 Pac. (2d) 
1077, testimony showed: A dealer 
in Tennessee sold an automobile 
to a purchaser under a condi- 
tional contract of sale. The laws 
of Tennessee do not require that 
such contracts must be re- 
corded, and therefore the dealer 
did not record the conditional 
| contract. 
| The contract contained a clause 
| by which the purchaser agreed to 
|not remove the automobile from 
|the state of Tennessee. Neverthe- 
| less, the purchaser drove the auto- 





Lawsuits Affecting Dealers .. . 


Court Decisions | 


By Leo T. Parker under ordinary circumstances a 
Attorney at Law new zoning ordinance is not appli- 
CCORDING to a late higher| cable to compel automobile dealers 
A court decision, a city ordinance |to vary their established routine. 
not always is applicable to author- . “ " 
as, “ay smc o comet exter. | Not Ree? Seller 
ile dealers to c e 0 ary > i sel 
location of their business accessor-| [*¥ A DEALER is not the real 
ies seller of an automobile, he as-| 
sumes no unusual _ responsibility | ‘ 
although he signed certain papers 








ial * = 


For example, in Kovelman v. 


_ ‘ ' i Staff. |mobile into Arkansas and 45 days 
Plaut, 105 N. ¥. S. (2d) 280, it | which may at first hand indicate | Chrysler Honors Volk's Service Staff— \later sold it to a used-car dealer 
was shown an automobile dealer that he assumed liability as a | Four members of the Volk Motors (Dodge-Plymouth) service department were | who sold it to one West. 
a oe aan ‘can tales seller. honored by the local firm and by the Chrysler Corp. for two on of Pscomapecsany — subsequent, 3 sigetion the 
wie A saggy eg ~ i i i i - | i ile service diagnosis. The men received mounted certificates and| higher court he at e finance 
parallel to and two feet beck oon, 300 Pas, (a4) Su, oan een ae j Migros carhdpalien in the master technicians’ service conference. | company, which had purchased the 
teeny ‘The. a pik a dealer sold an automobile | Pictured at ceremonies were (left to right): Fred Gabler, Ernest A. Maginnis, George | conditional contract from the Ten- 
sidewalk. e y SS . 


\T. Volk, vice-president of Volk Motors; Joseph Poedubicky, Jesse Bilbee, Charles nessee dealer, could repcssess the 
| French, Philadelphia district manager for Dodge, and James Weidmann, Philadelphia lear from West although the testi- 
| district manager for MoPar. Gabler, Maginnis, Poedubicky and Bilbee received the | mony showed that West was an 
awards. {innocent purchaser and had no 
pa ———— | knowledge that the automobile was 
higher court said: In subsequent litigation the | assist the seller to finance the sale.|contract of sale, or chattel ete | cena oy po 
“Since, however, they (pumps) higher court held that the dealer | * * * age. on an automobile is valid and | e validity o oy ; 
were so located prior to the enact- who signed the title retention ae | P S ll pd ti < S sete of te 0, 8 | es is governed y the laws 
ment of the ordinance requiring 4| sumed no responsibility as a seller, | Law rotects Seller ; euective in ai ® hag g of the state in which the contract 
10-foot set back, in their present/put his only liability was as :| {Ae to a late higher although it is not recorded in t €)was made and the property was 
position they concededly constitute | financial link in the transaction to court decision, a conditional | state where the car was purchased, ' then situated. 


a legal non-conforming use and as - ae 7? a - 7 
such may be continued.” 

In other words, it seems that Gh fF i h @ 

As ‘Auto Week’ (| 

DETROIT.—Acting Mayor Louis § | 
C. Miriani has proclaimed June 23- t ot Ee r oO U 
29 as “Automobile Week” in De- need n e 
troit. 

Sponsored by the Detroit Junior 
Board of Commerce, this week has 
been set aside as the time for “re- 
habilitating the automobiles that 
travel the streets of Detroit,” ac- 
cording to Richard W. Frey, presi- 
dent of the Jaycees. 

“It’s sort of a mobile sequel to 
our ‘Clean Up—Paint Up’ week we 
sponsored recently as a drive to 
get Detroit buildings and streets 
into more eye-appealing shape,” 
Frey said. 

Climax of Automobile Week wil’ 
be the big 250-mile stock car race 
at the Fair Grounds Track June 22 
Known as the Motor City 250, the 
race is for 1951 and 1952 models 
of standard nassenser cars. 

Throughout the week the Jaycees 
will ask local manufacturers, deal- 
ers, suppliers and owners to unite 
in a campaign to “get the junk- 
heaps off Detroit streets.” 

In addition to urging motorists to 
trade in their old, dilapidated cars, 
or else “paint-up, bump-out and 
fix-up” their cars, the Jaycees will 
ask owners to take them into re- 
pair shons to have all running gear 
inspected and faultv mechanism re- 
vaired for maximum safety on De- 
troit streets. 


ordinance that all gasoline pumps He requested another dealer to 
must be set back 10 feet from | sign his name on the title reten- 


the street line. tion so that the first dealer could 
In subsequent litigation, the| fnance the deal. 














Detroit Proclaims 


June 23 to 29 





Pa. Bars Car Sale 


By Errant Drivers 


ERIE, Pa.—A motorist who has 
his vehicle registration suspended 
is violating the law if he tries to 
sell or otherwise dispose of the 
vehicle. 

That was the warning issued by 


Otto F. Messner, state secretary of i i THIN POST LIFTS 
revenue. “Sale or transfer cannot the installation of WEAVER 


be approved, nor can a title, plates 





* , . ” . e 

greet ge Ah ye et will enable your present force to complete more jobs per day 

Pennsylvania’s vehicle code, the , . 

owner who disposses of his vehicle Time studies show that service departments gain up A Weaver Twin Post is the only automotive type 

arena i as waneiesnes = to 100% increased production by using Weaver lift that can handle all wheelbase lengths and with 

to 90 days, or both. Twin Post Lifts instead of the old “‘crawl-under-on- out loss of lifting capacity. Model EC-100 (illus- 

eee ree the-creeper” method. trated) is regularly furnished with wheelbase of 88” 

sort, Dees k The Weaver Twin Post Lift has no rails in the way. minimum and 148” maximum. TWIN POSTS with 
eeu } i ath a Once the car or truck is raised to a convenient work- other wheelbase combinations furnished upon 

ald and Co., which provides sales ing height, the mechanic has quick, easy, unob- special order. 

programs and merchandise prizes structed access to his work. This feature in itself - } - a, 

scl ea gp ce A 2 a Mel prompts many mechanics to stick with the Weaver For details, consult your neares J 


tive system called the “First Na- equipped shop. or write us for Bulletin AN-457. 
tional Prize Bank.” 

When prize-winning employes ac- 
complish the objective set forth 
by their company, they receive 
“checks,” provided by Cappel, Mac- 
Donald. These checks and prize 
orders are sent directly to the 
“bank” here. Under this svstem, 
there is no need for the participat- 
ing company to handle prize orders, 
correspondence or other details. 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., U.S.A. 


SERVICE SHOP EQUIPMENT 


Complete Weaver line includes—Twin Post Lifts.. Unit Lifts.. Wheel Alignment Equipment..Head- 
light Testers .. Brake Testers.. Wheel Balancing Equipment..Jacks..Dollys.,and Air Compressors, 
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As Ny Los Angeles automobile dealer will tell vou, 
the Greer-Robbins people really know this business. 
They’ve been doing fine at it since 1904, and today 
their clientele includes customers who have bought as 
many as 15 cars from them... and intend to come 
back for more. 


But you don’t keep growing for 48 years im the 
automobile business—through depressions, wars, and 
the public’s ever-changing taste in cars— without con- 
stantly cultivating new, up-coming customers. And 
that’s where LIFE looms up in the picture. Here’s 
what A. C. Robbins, manager of Greer-Robbins, says 
about their ““Advertised-in-LIFE” promotion: 


“We are convinced that our tie-in with LIFE created 
a lot of new public interest in the products we sell 
that are advertised in LIFE magazine. 

“Other car dealers in this area have expressed in- 
terest in a similar program, because they see ‘sell- 
appeal’ in this high type of advertising, just as 
we do.” 


Whether you’ve been in the automobile business for 
years—or are just a newcomer—as Greer-Robbins 
found, LIFE can bring more attention to your show- 
room. 


CULE <kObETTE 
S ‘ i. if i; ) 
MEMCKIDE ClbLg Yi 





: 0 


Albert C. Robbins, right, co-owner and manager of Greer-Robbins 
Co., discusses Chrysler-Plymouth advertising in LIFE with LIFE retail 
representative John Marin. 


promotion had 


- 
48 YEARS IN THE BUSINESS. .\/ 





real ‘s 



























attention...crea 


“This LIFE tie-in won fresh attention 
from people who had seen our showroom 
many times,” reports Dalton Wright, sales 
manager of Greer-Robbins Co. “It created 
new traffic, and brought many com- 
ments on how good the showroom looked.” 





The importance of following through on national advertising is stressed 
to Greer-Robbins Co. salesmen by Mr. Wright, as he exhibits the LIFE 
announcement spread for the new 1952 Chrysler. 
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How LIFE reaches customers for the automotive 
industry in the course of 13 issues 


NEW-CAR SALES 
* 
Of all persons in all U.S. households buy- 75% road LI] FE 
ing new cars within a one-year period— 0 
GASOLINE SALES 
* 
Of all Americans in the U.S. who have pur- 60% d L] FE 
chased gasoline within a one-week period— 0 eas 
TIRE SALES 
* 
Of all males in the U. S. who purchased 65% read LIFE 
automobile tires within a six-month period— 


*From A Study of the Accumulative Audience of LIFE and 
its supplement The LIFE Market, by Alfred Politz Re- 
search, Inc. A | IFE reader is any person who has read 








4 
a 
: 
< 


one or more of 13 issues. 





” First in circulation 
Full-line promotion included not only cars, but such other famous 
LIFE-advertised products as Goodyear tires, Auto-Lite equipment, Wil- 
lard batteries, Pennzoil, and Quaker State motor oil. 9 Rockefeller Plaza, New York 20, N. Y. 


First in readership 


Ee Naeem 








Used-Car Auction Prices 
Market Trend 


The overall average price of used cars at wholesale tapered off for 
the second week in a row last week, according to Automotive News’ 
index, as it slid $3 to stand at $1,208. 

The only gain was shown in 1952 prices, which were up $6, while 
remained at the previous week’s figure. All other cars were down. 

The price of ’48s and ’49s dropped $6 each, while the price of '46s 
fell $5. The index showed ’50s off by $4, and ’47s down $1. 

Demand at the auctions continued to look up, however, as last 
week’s 76 percent of sales was matched only during the first week of 
June. At 10 representative auctions last week, 1,309 cars were sold 
from 1,722 offerings. At the same 10 auctions a week earlier, 1,204 
cars were sold from 1,619 offerings—a sales average of 74 percent. 

Prices marked with an * indicate a unit equipped with 
an automatic transmission or overdrive. 





74 


51s 


CHARLOTTE, N. C $910; 2-dr., $1,165, $1,145, $1,000; club 

= id fini coupe, $1,105. '48 SM 2-dr., $765. ‘47 | 
(E. M. Stafford, Inc. Sale every Wednes- FL aerosedan, $890, $765; FM club | 

day. Prices are for sale of June 11.) coupe, $775; SM 4-dr., 700. ‘46 FM 
(Demand off slightly from previous 4-dr., $530. 

week, Not much change in prices. Sold CHRYSLER—’52 Imperial 4-dr., $3,300*; 

147 units out of 211 offerings.) Saratoga 4-dr., $2,800*; club coupe, $2,- 


$725*; Windsor 4-dr., $2,600*; $2,550*; 





1c re M Riviera, $3,150*. 50 Super . 
es $1810"; Special 2-dr., $1,310*. '49 club coupe, $2,450°. 49 Saratoga club 
Super 2-dr., $1,200. '48 Super conv., coupe, $1,300°. 


$1,000. '47 Super conv., $900; 2-dr., $700. DeSOTO—’51 Custom 4-dr., $1,855". 


CADILLAC—'51 (62) 4-dr., $3.450*. DODGE—'51 Coronet 4-dr., $1,500*. '50 
CHEVROLET—’51 Bel-Air, $1,750*; conv., Coronet club coupe, $1,125*. 
$1,670; SL Deluxe 4-dr., 2 at $1,600; FORD—’52 Custom (8) 4-dr., $2,350*. °51 


Victoria, $1,830*; station wagon, $1,825*; 
conv., $1,790*, $1,740; Custom (8) 2-dr., 
$1,630; Deluxe (6) 4-dr., $1,125. '50 
station wagon, $1.375: Custom (8) 2-dr., 
$1,300, $1,215; club coupe, $1,365; De- 


2-dr., $1,600, $1,560. ’50 Bel-Air, $1,585; 
SL Deluxe 4-dr., $1,325, $1,265, $1,250; 
2-dr., $1,355, $1,350, $1,280; SL Special 
4-dr., $1,250, $1,065; 2-dr., $1,190. ‘49 
SL Deluxe 4-dr., $1,150, $1,085, $1,000, 





Advertisement - : scainaleaed . ; % 
Building Profitable Local Business 


As most dealers know by now, | 
rural people are excellent prospects | 
for the sales of cars, trucks and 
tractors — big users of automotive 
expendables, such as gas, oil, tires, 
etc. — and wonderful customers of 
service shops the country over. 
That’s one of the reasons why 
Farm Journal, America’s largest 
rural magazine, devotes so much 
space to its continuing “Keep "Em 
Rolling” preventive maintenance 
program. Cars, trucks and tractors 
are vital equipment on every farm. 
Keeping this equipment rolling is 
not only a convenience, but a vital 
necessity to the farmer of today. 
It’s good news for car dealers 


all of them get together just at 
the right time. 

The latest “Keep ’'Em Rolling” 
article, titled “What Makes Big 
Repair Bills?” appears in the July 
issue of Farm Journal, now in the 
hands of its 2,850,000 subscriber 
families. Hundreds of dealers the 
country over are now taking ad- 
vantage of the impetus this feature 
gives the products they sell by 
tying in actively with it. 

If, by any chance, you have 
missed out on this promotional 
opportunity, you won’t want to 
miss the next, which appears in the 
October issue. Why not take e 
look at the July issue of Farm 
Journal? The “Keep ’Em Rolling” 
feature will give you many excel- 
and service shops that Farm Jour-|lent tie-in ideas. If you are an 
nal has set itself this important| automotive dealer or distributor, 
educational job. “Keep ’Em Roll-| you may obtain a free copy by 
ing” not only benefits the American | writing directly to Dealer Service 
farmer, but also the men who sell! Department, Farm Journal, Phila- 
and service his equipment. It helps | delphia 5, Pa. 
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luxe (8) 2-dr., $1,230; $1,000. '49 conv 
$935; Custom (8) 2-dr., $1,050, $1,005 
$850. °48 conv., $850; Custom (8) club 
coupe, $875 47 conv., $765; SD (8) 
4-dr. $600; 2-dr., $800; SD (6) club 
coupe, $690. '46 SD (8) club coupe, $650; 
2-dr., $585, $575, $500 

HUDSON ‘50 Pacemaker 4-dr $1,030. 
'49 Commodore (8) 4-dr., $1,125 

KAISER—’51 Henry J (6) 2-dr., $880 

MERCURY—'51 4-dr., $1,660 

NASH—’50 Statesman 4-dr., $950 

OLDSMOBILE— ‘52 (S88) 4-dr., $2,750". ‘50 
(88) 4-dr., $1,725*, $1,700*, $1,460. ‘49 
(88) 4-dr., $1,350*; 2-dr., $1,355"; (76) 
2-dr., $1,100* 47 (66) 2-dr., $525. 

PLYMOUTH—'52 Cranbrook 4-dr., $1,990; 
Cambridge 4-dr., 3 at $1,850. °51 conv. 
$1,525; Cambridge 2-dr., $1,335. '50 SD 
club coupe, $1,320; 4-dr., $1,300. '48 SD 
4-dr., $810 

PONTIAC—'52 Catalina, $2,725*; Chief- 
tain (8) 4-dr., $2,575*; 2-dr., $2,550* 
’50 Chieftain (8) 4-dr., $1,540*; 2-dr., 
$1,585*, $1,500*. °49 SL (6) 2-dr., $1,025 
'48 SL (8) club coupe, $925. "47 SL (6) 
4-dr., $800. 

STUDEBAKER —'50 Champion 4-dr., $1.- 


150 


OAKLAND, CALIF. 


(Pollock’s Used Car Auction. Sale every 


| Wednesday. Prices are for sale of June 11.) 


BUICK—’51 Super Riviera, $2,365*. ‘50 
Super Riviera, $1,955* 4-dr., 
49 Super 2-dr., $1,305*; 4-dr., $1,455*; 
RM 4-dr., $1,270*%, $1,305*. ‘48 Super 
2-dr., $945; RM conv., $1,000. ’41 
danet, $240. '39 club coupe, $180. 

CADILLAC—’'42 (67) 4-dr., $390. 

CHEVROLET—'51 FL Deluxe 2-dr., $1,- 
745; SL Deluxe conv., $1,850. ‘50 SL 
Deluxe 2-dr., $1,265; 4-dr., $1,375. °49 
SL Deluxe 2-dr., $1,130; 4-dr., $1,140; 
FL Deluxe 2-dr., $1,095; Deluxe 2-dr., 
$1,055. °48 station ; SM 
4-dr., $775, $815. ’” , $680. 
46 SM 4-dr., $580, . '41 club coupe, 
$275; 2-dr., $265. 2-dr., $250. ‘39 
2-dr., $125 


"40 

125. 

CHRYSLER—'48 Windsor 4-dr., $665*. '47 
Windsor 4-dr., $770*. 


DeSOTO—’52 Custom 4-dr., $2,400*. 
Deluxe 4-dr., $1,750*. 

DODGE—'51 Coronet 2-dr., $1,900". ‘50 
Coronet 4-dr., $1,410*; 2-dr., $1,270*. 


’48 Wayfarer coupe, $600. 41 4-dr., $145. 
*40 club coupe, $150. 


FORD—’'52 Victoria 2-dr., $2,400*. ‘51 
Victoria, $2,065*, $1,920*; conv., $1,835*. 
"50 %-ton pickup, $1,005; Deluxe (6) 
4-dr., $1,085; 2-dr., $1,105; Custom (8) 


2-dr., $1,300. '49 Custom (8) club coupe, 


$965; 4-dr., $915, $990; 2-dr., $870. °48 
SD (8) club coupe, $860. ‘47 SD (8) 
station wagon, $635; conv., $735; 4-dr., 


$705; %-ton pickup, $650; SD (6) 4-dr., 
$555. °46 SD (8) 2-dr., $420; 4-dr., $590. 
’41 4-dr., $255. °40 4-dr., $135. 
FRAZER—’47 4-dr., $545, $505. 
HUDSON—’51 Hornet 2-dr., $2,100*. 49 
Commodore (8) 4-dr., $980. '46 Super 6 
2-dr., $480. '41 2-dr., $100. 
KAISER—'51 4-dr., $1,505; Henry J (6) 
2-dr., $895. °49 4-dr., $1,220. 
LINCOLN—'47 Zephyr 4-dr., $605. 


MERCURY—’51 2-dr., $2,075". '50 2-dr., 


$1,700*. '49 2-dr., $1,000; 4-dr., $1,130*; 
conv., $1,375*. '47 4-dr., $655*. 
NASH—’50 Statesman 4-dr., $1,125. ‘47 


suburban, $595. 
OLDSMOBILE—’51 


(98) 2-dr., $1,900*; (88) 2-dr., $1,585*. | 
"49 (76) conv., $1,255*%; 2-dr., $1,275*; 
(98) 4-dr., $1,405*. '48 (98) 4-dr., $1,- 


200*, °47 (78) 2-dr., $820*; 4-dr., $720*; 
(76) 4-dr., $785*; (66) club coupe, $765. 

PACKARD — ‘48 4-dr., $840*. '46 4-dr., 
$540, $615. 

PLYMOUTH—'50 Deluxe club coupe, 
340; 4-dr., $1,095. "49 Deluxe 4-dr., 
100. °48 4-dr., $785, $725. 
4-dr., $670, $690, $630. 

PONTIAC—'51 Catalina, $2,300*. '50 Cata- 
lina, $1,945*. '49 Chieftain (8) 4-dr., $1.- 


$1.- 
$1.- 








It’s 


MAGIC 


(for sales, too!) 


When Rain Starts 


the AUTO-UP* 


EVERY CONVERTIBLE OWNER — EVERY 


ing. Write, wire or phone: 


51 N.E. 22nd St., Miami, Fla. 
Phone 82-8678 








puts up the convertible top and automatic windows! 


WITH AUTOMATIC WINDOWS — WANTS AUTO-UP 


It's novel . . . it's new... it's practical . . . and it is PERFECTED. 
Only six models needed for ALL makes! Complete unit weighs three 
pounds. Full instructions and wiring diagram with each unit. Every wire 
and connection plainly tagged with complete instructions. List prices: 
top only — $39.50; windows only — $49.50 to $59.50; top and windows 
— $69.50. Dealer's discount — 40%. Prepaid. *Patent pend- 


SUPERIOR ENGINEERING CORP. 


CAR OWNER 





Designed and 
developed by 


H. C. Inman 





$1,600*. | 


se- 


51 | 


(88) 4-dr., $2,175*. "50 | 


"46 Deluxe | 
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(Compiled by A 





$1,208 $1,200 $1,213 
June May April 














Average Used-Car Prices 


utomotive News/ 





June 1952 May April | 

Model (to date) 1952 1952 } 
1952 $2,370 $2,376 $2,366 | 
1951 1,663 1,640 1,670 | 
1950 1,341 1,308 1,316 | 
1949 1,058 1,062 1,067 | 
1948 812 797 813 
1947 663 654 672 | 
1946 548 563 584 | 
Overall | 
Average = $1,208 ~=— $1,200 = $1,218 | 


(The above figures are averages of used-car auction prices, all j 
makes and models, carried regularly in Automotive News.) i 





305*; Chieftain (6) club coupe, §1,340*. 
‘48 Chieftain (8) club coupe, $805; SL 
(6) 2-dr., $955. '47 SL (8) conv., $720, 
$780. 

STUDEBAKER-—'52 Champion 2-dr., §$1,- 
925*. ‘50 Champion club coupe, $950: 
conv., $1,280*; 4-dr., $1,235*. "48 Com- 
mander (6) conv., $855, $805. '47 Cham- 
pion club coupe, $545. °46 Champion 


business coupe, $310. '42 Commander (6) 
| 4-dr., $180. 


MASON CITY, IA. 


(Lapiner’s Used Car Auction. Sale every 
Wednesday. Prices are for sale of June 11.) 
(Demand excellent: d-alers report new 
cars definitely short. Sold 141 units out 
of 178 offerings.) 
BUICK—’52 Super Riviera 2-dr., $2,800*; 
Special 4-dr., $2,340*. '51 Suner Riviera 


2-dr., $2,255*; 4-dr., $2,050*: Super 
4-dr., $2,010; Special 4-dr., $1,895*. ‘50 
Riviera 2-dr., $1,- 


Super 4-dr., $1,615; 
785* 


CADILLAC—'49 (61) 2-dr., $2,0¥5-. 


CHEVROLET-—'52 SL Deluxe 4-dr., $1,835. 
| ‘51 SL Special 4-dr.. $1,260, $1,230; 
2-dr., $1,335, $1,315: SL Deluxe 4-dr.. 
$1,445, $1,440; Bel-Air, $1,845*. ‘50 SL 


Special 4-dr., $1,055; Bel-Air $1.510*; SL 
Deluxe 4-dr., $1,330*. 


CHRYSLER—’50 N. Y. 1-dr., $1,490*. '49 
Royal 4-dr., $1,285*; N. Y. club coupe 
$1,250*. "47 N. Y. 4-dr., $7S85*. 

DeSOTO—’52 Custom 4-dr., $2,710*. 

DODGE—'52 Diplomat 2-dr., $2,275*. °'48 
Custom 4-dr., $800*. 

FORD—'51 Custom (8) 4-dr., $1,545*; 


2-dr., $1,565*, $1.605*; Custom (6) 2-dr., 





Cambridge club coupe, $1.%375, $1,250. '50 
Deluxe 4-dr., $1,065. ‘49 Deluxe sub- 
urban, $1,210. "48 SD 4-dr., $780, $735, 
$640. 

PONTIAC—'51 Chieftain (8) 4-dr., $1,815". 
"50 SL (8) 4-dr., $1.395, $1,445*. °49 
Deluxe 4-dr., $1,065. $1,030: SL (6) 
2-dr., $1,050. ‘48 Chieftain (8) conv., 
$1,025*. 

STU DEBAKER—'51 Champion 2-dr., - 
200. "50 Commander (8) 2-dr.. $1.010*. 


‘47 Champion 2-dr., $605*, $630. $600. 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction. Sale every 
Friday. Prices are for sale of June 13.) 
BUICK —'52 Super 4-dr., $2.930*. "51 Spe- 

cial 4-dr.. $1,880* "50 Special 4-dr.. 

$1,310. 
CADILLAC—'47 (62) 4-dr.. $1.110* 
| CHEVROLET-—-°51 Bel-Air, $1,870*. ‘50 SL 

Deluxe 4-dr $1,290*, $1.310, $1.160; 

Special, $1,125 19 SD 4-dr $1.120, 

$1,110, $980. $1,175. $1,145; conv., $1.- 
j 160; Special 4-dr $975. $1,070 47 

SM 4-dr., $740. $690; business coupe, 

$520; conv.. $730. ‘41 SD 4-dr., $280 

$120. 
CHRYSLER — ‘45 Windsor club coupe 
$730". 
DeSOTO—’'51 Deluxe 4-dr.. $1,725: Cus- 


tom Sportsman, $2.105* 
DODGE—'52 Coronet club coupe, $2,210*. 
‘51 Meadowbrook sedan. $1,530*. 
Coronet club coupe. $1.400*. 


(6) sedan, $510. 

PLYMOUTH—'51 Cambridge sedan, $1.- 
435. '50 SD sedan. $1,290. ‘49 SD sedan. 
$1,115, $1,060. ‘4% Deluxe business coupe, 


. $1,000*, $88) 

WILLYS—'50 4-wheel dr. %-ton pickup 
$630; (6) station wagon, $940*. "49 (6) 
Station wagon, $905. ‘46 Jeep, $440. 


DENVER 


(Denver Auto Auction. Sale every Tues 
day. Prices are for sale of June 10.) 
(Prices steady. Sold 252 units out of 

369 offerings.) 

BUICK—'52 Special Riviera, $2.750*, 
775*. '51 RM sedan, $1.660, $2.020*, $2,- 
240*, $2,260*. '50 Special sedan, $1,370*. 
$1,395*. ‘49 RM sedan, $1,100*, 
$1,210*. 

CADILLAC —'51 
515*; 2 at $3.635*. ‘50 
$2,995". 19 (62) sedan, $2,255", §$2.,- 
310*, $2,.325*. ‘47 (62) sedan, 

CHEVROLET—'52 Bel-Air $2,275*, $2,485; 
SL Deluxe sedan, $1.935*, §$2,060*, §$2,- 

065; ‘%-ton pickup, $1,490. ‘51 Bel-Air, 

$1,865*; SL Deluxe sedan, $1,540, $1,550. 

$1,555; SL Special sedan, $1,425, $1.450 
$1,460, $1.465. ‘50 Bel-Air, $1,450, $1.- 
530°; $1,570, $1,610; FL Deluxe sedan, 
$1,305, $1.315, $1,325, $1,335; %-ton 
pickup, $970, $985, $1,035. '49 SL Deluxe 
sedan, $1,045, $1,140, $1,145, $1,150, ‘48 


9 


(62) sedan, $3,455*, $3,- 


(62) sedan, 











$1,475*. °49 Custom (8) 2-dr., $900; 
4-dr., $935, $945*. $965*. '48 Deluxe (8) 
2-dr., $805, $790. "47 SD (8) conv., $790. 
HUDSON—'46 Pacemaker 2-dr., $335. 
KAISER—’48 4-dr.. $295. '47 4-dr., $360. 
LINCOLN—'46 club coupe, $295*. 
MERCURY—'51 conv., $1,870*. '46 4-dr., | 
$760 | 
NASH—'51 Rambler stetion wagon. $1.,- 
300*. '50 Statesman 4-dr., $1.085*; 2-dr., 
$1,015*. °49 (600) 4-dr., $S70*. 
OLDSMOBILE — '52 (98) 4-dr.. $3,155*. 
| "49 (98) 4-dr.. §$1,330*, $1,210*: “(S88) 
1-dr., $1,230*. '47 (98) 2-dr., $740*: (66) 
2-dr., $480. 
PLYMOUTH ‘52 Suburban. $2.125. ‘51 


"50 | 
"46 Custom | 
| 


sedan, $660. $640 

FORD—'52 Custom (8) sedan, $2,080*. 
‘51 Custom (8) sedan, $1,395. °50 Cus- 
tom (6) sedan, $1.160. "49 Custom (8) 
sedan, $1,005*. $870*. '48 SD (8) sedan 
$735, $785, $640. ‘46 SD (S) sedan, $515. 

LINCOLN-—'49 sedan, $800; club coupe 
$1,.060*. | 

MERCURY—'52 sedan, $2.630*. °49 club | 
coupe, $1,230. 

NASH—’'49 (600) 2-dr.. S870 

PACKARD—'49 conv., $1.050*. '46 Clipper 


$1,190*, 


$1,490". | 


aerosedan, $780, S800. ‘47 FM vedan 
$650, $735. 

CHRYSLER—'52 Imperial sedan, $3,545 
N. Y. sedan, $3,280*. '51 Windsor sedan 
$1,980*, $2,010*, $2,040*. '50 N. Y. se 
dan, $1,340*, $1,395*, $1.630*, $1,710" 
‘49 Windsor sedan, $1,205*, $1,210*. ‘4s 
Windsor sedan, $705*, $745*, $780*. °47 
Windsor conv., $895*. 

DeSOTO—'52 Fire Dome (8) sedan, §2,- 
855*, $2,895*, $2.900*. '51 Custom sedan 
$1,810*, $1,845*. '50 Deluxe sedan, $1,- 
500°. '47 Custom sedan, $755*. 

DODGE—'49 Coronet sedan, $1,100*. ’48 
Custom conv., $810*, $875*. ’°47 Custom 
sedan, $690*. 

FORD — ‘52 Victoria, $2,500*: station 
wagon, $2,450*; Custom (8) sedan, $2.,- 
015, $2,060, $2,.325*. °51 Victoria, $1.- 
730*, $1,760*, $1,795*; Custom (8) sedan 
$1,400, $1,500, $1.570*. '50 Custom (8) 
sedan, $1,225, $1,249. $1,245, $1,250. "49 
conv., $910, $995, $1,005. °48 SD (8) 
sedan, $735. ‘47 SD (8) sedan, $515, 
$550, $570, $795. 

FRAZER — '49 sedan, $555*. °48 sedan, 
$365*. 

HUDSON—’51 Hornet sedan, §1,855*: Com- 
modore (8) sedan, $1,759*. ‘50 Pace- 
maker sedan, $945. "49 Super (6) sedan, 
$965*. 

LINCOLN—'49 sedan, $1,075*. 

MERCURY—’52 sedan, $7.705*. °51 sedan. 
$1,745, $1.775*. $1,860*, $1.865*. ‘50 
sedan $1,395*. $1,470*. °'49 station 
wagon, $1,265*. ‘47 sedan, $700, $710 
$800. 

NASH—’51 Rambler stationwagon, $1,400 

| °50 statesman sedan, $1,005. 

| OLDSMOBILE—'52 (98) sedan. §$2.975*: 
(88) sedan, $2.895*. ‘51 (98) Holiday. 
$2,515*; sedan. $2.010*, $2.150*, $2.180*. 
$2,190*. °50 (88) sedan, $1,.600*, $1,635*. 
$1,640*. '49 (8S) sedan, $1,230*, $1,310* 
(76) sedan, $1,065*. 

PACKARD—’52 (209) sedan §2.455*. °51 
(300) sedan, $1,905*; (209) sedan, $1,- 
785*. 

| PLYMOUTH—"51 Belvedere, $1,685: Cran- 

| brook sedan, $1,460 $1,590, $1,570. ’50 
SD sedan, $1,355. "49 SD sedan, $910. 
$980. "48 SD sedan, $785. °47 ‘Deluxe 
sedan, $665. 

PONTIAC—'52 Catalira, $2,785*, $2,795* 
$2,835*, $2,900*: Chieftain (8) sedan 
$2,305, $2.410, $°.449. $2,495*. °51 Cata- 
lina, $2,305*. °50 Chieftain (8) sedan 
$1,450*, $1,475* $1.509%. 49 SL (6) 
sedan, $1,200. ‘48 Chieftain (6) sedan 


| $900, $910*, $1,000*. 
| WILLYS—’52 %-ton pickup. 3 at $1,725: 
Jeep, $1,430, $1,465. ‘50 %%-ton pickup. 


| $745. '48 Jeep, $615. "47 Jeep, $515. "46 

| Jeep, $475. 

MISCELLANEOUS—'52 GMC %-ton pick- 
up, $1,595. '51 %-ton pickup, $1,045. "50 


GMC %-ton pickup, $895. 


ALBANY, N. Y. 

(Tim Anspach Auto Auction. Sale every 
Monday. Prices are for sale of June 9.) 

(Demand for clean cars kept prices 
firm on all models. Bidding was lively. 
Sold 141 units out of 161 offerings.) 
BUICK--'51 Super Riviera 2-dr.. $2,210 
$2,250"; Special 4-dr.. $1.890*. ‘50 Spe 
cial 4-dr., $1,360. $1.250: Super 4-dr 
$1.730*. ‘49 Super 2-dr.. $1,200. '47 Su 
per 2-dr., $760. ‘40 Suner club coupe 
$220. °39 Special 2-dr.. $100 
“ADILLAC—'52 (62) Coupe de Ville, 
750*. °50 (61) 4-dr $2.725*. °49 
#-dr., $2,130*, $2.050*, $2.100*. ‘48 
4-dr., $1,600*. 
| CHEVROLET 
850*. ‘51 FL 
Deluxe 4-dr., 
Deluxe sedan, 
| $1,260; SL 


- 


- 


(62) 





(62) 
"52 SL 

Deluxe 
$1.650*, 


Deluxe 4-dr., 
4-dr.. $1,585: SI 
$1.630*. °50 SI 
$1,240. $1,325, $1,300 
Special club coupe, $1,280 
sedan, $950. "49 SL Deluxe sedan, $950 
$1.140, $580, $1.130; FL Deluxe sedan 
$1.085, $1,100; SL Special sedan, $950 
‘48 FM sedan, $750; conv., $810, $80 
FL aerosedan, $860. ‘47 FL aerosedar 
$725, $670; FM sedan. $670. '46 FM 
dan, $650; ‘4-ton pickup. $220: SM 
dan, $635. ‘41 sedan, $100, $200. ‘39 
club coupe, $160. 
CHRYSLER '49 NY sedan, $1,350*; 
sor sedan, $1,385*. ‘47 Windsor 
| $S870*. 
| DeSOTO 
} 720°. 51 


$1.- 


se 


se 


Wind 
sedan 
‘52 Fire Dome 
Custom conv 
$1,790*. ‘47 Custom suburban, $500 
DODGE Meadowbrook sedan, $2,150 


(Continued on Page 25, Col. 1) 


(8) sedan, $2 
$2.200*: sedan 
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$2,125* 51 Coronet sedan, $1,725*. °49 
Coronet sedan, $1,050". ‘48 Custom se 
dan, $830. '40 Custom sedan, $190 

FORD—'51 Custom (8) sedan, $1,385, $1.- 
R00* 50 Custom (R) sedan, $1,400* 
$1,130*, $1.050 49 Custom (8) conv 
$1,010; sedan, $810, $930; Deluxe (8) 
sedan, $750. °48 SD conv., $830; sedan 
$750. °47 SD sedan, $630; conv., $760 
46 SD sedan, $580 

KAISER—'51 sedan, $1,150; Henry J (4) 
sedan, $835. ‘49 Traveler sedan, $760 
47 sedan, $350 

LINCOLN—’'49 sedan, $725* 

MERCURY—’51 stationwagon, $2,135*. '49 
sedan, $1,170*; club coupe, $1,030. °48 
conv., $860. °'46 sedan, 2 at $510. °42 
sedan, $190. 

NASH—’52 Rambler stationwagon, $1,610 
‘51 Rambler stationwagon, $1,475. '46 
Ambassador sedan, $250, $520. 

OLDSMOBILE—’'50 (98) sedan, §$1,780* 
‘49 (98) sedan, $1,100*: (S88) club coupe, 
$1.410*; (76) sedan, $1,140*. ’48 (98) 
sedan, $1,025*: (78) sedan, $980*; (68) 


club coupe, $720*. '47 (78) sedan, $860*: 
(66) sedan, $700. 

PACKARD—’48 Super conv., 
passenger, $1,.100*; sedan, 
Clipper (6) sedan. $340. 

PLYMOUTH—’52 Concord savoy, $2,080. 
‘51 Cambridge club coupe, $1,460, $1,- 
474; sedan, $1,490. °50 Deluxe sedan 
$1.210. '49 SD club coupe, $1,130. °’48 
SD sedan, $580. °47 SD club coupe, 
$600: sedan, $500. 

PONTIAC—’52 Chieftain (8) sedan, $2.- 
450* $2.770*; conv.. $2,725*. ’51 Chief- 
tain (6) sedan, $1,740; Chieftain (8) se- 
dan, $1,675. ‘49 Chieftain (6) sedan. 
$1,130, $1,170; SL (8) sedan, $1,190; 
conv.., ‘ . "48 SL (6) sedan. $810, 
$900*; SL (8) sedan, $960*. '46 Torpedo 
(8) conv., $465 


$850*; 
$660". 


"46 


STUDEBAKER —'5 Champion sedan, §1.- 
100*, $1,140*, $950*. °47 Commander 
(8) sedan, £630. 


WILLYS—'5! Jeepster (4), $900*. 
ster (6), $920*. 


AMARILLO, TEX. 


‘Amarillo Auto Auction. Sale every 
day. Prices are for sale of June 6.) 
(Sold 245 units out of 280 offerings.) 
BUICK—’52 RM 4-dr., $3,085*. ‘51 Super 
Riviera, $2,085*. $2,165*. "50 Special 4- 
dr.. $1,300*: Super 4-dr., $1,200*, $1,- 
375*, $1,420*. °49 Super 4-dr., $1,010*; 
RM 4-dr., $1.225*. '46 Super 4-dr., $505. 


50 Jeep- 


Fri- 


CADILLAC—'51 (62) Coupe de Ville. $3.- 
700*; conv., 3,960*: 4-dr., $3,550*; 
(61) 4-dr., $3,150*. °50 (62) 4-dr., $2,- 
835*. 

CHEVROLET—’52 SL Deluxe 4-dr., $1.- 
975. $2,150*; 2-dr., $1,900; club coupe. 
$1.935; Bel-Air, $2 450*. '51 SL Deluxe 
2-dr.. $1,410; Bel-Air, $1,850*. '50 SL 
Deluxe 2-dr.. $1,180, $1,220, $1,250. 

CHRYSLER—’52 Windsor 4-dr., $2,375*. 
50 NY 4-dr., $1.525*, $1,570*. ‘49 
Windsor 4-dr., $1,175. 

DeSOTO—'50 Custom 4-dr., $1.595*, $1,- 
400*. $1.500*. 


DODGE—'51 
"50 Coronet club coupe, $1,250*, 
"49 Wayfarer 2-dr.. $845. $910. 


Coronet club coupe, $1,495*. 
$1,350*. 


FORD—-'52 Custom (8) 4-dr., $1,965, $2,- 
100*, $2.300*, $2,325*; 2-dr., $1.885. $1.- 
950*; Custom (6) 4-dr., $1,885, $2,100: 
Victoria, $2.435*, $2,500*. °51 Custom 
(8) 4-dr., $1,400, $1,585*; 2-dr., $1.475 
$1,550*. 

HUDSON—’51 Hornet club coupe, $1,800. 


‘49 Pacemaker 4-dr., $795. 
KAISER—’51 Henrv J, $840. 
LINCOLN—’51 club coune. $1,860 





MERCURY—’52 4-dr.. $2.600*. $2,675*. '51 
4-dr., $1,745. $1.865, $1.890; 2-dr., §1,- 
595; conv., $2.000. 

NASH—’52 Rambler stationwagon, $1,925. 
‘51 Rambler suburban, $1,400; States- 
man 4-dr., $1,315. 

OLDSMOBILE > «88) 4-dr., 2.785*, 
$2,850*, $2,865. $2.950; Holiday, $3,305*; 


$3.- 
2-dr. 


(98) 4-dr., 
490* "51 (98) 
$2,060* 

PACKARD—’'5!1 4-dr 
$990*. "49 2-ir., $850* 

PLYMOUTH—'52 Belvedere 
250. ‘51 Belvedere. $1.795; Cambridge, 
4-dr.. $1,390. "50 P-19 2-dr.. $1,090 

PONTIAC 2 Catalina, $2.550*. '51 Cata- 
lina, $1,595*. °50 Catalina, $1.615*; SL 
(6) 2-dr., $1,170, $1,200*; Chieftain (8) 
2-dr., $1,215* 

STUDEBAKER—'51 Champion 2-dr.. 
055. °50 Champion conv., $1.100; 
$950. $1,020; club coupe $1.145. 

WILLYS—'52 Jeep. $§1.175. ‘51 Jeepster 
$1,090; stationwagon, $1,150, $1,375. ‘50 
Jeepster, $1,000. 


PHILADELPHIA 


‘H.. B. Robinson Auto Sales Auction 
Sales every Tuesday. Prices are for saie 
of June 10.) 

(Action terrific, all clean cars 
sold. Sold 102 out of 127 offerings.) 
BUICK—'50 Super Riviera, $1,675*. ‘49 

RM sedan, $1,300*, $1,200*. °48 RM 

sedan, $1,015, $900. "47 RM sedan, $640. 

41 Super sedan, $300. 


$3,390"; 
4-dr., 


(98) Holiday, 
$2,205*; (88) 


$1,700". ‘50 2-dr. 


$2.000. $2.,- 





$1.- 
2-dr.. 


were 


CADILLAC—’51 (62) sedan, $3,550*. ‘49 
(62) sedan, $2,060*. °47 (62) conv 
$1,400*. 

CHEVROLET—'51 Bel-Air, $1.890, $1,880; 
SL Deluxe sedan, $1,620, $1,525, $1,410; 
FL Deluxe sedan, $1,700; ‘4-ton panel, 
$1,270, $1,265, $1,250. '50 SL Deluxe 
sedan, $1,325. '49 conv., $1,250, $1,185; 
SL Deluxe sedan, $1,120, $970; FL De- 
luxe sedan, $1,110; %-ton pickup, $685. 
48 FL aerosedan, $920; SM sedan, $825. 
‘46 SM sedan, $690. '41 sedan, $200 

CHRYSLER—’51 NY sedan, $2,000*. ‘48 
NY sedan, $1,000*, $915*; Saratoga se- 
dan, $840*. 

DeSOTO—'51 Sportsman, §2,270*; Deluxe 
sedan, $1,845*, $1,760*. ‘47 suburban, 


$910, $850. '41 Deluxe sedan, 





DODGE—’'52 Coronet conv., §$ "51 
Coronet sedan, $1,650; panel, $ $1.- 
265, $1,260. '49 suburban, $615. 

FORD—’51 Deluxe (8) sedan, $1,450, $1,- 
315. °50 Custom (8) sedan, $1,375. ‘49 
Custom (8) conv., $1,200; Custom sedan, 
$1,070, $1,010. ‘48 stationwagon, $685. 
‘46 SD (8) sedan, $580; stationwagon,, 
$210. 

KAISER—'51 Special sedan. $1.330 

LINCOLN—'49 sedan, $895*. 

MERCURY —'49 sedan, $1.340, $1,160, §$1,- 
100, $1,070. 

NASH—’'51 Rambler conv $1,370. °50 
Statesman sedan, $1,070. ‘49 (600) se- 
dan, $810. '46 (600) sedan, $550. 

OLDSMOBILE—-’52 (98) sedan, $2,950*. 
‘51 (98) sedan, $2,095*, ‘50 (98) sedan, ' 
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$1.590*. 49 (98) sedan, §$1,210* 48 
(98) conv $1,025* 

PLYMOUTH —'52 Cambridge sedan, §$1.- 
785, $1,510. ‘51 Cranbrook sedan, $1,560 
$1,510, $1,440, $1,365; Cambridge sedan 
$1,420, $1,375, $1,360, $1,340. °49 conv 
$1,280; P-17 sedan, $955. '48 SD sedan 
$885, 2 at $870. '47 conv $830. °41 SD 
sedan, $190. ‘40 sedan, $150 

PONTIAC—'49 Chieftain sedan, $1.330 

STUDEBAKER. -'51 Champion sedan, §1,- 
370, $1,330. "50 Champion con. $1,210 

WILLYS—'49 stationwagon, S985 

VALDOSTA, GA. 
(Tom Hewitt Auto Auction. Sale every 

Friday. Prices are for sale of June 6.) 
(Sold 137 units out of 202 offerings.) 

BUICK—’52 stationwagon, $3,100*; Super 
Riviera, $2,725*; club coupe, $2,635*. '51 
RM Riviera, $2,125*; Special sedan, $1,- 
900*. °50 Super conv., $1,785*; sedan, 
$1,480*. ’48 Super 4-dr., $760. 

CADILLAC—’51 (62) sedan, $3,560*, $3.,- 
460*. '50 (62) 4-dr., $2,960*; (60) 4-dr., 
$3,100*. ‘48 (62) 4-dr., $1,495*; conv., 
$2,.000*; (75) 4-dr., $1,640*. 

CHEVROLET -'52 SL Deluxe sedan, §2,- 
090*, $2,025*, $1,900. °51 Bel-Air, §$1,- 
795, $1,770, $1,750; SL Deluxe sedan, 
$1,580, $1,530, $1,525. °50 Bel-Air, $1,- 
580, $1,500; SL Deluxe sedan, $1,480, 
$1,310, $1,300, $1,200, $1,160; FL De- 
luxe sedan, $1,350, $1,300, $1,100. °49 
SL Deluxe sedan, $1,090, $1,025, $500; 


FL Special sedan, $1,090, $1,025. $1.920. 
*48 SM sedan, $830. 47 FM sedan, $700. 
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"46 SM sedan, $610, $590, $415. ‘40 club 
coupe, $130 

CHRYSLER—'51 Windsor 4-dr $2,055* 
"48 Royal club coupe, $950* 


| CROSLEY 51 stationwagon, $400 

DeSOTO—’'50 Custom 4-dr., $1,440*. 

DODGE—'52 Coronet 4-dr., $1,960*. °49 
Meadowbrook 4-dr $1,125*. °48 %-ton 
pickup, $400. 

FORD—'52 Victoria, $2,425*; stationwagon 





$2,275*; Custom (8) 4-dr., $2,200* 51 
conv $1,850* Victoria, $1,840, $1,800 
Custom (8S) sedan, $1,700, $1,640, §$1,- 
625; Deluxe (S) sedan, $1,570, $1,480 
$1,445. ‘59 $1,200*; Custom (8) 
sedan, $1.075, $1,050, §$S75. '49 Custom 
(8) sedan, 50; club coupe, $900, °47 
conv., $780; Deluxe (8) 2-dr., $660. °46 
sedan, $590, $495. ‘41 sedan, $330, $135 
FRAZER—’'47 4-dr., $350. 
HUDSON—'49 Super (6) 4-dr., $900. 
KAISER —-'51 sedan, $1,275, 2 at $1,250; 
Henry J sedan, $950, $880. 
MERCURY—'51 4-dr., $1,850*. ‘50 conv., 


$1,480; sedan, $1,400, $1,390; club coupe, 
$1,350. °'49 4-dr., $950. °46 club coupe, 


$770. 

NASH-—’'51 Rambler, $1,200, $1,150. °49 
(600) 4-dr., $775. ’48 (600) sedan, $400. 

OLDSMOBILE—’50 (88) sedan, $1,600", 
$1,565*, $1,540*. °49 (88) sedan, $1,375*, 
$1,350*; (98) sedan, $1,305*, $1,200*. 

PLYMOUTH—’52 Cambridge club coupe, 
$1,825. °51 Belvedere, $1,750; suburban, 
$1,650; Cambridge sedan, $1,430, $1,410. 
‘50 SD conv., $1,300. '49 suburban, §$1,- 


250; SD 4-dr., $750. °48 SD 4-dr., $750. 
*40 2-dr., $175. 

PONTIAC—’'52 conv., $2,750*; Chieftain 
(8) 4-dr., $2,675*. ‘51 Chieftain (8) 2- 
dr., $1,900*; SL (6) 2-dr., $1,675. 

STUDEBAKER —’'52 Commander (8) club 


coupe, $2,050*; sedan, $2,225*. ’51 Land- 
cruiser sedan, $1,585. 

WILLYS—'48 stationwagon, $670; Jeepster, 
$660. '47 Jeep, ) 

MISCELLANEOUS 

ton pickup, $825. 





nn 


50 International 





Linco/n 


increased lube 
volume 40%.... 


1952 . 
FORT WAYNE, IND. 





(Carl Marker’s Auction Sales every 

Tuesday. Prices are for sale of June 10.) 
(Market very active. Sold 103 units 
out of 115 offerings.) 

BUICK—’'51 Super 4-dr., $2,075 Special 
club coupe, $2,035" ‘50 Special 4-dr., 
$1,540*; Super 4-dr., $1,460*; RM 4-dr 
$1,725* ‘49 Super 4-dr $1,260 48 
Super sedanet, $950* 

CADILLAC 51 (62) 4-dr., $3,485 

CHEVROLET —'51 Bel-Air, $1,825*; conv 
$1,780*; SL Deluxe 2-dr., $1,305, $1,565*. 
‘50 FL Deluxe 4-dr., $1,275; 2-dr., 
$1,285. °49 FL aerosedan, $975. "48 SM 
club coupe, $700. ‘47 SM 2-dr $705; 
club coupe, $670 

CHRYSLER—’'52 Windsor 4-dr $1,650" 
‘51 Windsor 4-dr., $1,860*. '50 NY New- 
port, $1,710* 49 Windsor 4-dr., $1,315* 

DODGE —'50 Meadowbrook 4-dr $1,315* 
‘49 Wayfarer roadster, $S00. 48 Cus- 
tom 4-dr., $910. 

FORD—'51 Victoria, $1,730; Custom (8) 
2-dr., $1,800*; Custom (6) 2-dr., $1,450 
"49 Custom (8S) 2-dr., $950; 4-dr., $910, 
$1,045; stationwagon, $815. ‘47 Deluxe 
4-dr.. $715. '46 Deluxe 4-dr., $615. | 

HUDSON—’'50 Pacemaker 4-dr., $1,160. '49 
Commodore (8) 2-dr., $935. 

KAISER—’51 Henry J, $935*. 

MERCURY—'49 conv., $1,225; 4-dr., $1,- 
130. °48 4-dr., $650. '46 2-dr., $635. 

NASH--'51 Rambler stationwagon, $1,240. 
'50 Ambassador 4-dr., $1,100. ‘49 Am- 
bassador 4-dr., $875. ‘47 (600) club/| 
coupe, $500. 

OLDSMOBILE—'49 (76) sedan, $1,090*. 
"48 (66) sedan, $91 (76) 4-dr., $845*. 
°46 (78) sedan, £555; (76) sedan, $625*; 
(66) conv., $689*. | 

PACKARD—'50 4-dr., $1,015*. °49 4-dr., 
$890". 

PLYMOUTH—'51 Cranbrook 4-dr., $1,490. 
"50 SD 4-dr., $1,270. '49 SD conv., §1,- 
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OSO. ‘47 BD club coupe, $700 
PONTIAC '50 Chieftain (S) 4-dr., $1,470* 
"46 SL (6) sedan, $570. 
WILLYS 52 Aerowing 2-dr., $1,555 
N. PLAINFIELD, N. J. 





(Lebanon Auto Auction. Sale every Wed 

nesday. Prices are for sale of June 11.) 
(Business brisk with cars in great de- 
mand. Sold 162 units out of 130 offer- 
ings.) 

BUICK—.'51 RM_ sedan $2,360* Super 
Riviera, $2,275*. '50 RM sedan, $1,635*, 
$1,610*, $1,605 Super sedan $1,675"; 
Special sedan, $1,200*. ‘49 RM _ sedan, 
$1,260*, $1,230*; Super conv., $1,320*. 
"48 RM sedan, $900 47 Super sedan 
$780, $700. 

CADILLAC—'50 (62) sedan, $2,725*: (61) 
sedan, $2,700* 19 (62) sedan, $2,200", 
$2,040". 

CHEVROLET-—-'51 SL Deluxe sedan, $1,- 
550. ‘50 Bel-Air, $1,600*; SL Deluxe 
sedan, $1,360, $1,260. °49 SL Deluxe 
conv., $1,130, $1,095; sedan, $1,150, $1,- 
075. °48 FL aerosedan, $950, $940; FM 
sedan, $860. ‘47 FM sedan, $850; FL 
aerosedan, $620. ‘46 FM sedan, $575. °42 
SD sedan, $300 

| CHRYSLER ‘50 Windsor sedan, $1,625*, 

| $1,600*, $1,580*. ‘49 Royal sedan, §$1,- 
210*. '48 town & country, $970*. 

DeSOTO—’'51 Custom sedan, $1,925*. '49 
Custom conv., $1,360*. °48 Custom se- 

| dan, $950. '46 Deluxe sedan, $600, $520. 

DODGE—’51 Coronet sedan, $1,825*, $1,- 
720*. '50 Coronet sedan, $1,520*; Way- 
farer sedan, $850. '49 Meadowbrook se- 
dan, $1,190*. '46 Custom sedan, $710. 

FORD —'51 Victoria, $1,850*; Custom (8) 

| sedan, $1,685", $1,460. 50 Custom (8) 
sedan, $1,275, $1,330. '49 Custom (8) 
conv., $1,100; Custom (8) sedan, $1,020; 
Deluxe (8) sedan, $800. ’48 SD (8) se- 
dan, $580, $500. ‘47 SD (8) conv., $725; 


(Continued on Page 26, Col. 1) 
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Drums located in the basement save space and make 
the lubrication department easier to keep clean 


e © PIONEER BUILDERS 


LUBRIC 


TING EQUIPMENT @ « 











26 __ AUTOMOTIVE NEWS, JUNE 23, 1952 




















850. ‘51 SL Deluxe 4-dr., $1,665; FL mander (8) 4-dr $900. ‘47 Champion 
Deluxe 2-dr., $1,575. '50 SL Deluxe 4- club coupe, $610 tt 
bd ° dr., $1,290. ‘49 conv., $1,250. '48 aero-| WILLYS—'51 ‘-ton pickup, $815. '50 sta- 
Use Car uctic nN rices sedan $995 conv. $940; FM 4-dr., tionwagon, $1,050. '49 Jeepster, $795. 
$770 so : 
CHRYSLER—'51 NY 4-dr., $2,315", $2,- CLEVELAND 
290; Imperial 4-dr., $2,310*. ‘50 NY 4- OK - — oe 
25 : 7 WwW ne ).K. Auto Auction. Sale every Tuesday 
(Continued from Page 25) dr., $1,600*. ‘47 Windsor conv., $815 Prices are for sale of June 10.) 
, : 5, $5 DeSOTO—'51 conv., $2,160*. °50 Custom (Demand high for any postwar clean 
; ; Ss sede 56 , 4, nerosede $905, $885, $540 a1 : 
sedan, $600. ‘46 SD (8) sedan, $560 = gd Beg Pane _— Bo seas. 4-dr.. $1,560* car. Sold 37 units out of 48 offerings.) 
zo ‘51 He 1 (6) sedan, $900 $415. '41 SD sedan, $270. DODGE—’'52 Coronet club coupe, $2,275*; | BUICK 49 Super conv., $1,350*. i47 RM 
RAISER ¥ = ha pis $1,375 ‘ 49 sedan, | CHRYSLER--'47 Windsor conv., $750*. Wayfarer 2-dr., $1,670*. '48 Custom club 1-dr., _eove : ee conv., $725 46 
wy wre 10 setae ‘$550. | DeSOTO—'52 Custom sedan, $2,000* coupe, $950*. ‘47 Deluxe 4-dr., $750* Super 2-dr., $660. '42 4-dr., $190 
oskaie--'6s "Ga “sedan, $1,240 '50 | DODGE—'42 Custom sedan, $230 46 Custom club coupe, $760 CHEN ROLET — SL | Deluxe 2-dr., $1.- 
“oo vd dg $1 050, °47 (600) sedan FORD—'51 Custom (8) sedan, $1,050*, | FORD—'52 Victoria, $2,500*. ‘51 Custom 100 ‘46 FM 2-dr., $375 ae ; 
ggg ee tar ; $1,600; Deluxe (6) sedan, $1,250. ‘50 (S) 4-dr., $1,695, $1,630 50 Custom | CHRYSLER 19 N. Y. 4-dr., $1,340 46 
’ tu r seda . 275 - - 5 sus 6) 4-dr., Windsor 4-dr., $675* 
—T sedé $1,600". Custom (8) sedan, $1,010, $1,275, $1, (S) 4-dr., $1,405; Custom (6 1 y bom : = 
ag ee Pag ys (88) | 005; Deluxe (8) sedan, $1,075, $1,045, $820. ‘49 Deluxe (8) 4-dr., $40 48 DeSOTO "46 Deluxe 4-dr., $670*. aes 
A, - 250° $1,245* 47 (76) sedan,| $1,285. 49 Custom (8) sedan, $1,050, Custom (8) club coupe, $805 DODGE—'49 Custom club coupe, $1, peak 
S770" oe (76) pt ca $620* ; $890. ‘48 SD (8) conv., $460. ‘40 De- | FRAZER—’'51 Manhattan, $1,260*. ‘49 47 Deluxe 2-dr., $640*. '46 Custom club | 
PI YMOUTH "51 “Cambridge sedan, §$1,- luxe sedan, $335. '39 sedan, $230 Manhattan, $750", | coupe, $655 


320, $1,310. "48 SD sedan, $860. '46 De- | HUDSON —’'50 Commodore (8) sedan, $1,- | KAISER—’'52 4-dr., $2,080*; Virginian 4- | FORD—'49 Custom (8) ir., $920; Cus- 


luxe 4-dr., $345. '41 Deluxe 4-dr., $160. 


, ZE ‘ 75 b45 $650, $670. °46 SD (6) 4-dr., $425; SD} 
" 962 C ai -dr. 2,- | FRAZER 48 sedan, $475, $450. $1,395. : $ , § . ae 4-¢ : 
aes, "a pe ag “6) MERCURY—’50 sedan, $1,280*. ‘49 sedan, | LINCOLN—'47 club coupe, $410 46 4-dr., (8) 2-dr., $425; 4-dr., $575, bag at 
al "§2 050°. $2,020*. '50 «Catalina, $1,175*. °48 conv., $1,095. °46 sedan, $450. : $ = “ cine 4 = 4-dr., $1,725°*. 7 
‘ j*: Chieftain (8) — 600* $400. MERCURY —'51 2-dr., $1,850. ‘50 conv.,| — Deluxe 4-dr., $720*. Se 
esene’ +49 Chieftain (8) sedan +i 310: | NASH—48 (600) sedan, $535, $525. $1,400. °49 4-dr., $1,200; club coupe, pa tT eer ni ae 
(8) sedan, 5. '48 SL (8) sedan, | OLDSMOBILE—’'48 (66) sedan, $500. $1,210. *4S8 4-dr., $700. DSMOBILE—'46 (66) 4-dr., aie 
$73 exe a eeD: adalat) ae. PONTIAC_—'52 Chieftain (8) sedan, $2,- | NASH—’50 Statesman 4-dr., $1,120; | PLY MOL TH. 51 Cambridge 4-dr., $1,300, 
ag $700, °39 ‘sedan, $100 i 640*. ‘50 Chieftain (8) sedan, $1,700*, Rambler conv., $1,030. ‘49 Ambassador ae en 47 = business coupe, $570; 
j ¥ F y 7 "5 695* 4-dr., $900. club coupe, $730. _ 
a eee wai | OLDSMOBILE—°52 (88) 2-dr., $2,685*. °51 | PONTIAC—"51 Chieftain (6) 2-dr., $1,47 
a yy M PA | (88) 4-dr., $2,150*. ’50 (88) 4-dr., $1,- | 4-dr., $1,460. °47 SL (8) conv., $700; 
, MANHED 9 . 990*. °49 (76) conv., $1,400%. ‘48 (66) | 4-dr., $730, "41 SL (6) conv., $150. 
DANVILLE VA. 1eim Auto Sales and Auction, Inc.| 2-dr., $970*. '47 (76) 4-dr., $825*. STUDEBAKER 47 Champion 4-dr., $560*. 
é i. oor f le of | PACKARD—'51 (300) 4-dr., $2,100* 
yery Wi Se very Fri Prices are for sale o , ’51 (300) 4-dr., 5 * | ‘ 
(Danville Auto Auction. Sale every Wed- | Sale every Friday, Pr J : ot ' 1 re ' a 
nesday. Prices are for sale of June 11.) June 6.) PLYMOUTH— 51 Belvedere, ($1,705; Cran EBENSBURG, PA. 
Selling everything clean. Retail re- (Market good, Sold 121 units out of | brook club coupe, $1,535; Cranbrook club ; : 
ned ood in area despite textile 161 offerings.) coupe, $1,455; Cambridge club coupe (Ebensburg Auto Auction. Sale every 
troubl s *Sold 51 units out of 96 offer- | BUICK—'49 RM 4-dr., $1,330*; Super 4- $1,400. '50 SD 4-dr., $1,330. Thursday. Prices are for sale of June 12.) 
ao = : : dr., $1,195*. "48 Super conv., $950; RM | PONTIAC—'52 Chieftain (8) 4-dr., $2,480*. (Dealers = ge — of 
nC , i f ‘47 Spe- 4-dr., $860. '46 Super 4-dr., $695. '5O SL (6) 2-dr., $1,450*. ‘48 station- new cars. ces an eman 4 on 
ani mae. Sn00, $305." eins CADILLAC—'51 (62) 4-dr., $3,535*, $3,- wagon, $515. ‘47 SIL (6) 2-dr., $770; SL | all used models. Sold 101 units out of 
CADILLAC- "47 (62) sedan, $1,225, $1,- 525*. °49 (62) 2-dr., $2,100*; 4-dr., $2,- (S) 4-dr., $750. 131 offerings.) 





200. 000*. °41 (62) 4-dr., $470. STU DEBAKER--'51 Champion conv., $1,- | BUICK—’51 RM 4-dr., $2,200*. '50 Super 
CHEVROLET—'50 SL Special sedan, $1.- CHEVROLET —'52 SL 




















NOTHING in its field 
CAN MATCH IT 


Compare GMC’s new gasoline-powered Series 450-30 with any other 
truck-tractor rated 19,500 Ibs. GVW to 35,000 Ibs. GCW. 





SEPOWE, Its new “302” valve-in-head engine has the greatest 
seal I | HOR power-to-weight ratio in truck history! 145 husky horse- 
power packed into 545 pounds of engine — and it main- 

tains its rated output at an easy-stroking 3200 r.p.m.! 


sa iv HIGH COMPRESSION The highest compression ratio of any 


standard, gasoline-powered truck—7.2 to 1—achieved on regular fuel! 
Built-in or “‘mechanical’’ octanes in its super-efficient combustion 
chambers wring new power, more ton-miles from every gallon! 


7 IN PAY LOAD It weighs up to 1,285 pounds less than competitive trucks in 


the same capacity class. Being the freest of “dead weight’? — these 
new GMC ’s put more pure pay load, more revenue, into every ounce 
and every mile! 


- AND ONLY GMC DEALERS HAVE UT v5 tn tates: savance 


— another competition leader — from GMC’s red-hot development 
program! The program that’s setting the pace in hauling progress! 


GMC Truck & Coach Division of General Motors 


2-« 
175, $1,100. dr., $1,860*. ’51 4-dr., $1,415; 2-dr., tom (6) 4-dr., $750. '47 SD (8) 2-dr., 


Deluxe 2-dr., $1.- 600*. °'49 Champion conv., $905; Com- 4-dr., $1,400. °49 RM 4-dr., $1,185*; | 








Super 4-dr $1,280*. °"47 RM_ sedanet 
$770 

CADILLAC "50 (61) 4-dr $2,525°. 45 
(60) 4-dr $1,685*. ‘47 (62) 4-dr., $1 
170* 

CHEVROLET 51 SL Deluxe 4-dr $1 
600*, $1,575. $1,570* 50 FL Deluxe 


4-dr., $1,380; 2-dr., $1,310; SL Deluxe 
conv $1,490; 4-dr $1,325. $1,300, $1 
295; FL Special 2-dr., $1,310 49 conv 
$1,140; FL Deluxe 4-dr., $1,010; SL De 
luxe 4-dr., $1,035; 2-dr., $1,080. '48 FI 
2-dr., $920; SM 2-dr $810 47 FN 
conv 5; 4-dr., $600; SM 2-dr.. $67( 
"46 FM 2-dr., $625; SM 4-dr $460 4 
club coupe, $140. '40 2-dr., $100. 

| CHRYSLER —'50 N. Y. 4-dr., $1,475°*. 

| DeSOTO—'50 Custom club coupe, $1,450 
Deluxe 4-dr $1,475*. ‘46 Custom clul 
coupe, $675 

DODGE—’52 Coronet 4-dr., $2,070* "4! 
Coronet 4-dr., $1,080*. '48 Custom 4-dr 
$865, $850, $830; %-ton pickup, $675. 

| FORD—'51 Deluxe (6) 2-dr., $1,375; %-tor 
pickup, $1,025. ‘50 Custom (8) 2-dr 
$1,250. ‘49 Custom (8) 4-dr., $1,015 
2-dr., $950, $680; Custom (6) 2-dr., $720 
48 SD (S) 2-dr., $710. °47 SD (8) 4-dr 
$700; 2-dr., $760. '46 SD (8) 4-dr., $650 

| Deluxe (8) 2-dr., $590. '42 SD (8) 4-dr 
$200. 

KAISER ‘51 Henry J (6) 2-dr., 2 a 
$890*. '49 4-dr., $590. ’47 4-dr., $450. 
MERCURY —’'51 2-dr., $1,720*, $1,650. ‘4% 

conv., $1,200*. '47 4-dr., $680. 

NASH—’51 Rambler station wagon, $1.- 
180*. '49 Ambassador 4-dr., $875*; (600) 
2-dr., $780. '48 Ambassador 4-dr., $715* 
(600) club coupe, $680*. 

| OLDSMOBILE—'47 (68) club sedan, $700* 
'46 (98) 4-dr., $575*. 

PLYMOUTH—'50 SD club coupe, $1,185; 

| Deluxe business coupe, $900. ‘49 SD 
4-dr., $1,100; club coupe, $1,040; Deluxe 
4-dr., $975, $800, $790, $700. ‘47 SD 
4-dr., $400; Deluxe 4-dr.. $480. ‘42 SD 
4-dr., $180. °41 4-dr., $140. 

PONTIAC_—-'50 Chieftain (8) 4-dr., $1,280* 

| "49 Chieftain (8) conv., $1,400*; SL (8) 
2-dr., $1,350*. ‘48 conv., $975; SL (S) 
sedanet, $965*, $960*. '47 Chieftain (6) 
4-dr.. $680. 

STUDEBAKER —'52 Commander (8) Star- 
liner, $2,070; Champion 2-dr., $1,540* 
‘49 Champion Starliner, $1,000*. ‘48 
Commander conv., $850*. ‘41 Champion 
4-dr., $100. 

| WILLYS—'48 (4) station wagon, $600* 
‘47 (4) station wagon, $550*. 





| Denver | Dealers 
Give Top Post 
To Rickenbaugh 


DENVER. — Ralph Rickenbaugh, 
| Cadillac dealer, has been elected 
| president of the Denver Automobile 
| Dealers Assn. Ralph A. Smith, 
| Chevrolet dealer, was named vice- 
| president. 
| Elected directors were: Robert G. 
| Stovall (Ford), George L. Irwin 
| (Chevrolet), Harry C. Dowson 
(Oldsmobile) and Arthur Kumpf 
(Mercury). 

Tom Braden continues as execu- 
tive secretary, with Jack Elsloo his 


| assistant. 


At the association’s annual meet- 
| ing, Tom Botterill, pioneer Denver 
dealer and a _ past-president of 
NADA, was honored for his 50 
years in the automobile business. 
| John W. Hyer jr. was cited for 
| his work as chairman of the recent 
| Denver auto show. 


} 
| 


__ Orphans Freed 
| U. S. Takes Price Reins Off 


Cars of Bygone Era 


WASHINGTON.—OPS has issued 
a directive in behalf of auto or- 
phans, exempting them from price 
control. 
| Such parentless children from 
| Backs yonder as Cord, Hupmobile, 
Duesenberg and Reo were freed 
| from government restrictions since 
|“they have no significance in the 
|cost of living or stabilization pro- 
| gram,” OPS said. 

Specifically, the OPS order ex- 
}empted from price control sales of 
discontinued makes of passenger 
| cars whose manufacturers were not 
|in business as of June 24, 1950. 


| The agency also announced that 
|}automobiles more than 20 years 
old now were exempt from pric« 
|control. OPS said it was lowering 
the exemption age from 25 to 20 
| years. 
| And if you’re interested, the ac- 
| tion was taken by the issuance of 
| Amendment 20 to GOR 9, and is ef- 
| fective now. 


| Aetna Parts Enlarges 
| CHICAGO.—New headquarters 
| have been opened at 2030 S. State 
St., by Aetna Auto Parts Co., whose 
customers include leading truck 
operators in the Chicago area. The 
firm, established in 1914, formerly 
was located at 2020 S. State St 
Arnold Zimmerman, president, said 
that the present building, with 
24,000 square feet of space, “pro 
vides more modern facilities and 
better service.” 
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| Auto Personnel 








Appointment of John D. Hinton 
as assistant manager of equipment 
sales and Richard L. Berry as man- 
ager of ABK laminated plastic sales 
was announced by M. B. Terry, 
executive vice-president of Ameri- 
can Brakeblok division of Ameri- 
can Brake Shoe Co., New York. 
Both men will be located at the 
division headquarters in Detroit. 

* * * 
Krieger Heads Up Sales 
For Fruehauf Division 

Appointment of K. A, Krieger as 
sales manager of the Tank-Trailer 
division of Frue- 
hauf Trailer Co. 
has been an- 
nounced by C. L. 
Schneider, sales 
vice-president. 

Krieger joined 
Fruehauf in 1944 
as tank engineer 
at the company’s 
Omaha plant and 
later became sales 
manager of the 
Fruehauf branch 
in that city. He moves from Omaha 
to Detroit to take up his new duties. 

* * * 


Zink Named to Manage 


GM’s Fabricast Division 
Appointment of George A. Zink 
as general manager of the Fabri- 
cast division of General Motors in 
Bedford, Ind., is announced by C. 
E,. Wilson, president. He succeeds 





K. A. Krieger 





C. M. Jessup, who is retiring under 
the General Motors retirement plan. 

Zink, who has been assistant 
general manager of Fabricast since 
March 1, was born in Indianapolis, 
and received his early education 
there. In October, 1929, he was em- 
ployed by GM’s Allison division 





and when he left there in May, 
1943, he was assistant to the gen- | 
eral manager. He came to the De-| 
troit Diesel Engine division of GM | 
from Allison as works manager and | 
held that post until he went to} 


Fabricast in March. 
* * * 


Buffalo Group Reactivated; | 
Munson Named Chairman 


The first formal meeting of the 
reactivated Automotive Forum 
Club of Buffalo was held recent- 
ly in the Scottish Society hall, 335 
E. Perry St., Buffalo, The club 
is composed of salesmen, counter- 
men and junior executives of the 
Buffalo area automotive parts 
and wholesale distributors. 

It was organized in the early 
1930s but has been inactive for 
the last several years because of 
the loss of membership during 
World War II. Clarence E. Mun- 
son, of H. D. Taylor Co., is tem- 


porary chairman. 
* * * 


Sonnichsen Moves Up 


At Industrial Tape 

Dr. Harold M. Sonnichsen has 
been made technical director of 
Industrial Tape Corp., New Bruns- | 
wick, N. J. For- 
merly he _ had|} 
been assistant | 
technical director. 

Dr. Sonnichsen 
was a_ research | 
chemist and| 
group leader at} 
DuPont from 1939 
to 1944. He joined 
the Industrial 
Tape in 1944 as 
manager of tech- 
nical services. In | 
1946 he was advanced to assistant | 


technical director. 
= + * 


C.1L.T. District Head 


William H. Aldendifer has been 
appointed district manager of Uni- | 
versal C.1.T. Credit Corp.’s office | 
at the Waukegan Bldg., 4 S. Gene- | 
see St.. Waukegan, Ill. Aldendifer | 
has been in the finance field for 
several years. 

* . * 





Dr. Sonnichsen 


Credit Insurance Group 


Vames New Officers 

Cecil Woods, president of Volun- 
teer State Life Insurance Co., Chat- 
tanooga, has been elected board 
chairman of the Consumer Credit 
insurance Assn. Dwight W. Hollen- 
beck, president of Credit Life In- 
Surance Co., Springfield, O., was 
elected president. 

Elected vice-president were Ar- | 


thur J. Cade, vice-president, Old | 
Republic Credit Life Insurance Co., | 
Chicago; T. Leslie Kizer, president, | 
Central States Health & Accident 
Assn., Omaha, and Frank J. Scott, 
vice-chairman of the board, Bank- 
ers Security Life Insurance Society, 


New York. Jean Brandt was re- 
elected secretary-treasurer. 
+ * * 


Rootes Appoints Ernest 


To Wholesale Position 


Appointment of Charles E, Ern- 
est as wholesale sales manager for 
the eastern zone is announced by 
Rootes Motors, Inc., concessionaire 
in the U. S. for Rootes Group of 
England and Rover Co. 

Products include the Hillman 
Minx, Sunbeam Talbot and Humber 
automobiles, as well as the Rover 
sedan and Land-Rover. 

* * * 
Gordon, Keating Given 
GM Institute Posts 

John F, Gordon, group execu- 
tive of General Motors, has been 
elected chairman of the board of | 
regents of General Motors Insti- 





McCarty Honored for 50 Years’ Service— 


M. F. McCarty (center), manager of International Harvester's Chicago truck sales 


| district, receives a 50-year service pin from J. L. McCaffrey, president. W. K. Perkins, 


manager of truck sales, witnesses the award, which was made at a luncheon honoring 
McCarty's half-century of service. McCarty began his Harvester career in 1902 at 
Indianapolis, where he served for 16 years. He later served as sales district manager 
at Dubuque, la.; Aurora, Ill., and St. Louis. He came to Chicago in his present 


capacity in 1932. 


tute at Flint. Thomas H. Keating, 
general manager of Chevrolet, 
was elected vice-chairman of the 
institute’s board. 

Gordon succeeds George Mann 





| 


jr., general manager of AC Spark 


| ‘Plug division. Other new mem- 


| 


| 


bers of the board of regents are 
Raymond H. Cramer, general 
manager of Hyatt Bearings di- 
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vision, and William T. Crowe, 
general manager of Detroit Die- 
sel Engine division. 

* * * 


Biggers Elected Director 


Of Armco Steel Corp. 

John D. Biggers, president of 
Libbey-Owens-Ford Glass Co., has 
been elected a director of Armco 


@ | Steel Corp., Middletown, O., Charles 


| R. Hook, Armco, chairman, has an- 
nounced. 

| Between 1914 and 1926, Biggers 
served as assistant treasurer, treas- 
| urer, assistant general manager and 
vice-president of Owens Bottle Co. 


/ |of Toledo. He held executive posi- 


| tions with two automotive concerns 
| during the next four years and in 
|1930 was elected president of 
| L-O-F. 
i + * + 
Filterzone Announces Visor 
To Stop Light, Sun Glare 
Filterzone Auto Vision Co. an- 
nounces a flexible inside tinted 
windshield visor, the Filterzone. 
The Filterzone windshield visor is 
made of Plyotron and adheres to 
glass on contact. It stops glare 
completely and gives unrestricted 
vision both day and night, says 
Filterzone Auto Vision Co., 641 Lex- 
ington Ave., Brooklyn 21, N. Y. 





NEW BEAUTY FOR THE SMARTEST CARS ON THE ROAD 


AND NEW PROFITS FOR THE 
THE BUSINESS WITH 
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worth the difference. 


It’s the seal of tested 
quality that spotlights 
the difference. 


Now, as more merchants are discovering the brilliant 
difference in (and extra profits from) Certified Fibre 
Fabrics, reports from all over the nation reveal the 
drift is away from “loss leader” merchandise. 


For mere pennies extra in original costs, processors, 
weavers, retailers get dollars extra for CFF quality— 
dollars that the ultimate consumer considers well 


For wider and wider segments of the buying public 
have come to know the brand of tested quality— 





SMARTEST MERCHANTS 
SEAT COVERS OF 


IN 


ae Seabhio. 


snag nylons. And 


Mr. Peter Scalia, well known automobile dealer, says: “My business is selling cars and 
getting satisfied customers. I’ve found that the car in perfect condition, both inside 
and outside, makes for the most satisfied owner. And one of the best ways of making 
sure that car interiors stay smart looking and clean is to use seat covers made of Certi- 
fied Fibre Fabrics. Since | know from experience that these Certified Fibre Fabric 
seat covers are not only good looking but tough wearing, | let my customers know that 
/ use them myself and sincerely recommend them for their use.” 


Certified Fibre Fabrics—the material new in beauty, 
smartness, color, wearing power, new refreshing de- 
signs, now comes in a fabric stronger in weight and 
tighter in weave and certified as such. It’s pleasanter 
in all weather; it’s the fabric that won't bag, wrinkle, 


it cuts and tailors like a dream. 


Insist on and specify CFF—guaranteed by the repu- 


tation of America’s leading producers of Fibre 
Fabrics for car seat covers, for original car uphol- 


stery, trunk mats, 


headings. The Fibre Fabric In- 


dustry, 122 East 42nd Street, New York 17, N. Y. 
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Reports from Various Areas... 


Auto Market 


could get more new cars as the 
market was holding up remarkably 
well for this time of the year. All 
used-car dealers were more than 
satisfied with their business. They 
were getting good prices and mov- 
ing all but the very heaviest lines. 

St. Petersburg is primarily a 
resort town, and for many years 
most businesses closed their 
doors as soon as the winter tour- 
ist season ended. However, in the 
last three or four years, the city 
has been getting more and more 
summer tourists, and business 





St. Petersburg 

Considering the fact that May in 
St. Petersburg once was looked 
upon as the slowest month of the 
year in most lines of business, auto- 
mobile dealers are very happy 
about their trade volume for that 
month and early June. 

In a survey, all dealers reported 
increases over any former year, and 
those in the light-car field said 
they were selling all the new cars 
they could get. 

Even dealers in the medium- 
weight makes said they wished they 


there isa HERMAN BODY cesisnea 


for your Customers’ Specific Needs! 









FARM DAIRIES 


GRADE A 









DELIVERS THE GOODS 


The HERMAN WHOLESALE Refrigerated 40° AT THE 
Delivery Body For Store Delivery STORE! 
Complete with all equipment necessary to maintain a continuous 40° 


24 hours per day. Especially designed for store 
meats ... etc. Available as a package 
Write, wire, or phone collect 


product temperature 
delivery of dairy products .. . 
~No engineering to do with customer. 


HERMAN BODY COMPANY 
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houses are remaining open on a 

year-round basis. 

All this has increased the pur- 
|chasing power of St. Petersburg 
residents and has given a shot in 
the arm to all types of business. 
| Automobile dealers are proud 0: 
their role in the long-range adver- 
|tising campaign that has helped 
| popularize the city as a summer 


| resort.—(M. D. Pearce jr.) 
x * * 
Cleveland 
| June sales didn’t “bust out all 
lover” in the Cleveland area, but 


|opening week showed evidence of 
|}a summer spurt in days to come. 
Primarily because of the Memorial 
Day weekend, automobile and truck 





Goodyear Gives Medals to Four Salesmen— 


Gold medals symbolizing Goodyear Tire 


& Rubber Co.'s highest award for outstand 


ing sales achievements are presented by P. W. Litchfield, Goodyear chairman (center), 


to four men judged the firm's 
award of merit,’ the honor is conferred 
record in various sales classifications. The 
Loder, 


Craig, best small store manager, and Dan 


sales declined, with new-car sales | 


at 1,174, down 28 percent from the | 
preceding 


12-month high of the 
week. 
Sales of used cars, according to 


the Federal Reserve Bank, hit 2,518, | 


which was 21 percent below the 
previous week’s 3,201 but higher 
than the year’s average. 

In truck sales, new units totaled 
133 and used 89, both below the 
previous week. 

The bank said that despite the 
fall in new-car sales for the first 
week of June, the figure still was 
“moderately above the average of 
the year to date.” 

Meanwhile, Leonard Fuerst, 
clerk of courts and recorder of 
auto sales, reported that sales of 
new cars for May totaled 5,351, 
an increase of 153 over May a 
year ago. Although the increase 
| was small, Fuerst said it was 
| “important because new-car busi- 
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like this appear 


month after month 


in the POST 
and HOLIDAY 


to make if easy 
for you fo sell 
the most popular 


Seat Covers 


you might as well do it the easy way. Slide in—slide out— 

effortlessly — on Howard Zink smooth plastic seat covers, 

- A m ri re | Wonderful how your clothes stay unwrinkled too. 
in e € Another thing: nothing dresses up your car like colorful 
Howard Zink covers. You have a choice of checks, as shown 










THE HOWARD ZINK CORPORATION 


Fremont. Ohio + Passaic. WJ. © Long Beach, Calif. + Charleston, Miss 
All the Sales Aids You Can Use! Millions OY, 
ose tO? 


WORLD'S LARGEST MANU 








If you're in and out of your car a dozen times a day, 


here, or stripes, plaids and other patterns, all bright 


| 
pheir oars, | 
Cape eouse Of 


and clean and crisp-looking. And how do 


you like the quilted Boltaflex trims? 


THE HOWARD ZINK CORPORATION 
Fremont, Ohio - Passaic, NJ. - Long Beach, Calif. - Charleston, Miss. 


Choose this sparkling « heck 
in green, blue or 


red color combinations. 





FACTURER OF AUTOMOBILE SEAT COVERS 











ness this year has been off more 
than 30 percent from a year ago.” 
Used-car sales in May were 7,976, 
lan increase of 906 over May, 1951. 

Fuerst also noted that of 52,983 
affidavits filed on casual sales, 10,- 
| 453—or 19.7 percent—were listed as 
|in the “gift” category. Gift trans- 
| actions are exempted from the tax 
levied on the sale of both new and | 


| used cars.—(Sanford Markey.) 
* * * 


Buffalo 


New-car registrations in the Buf- 
falo area during April declined to 


corresponding 1951 month, but were 
higher than the 2,424 total of 
March, 1952, according to a report 
| by the Buffalo Automobile Dealers 
Assn. 

New-car sales in the area for the 
first four months of this year to- 
taled 10,066, compared with 14,958 
in the first four months of 1951 
and 12,971 in the first four months 
of 1950. : 

Commercial car registrations in 
April were 289, compared with 376 
in April, 1951, and 259 in March. 
For the first four months of this 


totaled 1,006, compared with 1,426 
in the corresponding period of 1951 
and 1,016 in the corresponding 1950 | 
period.—(George E. Toles.) 

oe * * 


Toledo 


Sales of new passenger cars and 
commercial vehicles in Lucas coun- 
ty (Toledo) rose appreciably in 
May, compared with those of April. 

New-car sales for May totaled 
1,492. Sales in April were 1,226. In 
the commercial-vehicle field, May 
sales amounted to 147, against 116 
the preceding month. 


compared with 4,308 in April. 


mercial vehicles for the first five 
months of the year were 6,273, 
period of last year.— (Dick Rob- 
erts.) 

* + * 


St. Louis 


New and used-car sales are main- 
taining a fairly high level. Relief 
from Regulation W has been of as- 
sistance in both fields, dealers say. 

Stocks of new cars are low with 
the exception of some lines. How- 
| ever, used-car stocks are high. Gen- 
erally, dealers are expressing con- 
cern over the dollar value of used- 
ear stocks. 


estimated at an alltime high in dol- 
lar value. This, it is said, 
high prices of late models being 
traded on new cars. 


are reported satisfactory by most | 
dealers, with the outlook held good | 





throughout the summer.—(Sam X. | 
Hurst.) 

| * * * 

Akron 


Akron’s automobile business was 
}on the upswing again after coming 
| through the winter and 
| spring doldrums. 
| Sales, which had been going up 
slowly but steadily since February, 
| jumped 25 percent in May over the 
|month previous, and dealers said 
|the outlook for the future was 
bright, barring any hitch in pro- 
duction. 
New-car sales in May rose to 
1,524, an increase of 301 over 
' April, according to the number 


“best salesmen" 


best wholesale salesman; Thomas F. Porter, 


for 1951. Known as the ‘Litchfield 
each year upon individuals with the best 
1951 winners are: (left to right) James A 
best export salesman; Francis C. 
A. Kingdon, best large store manager. 


of certificates of title filed with 
the county. Actually, the Akron 
Automobile Dealers Assn. believes 
the May sales figure is substan- 
tially higher as the county fell 
behind on registrations over the 
Memorial Day weekend. 


New-truck business continued to 


| lag. A total of 159 trucks was sold 


in May, as against 246 in the same 
|month of 1951. 


An indication of how far car and 


|truck sales were running behind 


last year was provided by the five- 
month summary. Up to June 1, 


2,902, compared with 3,755 in the | Combined sales for the year were 


6,940, a drop of 2,500, or 26 percent, 
from the corresponding period of 
1951. 

Chevrolet cars continued in the 


| No. 1 sales spot for the five months, 
| with 


1,330 units. Plymouth and 
Ford were in a neck-and-neck race, 
with Plymouth in front, 808 to 801, 
although Ford was slowly closing 
the gap. 

The used-car market was strong, 
with May sales at 3,458, up slightly 
from April’s 3,390.—(Joe E. Kueb- 


ler.) 
* * 5 





year, commercial car registrations | 


A report by the Toledo Automo- | 
bile Dealers Assn. showed used-car | 
and truck sales for May at 4,433, | 

Total sales of new cars and com- | 


against 8,686 for the corresponding | 


Stocks in the-St. Louis area are | 


is due to} 


Service, parts and accessory sales | 


early- | 


New York City 

| The automobile market around 
| and in New Yory City is better 
than it has been in some time. The 
| new-car market is firmer, with long 
| tradeins becoming more and more 
infrequent, and the used-car 
market is quite strong. 

The Nash Rambler has become 
an especially strong car on the 
present used market. 

The recurring word in talks 
with dealers seems to be “short- 
ages.” Ford, which has long been 

talking shortage, is being joined 
by other makes, such as Chevro- 
| let and Plymouth. One of the 
most pressing reasons given for 
the new term is the steel strike. 
| But several dealers feel that, al- 
| though the steel strike is immedi- 
| ately” responsible, this situation 
was about to-take hold of the 
market anyhow. 
| Everyone is cautious on the fu- 
ture condition of the market, but 
most dealers feel that if the steel 
strike continues, the shortage will 
become acute and then serious. As 
stocks dwindle, many of them feel 
it will be difficult, after the experi- 
ence of the past few months, for a 
lot of them to hold on through an 
indefinite steel strike. However, the 
present turnabout in consumer re- 
sistance is most welcome to dealers 
in this area.—(Ed Brown.) 
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dealers all over the 
United ‘States recognize the value of dealer 


identification. Their preference for Ben- 
matt license plate frames, service mono- 
grams and other personal identification, 
exceeds by far that of all other manu- 
facturers combined. 


The Benmatt 
Organization Inc. 


3447 East 15th Street 
LOS ANGELES 23, CALIFORNIA 
Phone ANgelus 3-6751 
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Merchandising 


Memos to Dealers 


By Bob Finlay 


Lockheed Economy Run 
Rates Rambler First 

NORTH HOLLYWOOD, Calif. 
—A Nash Rambler, with 28.79 
miles to the gallon, was the 
winner in the Lockheed em- 
ployes’ own economy run, which 
started from here last week. 

A Henry J came in second, 
with 24.95. 

Forty-nine cars competed, and 
the course covered 261 miles, 











HERE’S a lot to be said against 

loose credit, but Art Waterman, 
a Lincoln-Mercury dealer in Port- 
land, Me., has a word to say about 
what he calls loose talk about loose 
credit. 

In some cases, Waterman said, 
auto men are leaning so far back- 
ward on the credit issue that 
they are bouncing their heads on 
the pavement. 

He had in mind used cars, and 
said that some of the anti-credit | 
promotion would encourage dealers | 
to sell customers older cars than 
they could afford. 

* & 


* 


Poor Credit Policy 
HIS, he said, is a disservice to 
the customer as well as a fac- 
tor that could make the credit risk | 
worse. 

Waterman reasons that latter 
point this way: If a customer uses 
a little more credit to buy a better 
car, he is safer from a credit stand- 
point since he will value the prop- 
erty more highly. 

If finance companies are to be- 
come flexible on credit, in contrast 
to the inflexibility of government 
regulation, they should consider 
four points, according to Water- 
man: 

The man, the car, the terms and 
the downpayment. 

Waterman will make a deal—on 
repurchase paper—if he is satisfied | 
that three of the elements are right. | 


going through Palmdale, Mo- 


29 


of good credit standing, a credit 
deal might still go sour—and a po- 
tential repeat customer lost—if the 
car were a clunker of such poor 
quality that the customer consid- 
ered himself gypped. 


jave, Tehachapi, Bakersfield and 
back over the ridge route. A 
1951 Mercury two-door sedan, 
equipped with overdrive, won 
the sweepstakes with ton mile- 
age of 53.30 and actual miles 


And since Waterman sells on re-| Per gallon of 23.60. 


ourchase paper, he gets the car 
back. As a result, he places a lot on their furniture, 
of importance on the car. | misled nevertheless. 


It can be seen, that an opera- | Another difficulty is that the 
tion such as Waterman’s calls for | Federal Reserve Board is without 
a good deal of personal judgment doubt getting up an impressive 
by the dealer himself. | file of no-money-down ads. The 

He must know personally some-| next time it wants to make a 
thing about all the elements in the! case for reimposing credit con- 
transaction. trols, it will have thousands of 

Waterman’s theory of operation| such ads to show to Congress. 
gets down to this: Put your cus-| Considering the whole credit pic- 
tomers in the best cars they can | ture, those ads may not mean much 
afford. If you do, he says, you’ll get | but they will APPEAR to mean a 
them back as repeat customers. | lot. 

Under economic conditions such That doesn’t mean that credit | 
as exist today, the dealer runs little | shouldn’t be flexible. There are! 
credit risk following this policy if | other ways for a dealer to advertise | 
he sells cars which represent good to the hidden two-thirds of the | 
investments. market. | 

* 


- Many dealers simply advertise 
Better Risk 


| that “credit is tailored to the cus- | 
. people have a better credit | tomer. 





but they are 


construction and cut costs. 


ground through a starting ring and then 


* * 


Commerce Sawyer has filed a peti- 





” | of permanent authority to 36 truck- 


rating than they realize, Wa- | - : : 3 s 
terman says. While one person will Memphis Builds Garage —— over the highways of the 
|come in to see if he can make a} . | catia 

MEMPHIS.— With all of the! Citing the Commerce depart- 


deal, two will stay away on the 


'theory that they can’t, so why risk Necessary steel promised by Oct. 1,/ ment’s responsibility to promote 
| being turned down. 


the city has received the go-ahead| and maintain “safe conditions of 


As a result, Waterman says, 


planned municipal parking garage use” as his reason for intervening 


Sawyer Opposes TNT Truck Fleet ; 


WASHINGTON. — Secretary of, motor carriers should be given by 
tion with ICC against the granting 


ing concerns to haul dangerous ex- | 


signal for construction of the long-| highways and bridges for public | 





Gar Wood Borer Speeds Chrysler Construction— 


Gar Wood Industries has developed a foundation borer which combines ho!e!oring 
| and beliing into one operation. Here is one example of the borer in operaiion at 
Chrysler's jet engine plant in Detroit, which the company claims has speeded up 
The borer is a convertible attachment for Gar Wood 
shovels that consists of a digging bucket, 


mounted on a crane. It is started into the 
rotated, causing the cutting blades on the 


bottom and sides to guide soil into the bucket. As soon as the hole is bored, concrete 
is poured into the hole and it is ready for steel construction, says Gar Wood. 


| that agency. 


Curran Names Gunk 
BOSTON.—A. F. Curran, director 
of research and development at 
Curran Corp., announces the ap- 
pointment of Gunk Pacific South- 
ern Co., Pasadena, Calif., as the 
exclusive patent licensee in south- 


ern California to manufacture and 


under bluffs of the Mississippi|in the ICC proceedings, the secre- 
distribute the new Gunk self- 


And he asserts that after using this oe Bo yg on one-third of 
formula for many years his record | ‘"€!F potential. . 
An effort to bring in the two- 


on repossessions is very low. | 


tary told the ICC that no mass| 


grant of permits for permanent | emulsifying and self-scouring solv- 


000,000 garage will have a capacity 














Waterman says his big goal is 
not to sell terms but to sell cars 
sufficiently high in quality to sat- | 
isfy the customers and bring them | 
back. 


* 


State of Mind 
OR instance, even if the terms 
were conservative and the man 


* * 


Advertisemen’ 
Dealers Jumping 
on Rural Bandwagon 


Realizing the importance of cars 
and motive equipment to rural 
families, Farm Journal, America’s 
largest rural magazine, began a 
series of informative maintenance 
features nearly two years ago. 
“Keep ’Em Rolling,” -as this series 
is called, appears regularly at sea- 
sonal intervals. It is eagerly awaited 
by Farm Journal's more than 2,- 
850,000 subscriber families for the 
valuable maintenance suggestions 
it contains. 

It is also eagerly awaited by 
hundreds of dealers. That’s because 
most dealers are aware of the im- 
portance to them of the prosperous 
rural market, and “Keep ’Em Reoll- 
ing” offers them a real opportunity 
to do a good job among their rural 
customers. 


In fact, those dealers who tie in 
directly with “Keep ’Em Rolling” 
experience a considerable sales im- 
petus. Many of them are doing so 
right now, taking advantage of the 
“Keep ’Em Rolling” article called 
“What Makes Big Repair Bills?” 





thirds who don’t try may be the 
motivating factor behind those 
“no-money-down” ads which are 
in such disfavor. 


But those no-money-down ads | 


may bring out some of the timid 


| customers, but they will scare away 


as many as they will attract. 
* ++ x 


Look for Hooker 

\ ANY solid customers who can 
1 meet standard terms fear that 
they will have to pay more to off- 
set the risk the dealer is taking on 
those long shots. 

Others look for a hooker, and 
usually find one, since “no money 
down” does not mean what those 
who are attracted by the ads think 
it means. 

Some who come in to buy a car 
for no money down may be shown 
that they can afford to buy a car 
by borrowing the down payment 





Auto Production 
In Canada Tops 
Rate During 1951 


OTTAWA. — Showing the first 
rise in 10 months, shipments of 
Canadian-made vehicles climbed to 
46,908 units during April, as com- 
pared with 41,060 in the same month 
last year. 

However, the cumulative total for 
the first four months of 1952 was 
only 147,797 units, as against 168,- 
635 in the same 1951 period, the 
Canadian government reported. 

Vehicles imported into Canada 
from the U. S. in April totaled 
1,818, made up of 1,466 cars and 352 
commercials. Imports for the first 





which is appearing currently in the 
July Farm Journal. Although this 
issue was mailed a week ago to- 
day, its effect is cumulative, and 
dealers say “Keep ’Em_ Rolling” 
does a good job for them the 
whole year long and a particularly 
intensive job the entire month of 
its issue. 


If yon missed out on this tie-in 
opportunity, you still have plenty 


of time to catch the next one,| 


Which will be in connection with 
the next “Keep 'Em Rolling” article, 
scheduled for the October issue of 
Farm Journal. Send for your free 
copy of the July issue. It will give 
you many good ideas on how to 
take advantage of this important 
maintenance series. Write Dealer 


Service Department, Farm Journal, | 


Philadelphia 5, Pa. 





|four months of 1952 totaled 5,693, 
|comprised of 4,360 cars and 1,333 


commercials. 


Kentucky Orders 
Diesel Fuel Tax 


LOUISVILLE.—Effective July 1, 
operators of motor vehicles on Ken- 
tucky highways using diesel oil 
must pay a state tax of seven cents 
a gallon, the same tax that is levied 
on gasoline. Other special fuels, 
{such as bottled gas, are also af- 
fected. 

David K. Walker, state revenue 
department head, said that both 
local and interstate users of such 
fuels, as well as dealers, would have 


| of 500 cars. 


to take out new licenses and fur- | 


| nish bonds by July 1. 


river at Union and Front. The $1,-| 


authority to transport explosives by | ents. 
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Here, at last, is a dynamometer so com- 
pact and streamlined that it fits into a 
single service stall; so easy to install 
and simple to operate that any shop 
can use it to cut costs and increase parts 
and labor sales by 30° to 700%. The 
new C-49 Clayton Dynamometer gives 
you an inside test road ...safe, variable 
and always controlled...for diagnos- 
ing, adjusting and testing any car 
under all driving conditions. It makes 
your tune-up instruments tell the 
truth, always, for only on the Clayton 
Dynamometer can you test actual 


road performance of a car under load 
and measure that performance by 
direct readings of road speed and 
horsepower. Mail the coupon for cata- 


log and profit story. 





CLAYTON MANUFACTURING CO. AN-é 
Box 550, El Monte, Calif. 


' 

' 

Send catalog, prices and profit story to: 
1 NAME 

i 

1 


ADDRESS._ 





30 


AUTOMOTIVE NEWS, JUNE 23, 1952 


On the Financial Front. . . 





Packard Shares Rise 
21.2% for ’52 Record 


By George Deery 


Associate Editor 


N THE month ended May 30, 
Packard stock performed better 
percentagewise than that of any 
other car maker for the year to 
date, according to a compilation by 
the First of Michigan Corp., mem- 


ber of the Midwest and Detroit | 


stock exchanges. 

Packard spurted from a clos- 
ing price of 4% Apr. 30 to 5 at 
the end of May—a gain of 21.2 
percent. For both the car and 


Profit Declines 
At American Bosch 


American Bosch and its wholly- 
owned subsidiary, Arma Corp. for 
the first three months of 1952, 
earned $1,979,065 before taxes on 
sales aggregating $25,168,126, equal 
after taxes to a net income of 
$592,065, or 40 cents per share, Don- 
ald P. Hess, president, has _ re- 
ported. This compares with earn- 
ings of $1,567,958 on sales amount- 
ing to $12,285,149, and net income, 
after taxes, of $587,258, or 43 cents 
a share for the like 1951 quarter. 

First quarter profits before taxes, 


Hess said, were affected by initial | 
costs attendant to Arma’'s expan- | 
ex- | 


sion program, including the 
pense of equipping the new Arma 
facilities at Roosevelt Fiéld, Mine- 
ola, L. L, and the fact that the 
profit margin on armed forces con- 
tracts is lower than on civilian 
business. 


truck makers, Reo made the best 
showing when it jumped 22.2 per- 
cent in January. 

Other auto makers on the upside 
in April were Nash, which climbed 
10.4 percent; Hudson, up 9.3 per- 
cent; Willys-Overland, 5.6 percent; 
Chrysler, 3.4 percent, and General 
Motors, 2.3 percent. Crosley’s quo- 
| tation remained unchanged. 

* * + 


yEDERAL led the truck firms 

with an 8.1 percent apprecia- 
tion. Four-Wheel-Drive was up 4. 
percent, while International Har- 
vester was better by 3.5 percent, 
and the value of a share of Divco 
increased 1.3 percent. 

On the losing side in the com- 
mercial vehicle end of the indus- 
try were three, while the share 
price of Diamond T showed no 
change. Autocar dropped 4.9 per- 
cent; Mack, 43 percent and White 
0.5 percent. 

The two issues that wound up the 
month on the downside, held their 





| receded 2.5 percent. Studebaker, 
| which chalked up the best increase 
|}of the car makers for the first 
quarter—11.9 percent to 37%—was 


| off 1 percent last month to a clos- | 


| ing quotation of 37’. 


Wills Enlarges U. C. Lot 
Wills Motor Co. (Nash), Twin 
Falls, 


Robert C. Wills, service manager, 
and Henry L. Wills, sales manager. 








CARLIFE 
LICKS DEALER HEADACHES 


f CARLIFE GUARANTY “72” relieves the headaches caused by 
idle service shops, because it brings back 72% of your new car 


GUA 


customers regularly for service. 


Got 


Headache 


RANTY “72” 


CARLIFE GUARANTY “72” 


relieves headaches caused by dissatisfied customers, because you 
pay their policy claims without cost after the expiration of their 
new car warranties. This retains them as friends and future cus- 
tomers. CARLIFE GUARANTY “72” relieves headaches caused by 
insufficient cash reserves, because it starts accumulating cash for 


you almest 
headaches caused by the loss of 
this tested approved plan they 


immediately. CARLIFE GUARANTY 


“72” relieves 
valued customers, because under 
must return for inspection and 


lubrication each month, or every 1,000 miles. CARLIFE GUAR- 
ANTY “72” is not a cureall, but it will aid you, as it has thousands 


of others, to make your business 
more pleasant. 


more secure, more profitable, and 


It costs you nothing to get the inside story of this ORIGINAL, 


UNIQUE PLAN that protects the 


future of your dealership by pro- 


viding a continuous flow of service business month after month, and 
builds cash reserves. There's nothing like it. 


MAIL THIS COUPON TODAY FOR FREE INFORMATION 


doing. 
Name of Deolership................ 


ros os 





The Carlife Guaranty Co. 
16501 Wyoming, Detroit 21, Michigan 


| 
| 
| 
RUSH us more information concerning CARLIFE GUARANTY “72" 1 
without cost or obligation. | 
| 
| 
| 


Phone Diamond 1-2388 


Show us what other dealers are 


NN da ace: wale wean 6-23-52 
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| losses to low figures. Kaiser-Frazer | 


| Id., has enlarged its used- | 
| car department. Ernest J. Wills is. 
general manager of the concern; | 
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Midland Checks Hy-Power Units— 

Harold R. FitzGerald, executive engineer of Power Brake division of Midland Steel 
Products Co., Detroit, confers with W. E. Nichols, experimental engineer, on air and 
vacuum Hy-Power units being tested on the production control test stand. Units are 
constantly being taken from regular production and put through a test of 1,000,000 
cycles (complete operations) at 360 cycles per hour on this stand. 


I-H Sales Soar 
To 6-Month High, 
But Net Sinks 


Sales of International Harvester 
|in the six months ended Apr. 30 set 
|a record at $648,402,000, as against 
| $611,304,000 in the same period a 


strictions and the availability of 
more liberal supplies of materials 
will increase building construction 
and automotive production during 
coming months, and may provide a 


stimulus to general business.” 


| year earlier, the company reported. | 


Net income, however, dropped to 
| $24,717,000, equal to $1.67 a share, 
by comparison with $34,717,000, or 
$2.46 a share, in the first half of 
| the 1951 fiscal year. 


Success Story 
Federal-Mogul Puts Worth 


at $15,355,000 


| Federal-Mogul, listed on the New 
| York and Detroit stock exchanges, 
| reported to stockholders last week 
| that its net worth in December had 


risen to $15,355,000 from $2,002,000 | 
|in December, 1937. During the same | 


| period, the number of shareholders 
| has soared to 2,239, a gain of 174 
percent. 


Other increases 


taxes to $8,760,000 from $447,223; 
number of stockholders to 2,239 
from 818, and shares outstanding 
to 559,192 from 169,732. 


2 split in 1939 and two-for-one in 
|1947. In 1937, 70 percent of the 
shares outstanding were voted at 
the annual meeting. Last year the 
figure was 76 percent. 

* 


L-O-F Sales 
Show Gain 


Glass _ sales 





in the first five 


in the last 15 | 
years have brought earnings before | 


Shares were increased by a 3-for- 


months of 1952 have been showing | 


a steady upward climb from the 
|final months of last year but have 
not reached the alltime record set 
lin the forepart of 1951, according 
ito John D. Biggers, president of 
| Libbey-Owens-Ford Glass. 


| Biggers said that unless develop- | 


ments in the steel industry have an 
jadverse effect “there are indica- 
| tions that the lifting of credit re- 





| Westinghouse Workers 
Boost Share Buying 


A total of 21,337 Westinghouse 
Electric employes are participat- 
| ing in the program to purchase 
| shares of Westinghouse common 
| stock through regular payroll 
deductions, it has been an- 
| nounced. New participants, who 
| joined the plan during the fifth 
| enrollment period last month, 
| numbered 2,929, according to 
George G. Main, company treas- 
urer, 
The number of shares of stock 
| purchased by Westinghouse em- 
ployes during the six-month 
| installment-buying period which 
| ended Apr. 30 also set a new 
mark, 114,542 shares. This was 
the first time the six-month 
| total passed the 100,000 mark, 
| Main pointed out. Employes 
| purchasing shares at the end of 
| the recent buying period paid 
| $31,015 per share, $5 less than 
the average market price of 
| Westinghouse stock during the 


first 20 days of April. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 


82,726,859 Profit 
For Continental 


Continental Motors has reported 
consolidated net income for the six 
months ended Apr. 1 of $2,726,859, 
after all deductions, equal to 83 
cents a share. For the same period 
last year, net profit was $2,211,191 
or 64 cents a share, according to 
President C. J. Reese. 

Profit for the quarter ended Apr 
1 totaled $1,477,844, or 45 cents a 
share, against $1,416,766, equal to 43 
cents a share in the like period a 
year ago. 


California May Cut Rates 
On Automobile Liability 


SAN FRANCISCO.—-John R. Ma- 
loney, state insurance commissioner, 
said that California motorists may 
expect lower rates on their bodily 
injury coverage in excess of the 
basic $5,000-$10,000 limits. 

Maloney said that a study of 
the recent 100 percent increases on 
such insurance by the National 
Bureau of Casualty Underwriters 
showed that “it could not be sub- 
stantiated” and that it was dis- 
criminatory under California’s rate 
regulatory law. 





Holley Names Alexander 

Holley Motor Co. (Dodge-Plym- 
outh), Beaumont, Tex., announces 
appointment of R. L. Alexander as 


MOTIVE NEWS WANT ADS! Are you? | general sales manager. 
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SALES - SERVICE 
USED CARS 





HIGHWAY ADVERTISING SIGNS 


Enameled Steel Signs 
FULL SIZE — 8 feet x 4 feet 
COLORFUL — Yellow background, RED letters, BLACK 
or BLUE emblems, YOUR NAME in White on Black. 
Name panel is ‘‘Scotch lighted’’ at slight extra cost. 
COMFORT SIGNS SELL FOR ONLY 


$49.50 each in lots of 2 or more 
Check this price against your current sign contract 
and write full details or send your order direct to 


COMFORT SPECIALTY CO. 


200 South Seventh Street 
St. Louis 2, Mo. 
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Now You Can Use Bemis BURLAP 
In Seat Cushions Again! 





Burlap prices are substantially 





Detroit « 
New Orleans 


Bemis 


Brooklyn « 


lower and supplies are plentifuk 
You can again have seat cushions 
the way you... and your custo- 
mers .. . want them. 


Indianapolis 
¢ St. Louis 


Chicago ¢ 
¢ Boston * New York 


Also offices in Other Principal Cities 





| 
| 
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WRITTEN MONEY-BACK GUARANTEE 
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DeSoto District Managers Convene— 
J. B. Wagstaff (standing), 
DeSoto district managers to the Chrysler Corp. 


in Detroit. 


right, are: (front row) G. E. Liesmann, 


and Cosby Swanson jr., Jacksonville, 


DeSoto's sales vice-president, 


Decatur, 
N. R. Boehmer, Charlotte, N. C.; Bruno Roti, Cleveland; Marc E. Carrigan jr., 
Fla. Second row: R. K. Cullen, 


The group will undergo a three-week advanced training program. Left to 


Columbus, O.; 
Boston, 
Beloit, 


il; T. H. Black jr., 


James M. Butler jr., Grand Rapids, Mich.; D. M. Cramer, New York; George A. Conk- | 


ling, Union, N. J.; R. Lb. Vogt, 








Decision Not Final 





long Beach, Calif., and A. J. Walton, Sacramento, | 
Calif. Back row: C. J. Brush, Seattle, and J. J. Howlett jr., 


Philadelphia. 





Rehearing on Usury 
Asked of Ark. Court 


LITTLE ROCK, Ark.—A petition 
was filed with the Arkansas State 
Supreme Court last week, urging 
the high state tribunal to recon- 
sider its far-reaching recent deci- 
sion, defining as usury any charge 
to an installment buyer which ex- 
ceeded a simple 10 percent of the 
face value of the purchase. 

P. L. Smith of Antoine filed the 
rehearing petition as attorney for 
Clyde Hare, a Pike county resident 
who was a party to the suit that 
produced the decision. 

The petition declared that the 
court was “surely overlooking 
that it does not have pardoning 
power to permit violation of the 
usury law with a warning that it 
must not happen again.” 

The court’s decision will not be- 
come final until the petition for 
rehearing is disposed of. 

Hare purchased a second-hand 


For Police Only 


Willys and Toledo Set Sights 


On Special Auto 


TOLEDO.—This city has em- 
barked on a joint project with 
Willys-Overland to develop a spe- 
cial car for police work. 

City Manager Arnold V. Finch 
has been authorized by the city 
council to negotiate with Willys for 
the purchase of two _ specially 
equipped pilot cars for the project. 
The cars will be regularly inspected 
and repaired by Willys engineers. 








New - Miracle LIGHT 









“Overnight! 








soles agencies and 
car lots get the business. You can do the 
same wih POST-LITES, the glamorous 
outdoor fluorescents that are sold on a 
written guarantee to increase your busi- 
ness satisfactorily within 30 days or “4 
may return the lights for full refund. 
guarantee is over two years old, yet ee 
one POST-LITE has been returned. In- 
creases in patronage as much as 500% are 
directly traceable to these lights. 


Act NOW! Best your competition to the punch with these 

new miracle lights that give 10 times the light at half the 

cost, It’s the best and cheapest advertising you can buy. 
You can't miss! 


f nen COUPON FOR FREE CATALOG 


| W. H. Long Co.--101 W. IIlInols St.--Chicago 10 | 
Est. 1911.41 YearsofGuaranteedServicetoIndustry | 
Please rush FREE Catalog, Prices and details | 
of your Written Money-Back Guarantee. 

Name. | 
Address. | 
City. 











Stste. 





Salesmen: Exclusive Territories Open 








truck from an automobile dealer 
at Arkadelphia for $1,750. After 
making a cash payment of $100 and 
trading in a car for $500 credit, the | 
balance due by Hare was $1,150. | 
He executed a title-retaining con- 
tract and a note for $1,438. The 
note and contract were on forms | 
supplied the dealer by General 
Contract Purchase Corp. It was un- 
derstood by both parties that the 
$1,150 balance would be increased 
by $289.14. 


Shortly after the transaction, 
the dealer transferred the con- 
tract to General Contract Pur- 
chase Corp. Hare made six month- 
ly payments and then filed suit 
alleging usury. The corporation 
contended that the contract price 
for the truck was increased to 
$2,039 for a credit sale, instead of 
$1,750 for a cash sale. The Pike 
County Circuit Court upheld the 
corporation’s contentions that the 
terms were not usurious, 


Although affirming the lower) 
court, the State Supreme Court in- | 
cluded in its decision a caveat) 
(warning) that its previous opinions | 
could not be relied on in the future | 
as a complete defense against 
usury. 

The court warned that the pur- 
chase of installment “papers” by 
finance companies would be scru- 
tinized closely in future cases for 
vossible illegal interest charges. 
Belief was expressed by the court | 
that such purchases often actually | 
were loans. 


The petition for rehearing was 
not directed so much to the ca- 
veat as it was to the court’s | 
allowing the Hare decision to 
stand. The rehearing petition said 
that “the court is overlooking 
that the $289.14 mentioned in the 
opinion was solely for interest 
and insurance and that there was 
no amount for service charge and 
no service rendered.” 


| 
| 
The court’s caveat created a wave | 
| 
| 
| 


of alarm and indecision on the part 
of retailers and distributors of auto- | 
mobile, household appliances and | 
other products customarily sold on | 
the time payment plan. A move- | 
ment was launched to put on the | 
November ballot a proposed state | 
constitutional amendment to legal- | 
ize certain customary installment | 
sales financing practices ruled 
“usurious” by the court. 


Hudson Hornet 


Wins 100-Miler 


CHARLOTTE, N. C.—Herb 
Thomas, driving his 1952 Hudson 
Hornet, won a 100-mile NASCAR- 
sponsored race at the half-mile 
track here last week—his fourth 
win of the season. 

Tim Flock, also driving a Hud- 
son, placed second, and Bill Blair, 
with an Olds 88, third. Fourth 
place was taken by Lee Petty, point 
champion so far this year, who 
drove a 1952 Chrysler Saratoga for 
the first time. 





|appointed manager 
| York office. 


is shown welcoming 14 | 
conference of business management | 


Wis.; | 





gert. 

Cedoz, formerly finance manager 
in Toledo, replaces Hopkins in New 
| York. He is a native Toledoan and 
| has been associated with Willys- 
| Overland Export Corp. since 1919. 

Algert joined Willys - Overland | 
Export Corp. in 1951, after serving | 
the Firestone Tire and Rubber Co. | 
|four years as branch manager in 
| the Philippine Islands. 


| 
Day, who will replace Cedoz as | 


| and a half years, will replace Al-| 


4 Major Changes 
Are Made by 
Willys Export 


TOLEDO.—Four major changes 
in executive personnel were an- 
nounced last week by Willys-Over- 
land Export Corp. 

A. S. Hopkins was named region- 
al manager for Mexico, Central 
America and the Caribbean area, 
including Columbia, Venezuela and 
the Guianas. Frank J. Cedoz was 
of the New 


United Air Lines Woos 
‘Fly-to-Factory’ Buyers 

CHICAGO. — New-car buyers 
who live distant from automo- 
bile manufacturing cities can en- 
joy a free vacation trip as part 
of their purchase, under a “Fly- 
to-the-Factory” plan, reports 
United Air Lines. 

People taking advantage of the 
plan fly to Detroit or some other 
center of the auto industry, pur- 
chase a new car at the factory 
and drive it back. Since this 
eliminates freight charges, the 
total cash outlay, including trav- 
el expense, approximates cost of 








finance manager in the home of- 
fice, has been assistant finance | 
manager since becoming affiliated 
with the Willys-Overland Export 
Corp. in 1946. 


Paul K. Algert was 








named regional manager of the Indiana Ford Deal Sold | = at home, the airline 
South American area, while Harry; Paul Dillon, president since 1947|____ 
W. Day was appointed finance! of Paul Dillon Motors, Inc., Mish- 


manager in Toledo. |awaka, Ind., has sold the Ford|he would continue his used-car 

Hopkins, who has been New York | dealership to O’Neil Motor Co., Inc., | business at 520 S. Main St. in South 
representative for Willys-Overland | Memphis, of which Thomas 
Export Corp. during the past four! O’Neil jr. is president. Dillon said 


NOW 


lower priced than ever 











Inc. 






































kargards 


@ OUTSELLS ALL OTHER BUMPER GUARDS. 
@ FEATURED ON TV TWICE WEEKLY ON WNBQ, Hauser’s Grand Marquee. 
@ CHROME PLATING is identical to new car specifications. 
@ WITHSTANDS HEAVIER IMPACTS because of the extra strength in its exclusive 
fluted metal design and the method by which it is braced to the frame. 


for 1952 models 


front and rear 








buick ‘52°51 ‘50 : lincoln 
chevrolet ‘<2 ‘51 so mercury 
chrysler ‘52 ‘51 '50 nash 
desoto ‘52 ‘51 °so oldsmobile 
dodge "52 "51 ‘50 51 packard 
ford ‘52°51 ‘so 1 so plymouth 
henry j ‘5: world's largest grille guard manufacturers | ’50 pontiac 
hudson ‘52 's1 0 PSC bee re po bhi gc ee yb pd ry aman PSC ss studebaker 
kaiser 51 general sales office: J & H Sales Company, 75 E. Wacker Dr., Chicago 1, Ill. "52 willys passenger car 
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Ross Roy Cited 

Ross Roy, president of Ross Roy, 
Inc., Detroit ad agency, received | 
an “Award for Outstanding Con- 
tribution to Jun-| 
ior Achievement” | Pontiac Dealers’ Agency 


| 
high school juniors and seniors | 
business training through actual | 
experience in organizing and oper- | 
ating miniature corporations. 
* + + 














from S. Bayard| The Pontiac Dealers Assn. of 
Colgate, chairman Southern California has named 
of Colgate-Palm- 
MacManus, John & Adams to 
olive-Peet Co.,| : nee 
| handle its advertising. Jack R. 


and chairman of | | 


the National Ad-| Holmes is in charge of _ the 
visory Council of| agency’s Los Angeles _ office, | 
Junior Achieve-| which services the account. 

ment. The pres- | * * 





entation was|¢ , 
| Salsbury Names Agency 


made at a gen-| 
eral luncheon of | Salsbury Corp., of Los Angeles, | 


Ross hey 
the 48th annual convention of the | maker of a seal for cracked motors, | 
Advertising Federation of America| has named Pacific Western as the | 


in New York. ad agency for its product, marketed | 
Junior Achievement, Inc., is a|under the name of Irontite. B. W. 
nonprofit organization which gives| Barbour is the account executive. 








» N oO! not an oil additive— 


= Holt's Piston Seal forms a 
pliable, oil-impregnated seal that 
takes up wear between piston 
and cylinder wall for upwards of 
8,000 to 10,000 miles! 


yi ES ! Holt's Piston Seal opens 


the door for real sales in plugs, 
tune-ups! 





etremendous seller 
everywhere it is shown 
—write us for the suc- 
cess stories of jobbers, 
garages, etc. 


@Holt's Piston Seal is 
solidly advertised in 
America's leading maga- 
zines—Saturday Evening 
Post, Popular Mechanics, 
True, Popular Science, 
Science and Mechanics, 
Argosy, Mechanix Illus- 
trated — and 64 others 
every month — universal 
acceptance you can con- 
vert to sales! 


We always strongly recommend 
that "Nothing is as good as an 
engine overhaul or a new en- 
gine’ — but Holt's Piston Seal 
DOES give great satisfaction, 
DOES make profits for you from 
customers who can't afford a 
ring job but want to keep rolling! 


NO CAR IS OLD ENOUGH 
TO SMOKE 


Recommend “* 


@new but proven — Holt's 
Piston Seal is made by Holt in 
England, backed by the tested 
resources of the maker of one 
of the world's largest line of 
repair compounds—proved on 
the road in millions of cars 
for 16 years! Absolutely guar- 
anteed not to gum, clog or do 
anything except what it's sup- 
posed to do— increase com- 
pression, save oil and gas, 
eliminate piston slap! 


There is only one genuine 
Holt's Piston Seal. Write 
us for complete information. 


am, 
Ors Piston Leal 


THE TREGLOWN CO., INC. 





Dept. AN-1, Fanwood, New Jersey 
In Canada: The Treglown Co., Ltd. 
1269 Greene Ave., Montreal 6 

















|on many phases of creative and 
|contact advertising work. He was 
elected a vice-president in 1951. 
During the last three years he 
has handled much of the contact 
with factory executives, dealers 
and field personnel throughout the 
country on the Dodge Truck ad 
vertising account. He now assume: 
full charge of that account whicl 


Affecting Factories and Dealers... 


Auto Advertising 








Clark Stevens, repre- 


sentative. 


By George Deery newspaper 


Associate Editor 
There are 19 automotive, rubber, 
and oil firms in the list of the top | Named Vic ae ee 


100 national advertisers for 1951, Ross Roy, president of Ross Roy, Ross Roy, Inc., has served sinc: 
according to a tabulation prepared | |Inc., ad agency, has announced the 1940. 
|for the Bureau of Advertising of | appointment of John L. Thornhill a 
ithe American Newspaper Publish- | as vice - president | Pike in New Ramco Post 
[ers Asen. by Media Necords, and account sup-| samuel G. Pike has been 
The auto makers spent $56,791,- ervisor in charge named ad manager of Rameey 
000 on new-car copy in the news- of the Dodge} C St. Loui : Ste ht be ; 
papers in 1951, and the truck and truck ad account.| ©%°7?» Me lel Migs ia 
associated with the firm for 


tractor makers, $6,311,000. This 
media received $2,855,000 for tire 
tube ads; $655,000 for space to 


more than five years as assistant 
to General Sales Manager O. C. 
Holaday and succeeds W. G. 


the agency in 


Thornhill joined | 
1940, after his 





promote parts and accessories, graduation from : 
and $13,486,000 for gasolines and the University of | Myers, ad manager, for over 25 
oils. Michigan. Fol-| Years. 

Based on the four major media| lowing three} Holaday will continue in an ad 
— newspapers, general and farm) 3. be Shes years in the}! consulting capacity, according to 


Joe E. Adams, Ramsey’s general 
manager. 





magazines, network radio, and tele-| Navy, he returned 
vision—the compilation places Gen-| to the Detroit office and has worked 
eral Motors second, with an ex- 
penditure of $36,928,064; Chrysler, 
sixth, $20,338,179; Ford, eighth, $17,-| 
172,379. 

Goodyear’s $5,836,534 placed it 
33rd. Nash-Kelvinator’s bill for $4,- | 
574,056 made it 35th in the roll.| 
Studebaker was 44th with $3,826 
356; Firestone, 48th, $3,561,122; | 
Packard, 50th, $3,445,423; Texas Co., 
51st, $3,365,879, and Hudson, $3,- 
103,780. 

Others were Kaiser-Frazer, 57th, 
$3,044,701; U. S. Rubber, 62nd, $2,- 
772,005; Socony-Vacuum, 70th, $2,- 
654,850; B. F. Goodrich, 71st, $2,- 
600,804; Standard Oil (Ind.), 77th, 
$2,535,775. 

Electric Auto-Lite rated 83rd, 
$2,373,710; Gulf Oil, 85th, $2,232,- 
090; Borg-Warner, 97th, $1,957,- 
061 and Sun Oil, 99th, $1,912,775. 

Total expenditures for the 100 
leaders in the various media were 
newspapers, $234,874,236; general 
and farm magazines, $186,621,916; | a 
network radio, $138,353,922, and| 
network television, $90,835,373, for 
an aggregate of $650,685,447. 
The $56,791,000 spent by the car 
firms last year compares with $63,- 
383,000 in 1950, a decrease of 10.4 
percent. Parts and accessories were 
up 19.1 percent; tires and tubes, off 
1.7 percent, and trucks and trac- 
tors, down 7 percent. 
a * co 


Double ‘Great Umbrella’ 


Installation in Charleston, S. C. 














TWO MCFARLAND GREAT UMBRELLAS—have paid for 
themselves in just four months, says Ray Waits of Ray 
Waits Motors, Inc., Pontiac Dealer in Charleston, S. C. In 
‘commenting on the two 21’ spread MCFARLAND GREAT 
First Time 'UMBRELLAS installed on his large used car lot, Mr. Waits 

The two-color (black and red) |says: “We have lots of favorable comment on them. They 








ad for the 250-mile stock car race | : 
\attract lots of attention and the results we have had on our 
News (June 16) is an innovation | 
in the racing world, according to | used car lot has offset the cost of them to date. The MC- 
Jim Chapman, who is handling | - 
A |FARLAND GREAT UMBRELLA will help your used car 
r th ir. Th il | i , é ‘ 
aye By Ge icine bande isales too. In addition to attracting attention and creating 
Fair Grounds track. 
Warren Promoted 'salesmen, and cars. Call, wire, or write today for full infor- 
D. P. Brother, president of the . 
agency bearing his name, has an-|Mation on the MCFARLAND GREAT UMBRELLA (21 foot 
ai ” . 
Wacten &. & spread) to the McFarland “Great” Umbrella Co., Div. of 
vice-president in 
charge of general 
Warren joined D. 
P. Brother & Co. | —————_—_—_—_- _——- 
in 1939, after be-| 4qvertisement - = Sieaitisilliames tae 
from Princeton. 
He has been with 
the firm continu- 
Your Out-of-Town Customers 
are so essential to modern farming, 
Farm Journal’s “Keep ’Em Rolling” 


at Detroit June 29 in AUTOMOTIVE | 
the ad and public relations pro- 
oe ‘comment, they afford shade and comfort for your customers, 
nounced the appointment of Guy S. 
McFarland Awning Corp., 742 S.W. 8th Street, Miami, Fla. 
creative groups. 
ing graduated)! 
How to Reach 
ously, working up 
features promote the idea of better 





through all de- 
partments. Two 
years ago he was appointed ac- 
count executive on Oldsmobile ad- 


G. 8S. Warren Jr. 


Today rural families own nearly 
half the cars, almost a third of 
the trucks and practically all the 





WANTED 


vertising. tractors in the nation. 





Old-line, major 





Business Management Manager 


automobile manufacturer 
opening at the factory for an experienced man to 
direct dealer accounting and to develop business 
management programs for dealers. This man must 
have a thorough background in dealer accounting, 
and the proper type of personality to work with and 
sell dealers. Write giving full details of your experi- 
ence and salary requirements. Address Box AN-250, 
Automotive News, Detroit 26, Mich. 


This statement is borne out by 
the subscribers to Farm Journal, 
America’s largest rural magazine. 
Farm Journal families own and 
|operate more automotive equip- 
ment than the subscribers of any 
other magazine in America. Farm 
Journal families own more than 
3,000,000 cars, more than 1,250,000 
trucks and more than 2,000,000 trac- 
tors. There are 106 cars, 44 trucks 
and 73 tractors for every 100 Farm 
Journal families. 

No wonder dealers in rural trade 
centers do almost half the service 
work in the U. S.! 

And no wonder dealers every- 
where welcome the opportunity that 
Farm Journal’s “Keep ’Em Rolling” 
program gives them to do better 
business among their rural and 
out-of-town customers! 

Because cars, trucks and tractors 


kK 
Heads Ad Club 

Ben R. Donaldson, Ford’s direc- 
tor of advertising and sales promo- 
tion, was elected president of the 
Detroit Adcraft club last week. He 
succeeds John P. St. Clair, Detroit 
representative of Life magazine. 

John Southworth, division man- 
ager of Shell Oil, was named first 
vice-president, while N. F. (Shad) 
Lawler, Nash ad director, was re- 
elected second vice-president. Pete 
Wemhoff, editor of AUTOMOTIVE 
News, was named secretary to the 
board, while Robert G. McKown, 
business manager of Brooke, 
Smith, French & Dorrance agency, 
was reelected treasurer. 

New directors for a one-year 
term are Lester Laidig, publicity 
director of People’s Outfitting Co., 
Detroit; Worth Kramer, general 





has an 








and more timely maintenance of 
motorized equipment. In so doing, 
“Keep ’Em Rolling” naturally pro- 
motes better business for automo- 
tive dealers the country over. 

The latest “Keep ’Em Rolling” 
feature is entitled “What Makes 
Big Repair Bills?” and appears in 
the July issue of Farm Journal, 
which was mailed to its more than 
2,850,000 subscriber families a week 
ago today. 

If you are not now one of the 
hundreds of dealers who are taking 
advantage of the promotional op- 
portunity “Keep ’Em Rolling” gives 
them, you will undoubtedly want 
to do so before the next article 
appears, in the October issue of 
Farm Journal. Send for your free 
copy of the July issue. It’s chock- 
full of money-making ideas for you 
as well as for Farm Journal readers. 
Write Dealer Service Department, 
Farm Journal, Philadelphia 5, Pa. 














manager of Station WJR, and 
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In the Hopper 








A bill increasing Louisiana 
state income tax exemption pro- 
visions, with expected savings of 
$2,000,000 a year for taxpayers, 
has been given final passage by 
the state legislature and sent to 
the governor for signature. 


The measure increases. the 


state income tax exemption for | 


single persons from _ $1,000 to 
$2,500, and from $2,500 to $5,000 
for married persons or heads of 
families. Also given final legisla- 
tive approval was a bill to elim- 
inate the requirement that a copy 
of federal income tax returns 





Massachusetts Enacts 


Big Toll-Road Project 


BOSTON.—A bill creating a 
toll road authority to build a 
$150,000,000 limited-access high- 
way across the state from Bos- 
ton to the New York line has 
been signed by Gov. Paul A. 
Dever. 

The highway will be financed 
by bond issues to be paid off 
with toll revenues. It will be 
eight lanes wide between Boston 
and Springfield and six from 
Springfield to the New York 
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must be filed with state returns. line. The highway will connect 


system south of Worcester and 
Springfield. 

Public Works Commissioner 
William F. Callahan said the 
highway could be ready in 1954. 


Buick Claims 
Hardtop Output 
Tops Industry 


FLINT.—Buick claims it is build- | 
ing during the first six months of | 
1952 more hardtop convertibles than 
any other manufacturer, including 
| the three  low- 
priced makes. 

Ivan L. Wiles, 
general manager, 


New York City Extends 
Sales Tax for 3 Years 

New York city’s 3 percent mu- | 
nicipal sales tax, yielding an esti- | 
mated $208,000,000 a year, is one of | 
several locally imposed levies which 
the city council has voted to extend 
for three years. 

Meanwhile, officials are continu- | 
ing their efforts to work out a| 
long-range solution for the city’s! 
financial problems for submission 
to the state legislature next year. 


Binghamton, N. Y., Is Urged 
To Revive City Use Tax 


The city council of Bingham- 
ton, N. Y., has heard a proposal 





that it reimpose an auto use tax said the first 
as a means of accumulating hardtop on _ the 
funds for a pay raise for city nation’s highways 
employes. The suggestion was was the Road- 
made by representatives of the master Riviera in | 
First Ward Merchants Assn. the summer of | 

1949. Popularity | 





A $5 and $10 auto and truck 
use tax was imposed in Bing- 
hamton in 1949, but it was re- 
pealed by the council as a result 
of widespread resentment among 
motorists. 


j of the model sky- | 

= . rocketed immedi- 
| oo ately and a Rivi- | 
era was offered in the Super Se-| 
| ries, followed in 1951 with a Riviera 
. |in the Special Series. 

The back pages of every issue of AUTO- “During the first quarter of this | 
MOTIVE NEWS contain the WANT AD| year,” Wiles said, “we built 19,194 
Section. Others are profiting from AUTO- | Riviera models. The demand for the 
MOTIVE NEWS WANT ADS! Are you? | hardtops continued to rise and, on 
‘|the basis of present orders, our | 
hardtop production for the second | 
CAR CLEANING quarter will be more than 26,000 | 

units. This means that at present | 


PROBLEM Pee our Riviera production constitutes | 


rT "LE ~~ |about 29 percent of our total out- 
mf | THE BUGGIE Za “| | put, and that for the first six 
ALAN MESS!” 
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months of 1952 we will have pro- 
|duced a total of some 46,000 cars) 
jin the Riviera models in our Road- | 
|master, Super and Special Series.” | 
Buick last year allocated 21 per- | 
‘cent of its total to hardtops. Be- 
fore the end of 1952 this will rise 
|to over 30 percent, Wiles said. He 
pointed out, further, that according 
{to an independent survey, Buick 
|last year produced about 25 percent 
of all hardtops in the industry. 
Since it pioneered the popular 
new model, Buick has built a total 
of more than 200,000 hardtop con- 
| vertibles. 
Attempt to Kill Mass. Bill 
On Truck Loads Fails 
A last ditch attempt to kill the 
bill to increase the load limit of | 
trucks from 50,000 to 60,000 pounds | 
|on Massachusetts roads was made | 
jin the state Senate, but went down | 
| under a 20 to 11 roll call vote. 


makes 
one gallon of the | or | 
Bonfield Hires Two | 


BEST BUG REMOVER | Bonfield Motor Co., 119 W. 5 
| 







ee 
‘MIRACLE FAST" S 





i 1 / igan St., Michigan City, Ind., has 
— ac! used! aad |added two new salesmen to its 


|force “to take care of expanding 
| sales volume.” 


} 
| 
| 
| 
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Faucet Firm Accused 
Of Copper Violations 
WASHINGTON. — A request 
by NPA to deprive Sterling 
Faucet Co. of Morgantown, W. 


! 


Va., of priorities assistance, allo- 
eation and use of controlled 
materials will be made at hear- 
ings on a nine-count charge that 
the company unlawfully received 
and used nearly 600,000 pounds 
of copper during the latter part 
of 1951. 

Named as respondents in the 
NPA action are J. Wesley Ruby, 
president of the firm, and John 
R. Hardesty, secretary. The 
NPA action is the first of its 
type involving the misuse of 
copper in the agency’s concerted 
drive against violators of priori- 
ties and allocations restrictions. 


/ 1 Save time! 
Make more profit, 

more satisfied customers, 
at only a penny or two per car. | 





. 
. 
. 
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. 
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$1.50 per bottle—F.0.B. Cleveland. 
SIX bottle lots only $7.50 | 
You save the price of onebottle. | 


BE READY FOR THE BUG SEASON 
Mail your order NOW 


D & § Chemical Co. 


@ YOU TAKE NO CHANCE ON THIS PROVEN PRODUCT @ MONEY BACK GUARANTEE 


1373 EAST 86TH STREET 
CLEVELAND 6, OHIO 














with the Connecticut parkway | 








ABC Audit Shows 


Subscription Renewal Rate of 


EE,27 


No premiums, no gimmicks, no field selling 
organization. All subscriptions direct by mail. 





FOR TEN YEARS 


the subscription renewal 
rate has been 


WAY UP... 
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And the subscription price stays highest 
in its field—$8 per year. 





The one automotive publication 
that is MUST READING for the 
men who MUST HAVE THE 
NEWS! 








PENOBSCOT BUILDING e 


REPRESENTATIVES 
New York — Edward Kruspak, Advertising Manager, 51 E. 42nd St., Murray Hill 7-6871 
Chicago — J. Goldstein, Western Manager, 360 N. Michigan Ave., State 2-6273 
Los Angeles—R. H. Deibler, 2506 West Eighth Street, Dunkirk 3-0303 
Detroit — Dick Webber, 2666 Penobscot Bidg., Woodward 3-0495 


DETROIT 26, MICHIGAN 
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U. of Mich. Students Visit GMC— 


University of Michigan students studying highway transportation see what goes 
into a GMC truck during a tour of the GMC Truck and Coach plant at Pontiac. Har- 
old Havermale (third from left), superintendent of GMC truck production, points out 
to the men and their instructor, Professor John C. Kohli (behind Havermale), some of 
the new features of a GMC truck engine. Following the tour, division executives were 








53 Million Vehicles on Road This Year .. . 





By George Shelley 
Staff Correspondent 

HARRISBURG, Pa.—An esti- 
mated 53,000,000 vehicles jamming | 
the nation’s streets and highways 
by the end of this year constitute | 
a warning to the American people 
“to do something about our defici- | 
ent road system,” Walter F. Mul- 
lady, president of the American 
Trucking Assns., told the 19th 
annual meeting of the Pennsyl-| 
vania Motor Truck Assn. 

“We must get back feet-first, 
into this highway situation,” he 
said. “We'll get them restored to 
usefulness when the same people 
who got us our highway system in 
the first place — farmers, business- 
men, motorists, commercial users 
and the manufacturing and supply- 
ing industries—get together to 
modernize the system.” 

Mullady pointed out that the 





Pa. Truckers Warned 
- Of Deficient Roads 


be using virtually the same U. S. 
road plan that was “already 
bursting at the seams back in 
1940 under a load of only 32,000,- 
000 cars, buses and trucks. 

“Even if the public, the bus and 
truck owners are willing to buy an- 


other 20,000,000 vehicles during the | 


next decade,” he said, “we have no 
place to put them. We have run out | 
of roads in many places. 


“We are automatically putting a/| 


damper on the automotive business, 
which with its related industries 
has been supplying one job out of 
every seven in America. Our own 
industry accounts for the biggest 
chunk of that employment—one job 
out of every 12.” 

Mullady said the only answer 
to the problem is for everyone 
interested in motor use, manu- 
facture, or supply to tackle the 
highway situation. 

“Highways mean too much to} 


hosts at a luncheon for the 22 students. 
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SLEEPY SALES 


June 1950—looks like we have a war on our 
hands. People start buying like mad... A year 
later, business turns blue. Dealers are in the 
dumps. Inventories— awful! What to do? 

Now a new mattress you can do without for 
quite a while. It doesn’t stand by the curb, 
Duco. Or bring in Jimmy Durante. You don’t 
talk about it. No glammer. 

Eclipse Sleep Products, New York mattress 
manufacturer, had six hundred dealers doing 
no business to speak of. Then its agency, E. T. 
. On an 
Eclipse you sleep so soundly, you need an alarm 


Howard Co. knocked out a nifty . . 


clock to wake up! —A Telechron with every 
Eclipse, $49.50 to $69.50. But the advertising 
emphasized the goods instead of the gimmick! 

A page was scheduled in The New York News, 
metropolitan edition, for ‘ 
Sunday, Oct. 14, followed 
by six 600-line ads within 
the month ... On Monday, 
Oct. 15, Eclipse started to 


! 


do business! Three extra 


operators in the showroom, 





and two more atthe factory, 
answered over five hundred calls in two days! 
Would-be customers wanted to know where 
they could buy an Eclipse. Dealers called for 
Rush orders. Special Delivery. Eclipse called 
GE for more clocks. Some stores even borrowed 
Telechrons from their hardware departments! 
Eclipse’s sales manager, S. J. Kingon, said 
that the traceable sales were at least $257,400. 
from 4,600 lines of News space, at $12,594... 
¢. Which is not bad at all 
for mattresses! Nor money-making dealers! 


advertising cost 4.8° 


And six months later, customers still phoned 
to find where they could buy the mattress! 


To wake up sleepy sales. there is positively 
nothing like The News .. . reaching two-thirds 
of the families in New York City, two-fifths 
of the families in the suburbs! 

More than 2,000,000 people in and around 
New York go out and buy this newspaper — 
every morning. Because they want it, they read 
it thoroughly—give every ad a better break! 

If you have anything people want, you can 
find more people who want it in The New York 
News than in any other medium, at lower cost! 

To wake up more prospects, call any News 
advertising office— New York, Chicago. San 
Francisco, Los Angeles! Rise and shine! 
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|this country to let this situation 
| continue,” he said. “It is up to us 
to get together with others and 
help to do something about it. 

“The movement to bring all our 
interests together is under way, 
supported by the farmer, business- 
man, motorists, the commercial 
user and the automotive industry.’ 

Floyd B. Noerr, of Lewiston, was 
elected president of the PMTA at 
the concluding session. Noerr suc- 
ceeds Charles B. Wiley, Pittsburgh 
Edward Gogolin, Harrisburg, was 
| reelected first vice-president. 
| Other officers elected were: 
second vice-president, W. W. 
Ward, Altoona; third vice-presi- 
| dent, James E. Crass, Scranton; 
fourth vice-president, Francis X. 
McDermott, Philadelphia; treas- 
urer, Harry L. Gormley, New 
Castle, and secretary, William 
Pritchard, York. 

Additional members of the execu- 
tive committee elected were: Fred 
K. Geiger, Philadelphia; J. A. Har- 
rison, Pittsburgh; Walter Heim, 
Montoursville; Fred B. Hufnagel 
jr., Philadelphia; James C. Robbie, 
Lancaster, and James Winebrake, 
Scranton. 

William F. Crossett, Warren, was 
elected as vice-president of the 
| American Trucking Assn. repre- 
| senting Pennsylvania, while Ted V. 
| Rodgers sr., Scranton, was elected 
a member of ATA’s directors rep- 
resenting contract carriers; W. W. 
Ward, Altoona, representing com- 
mon carriers; Fred K. Geiger, 
Philadelphia, representing local 
cartage, and Harry Cooke, Phila- 
delphia, representing private car- 
riers. 

ATA directors -at-large elected 
| were: J. Albert Kramer, Philadel- 
| phia; William Pritchard, York, and 
| | Harry Werksman, Pittsburgh. 


| 
} 
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(Continued from Page 3) 


| leasing operators and not through 
| dealers. It is a sizable volume al- 
| ready, and there is great fear of its 
|future growth. Whether automo- 
| biles are to be sold in the future 
| through retailers or leased by leas- 
| ing operators is a question of eco- 
| nomics. We in this trade or in any 
| other trade can’t buck economics. 

| The ultimate answer of leasing op- 

|erators versus dealers is going to 
|be which method will put automo- 
| biles in the hands of the user with 
| the least possible selling expense. 

Many factors in this trade 

think that leasing will be short- 
lived. It has an advantage right 
now through our current income 
tax laws. But we have congres- 
sional committees as well as other 
committees attempting to elimi- 
nate the loop holes in our tax 
laws. Whenever and if ever it is 
decided that the total cost of a 
leased car cannot be charged to 
expense, leasing will automatic- 
ally go out of the window. 

An NADA Planning committee 
can investigate selling costs in our 
trade. Selling expense is a part of 
the list price of the car, and the 
investigation of waste and ineffi- 
ciency in retail selling in our trade 
should be a constant program. A 
quirk of human beings is that they 
are unable to examine critically 
their ways of doing things. This 
statement is stereotyped and trite 
but needs repetition. If we live in 
waste and inefficiency, it is because 
we are unable to recognize it. Such 
a committee can help point out 
wastes and suggest something to do 
about it. 

I am sure that every member of 
the trade wishes the committee 
Godspeed. We are willing to do 
everything to help develop a for- 
ward plan that will aid in keeping 
the torch of this industry high, so 
it can continue to promote a pros- 
perous American and world econ- 
omy. 





Dwellings with Cars 


Soar in Canada 


OTTAWA.—A nationwide sur- 
vey by the Canadian government 
reveals that more than 43 per- 
cent of all occupied dwellings in 
this country had passenger cars 
in 1951, as against less than 37 
percent in 1941, their number in- 
creasing by nearly 53 percent 
this 10-year period. 

Regionally, Ontario had the 
highest proportion of dwellings 
with passenger cars—over 54 
percent. 




















_ Foreign Warranty Service 


Auto Manufacturers Extend Guarantees 


DETROIT.—Because of the in- 
creasing number of owners taking 
their cars abroad, the auto indus- 
try in most instances offers them 
the same warranty service in for- 


Ford Furloughs 
O’Neil to NPA 


WASHINGTON. Thomas J. 


O’Neil, new and used-car sales de- | 
partment manager for Ford, is in| 


Washington as an advisor to the 
National Production Authority. 
O’Neil has been granted a leave 
of absence to serve as passenger 
ear branch advisor in NPA’s motor 


vehicle division. He succeeds J. C. | 


Doyle, who has returned to his post 
as Ford central regional sales man- 
ager. 

O’Neil joined Ford in 1915, and 
the Ford sales department in 1926. 
He served as sales manager in sev- 
eral district offices including Mem- 
phis, Dallas, Cleveland, Jackson- 
ville, Fla., Indianapolis and Kansas 
City prior to being transferred to 
Dearborn as car sales manager. 


To U.S. Cars Abroad 
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any service done abroad on pres- 
entation of a bill to his dealer 
when returning to this country. 
Lincoln-Mercury grants the same 
warranty in foreign countries as in 
this country. 
By a reciprocal agreement, Ford 


eign countries they are entitled to|is able to give owners the same 


in the U. S. 

Chrysler Corp. recently an- 
nounced that they were granting 
the same rights and benefits on 


new Chrysler, Plymouth, Dodge and | 


| DeSoto cars that they would receive | 


if they remained in the U. S. 
Arrangements have been made 
with Chrysler Export division’s 
| 3,000 dealers to provide U. S. 
| owners with full warranty privi- 
| leges including the 1,000 and 3,- 
| 000-mile inspection services. 
| Another company granting 1,000 
and 3,000-mile inspections is Pack- 
ard which has the traditional 4,000- 
|mile or 90-day guarantee on all its 
i any place in the world. 
Hudson maintains a worldwide 
| warranty that is controlled by 
|agents in different countries. Hud- 
son claims that it will care for any 
poo in any country with regard to 
|parts and service covered in the 
| warranty. Included are the 1,000 and 
| 2,000-mile inspections. 
| Although Nash does not offer 
| a warranty for U. S. cars in for- 
| eign countries, the company says 
| it will reimburse the owner for 








warranty on U. S. cars in foreign 
countries that they get here. They 
also grant warrant Ford-built for- 
eign cars brought to the U. S. 

Willys-Overland operates un- 
der a guarantee recommended by 
the Auto Manufacturers Assn. 
for foreign and domestic service. 
This is the 4,000-mile or 90-day 
guarantee. 

Studebaker has an export war- 
ranty that guarantees U. S. cars 
abroad for 4,000 miles or 90 days. 

All General Motors. divisions 
grant a warranty in the U. S. and 
Canada only. 


$2,000 Fine Ends 
Auto Club Case 


CHICAGO.—Charges of embezzle- 
ment of $217,000 from the Illinois 
Auto club and its insurance sub- 
sidiary against Carl A. Barrett, for- 
mer club president, and Evelyn 
Marks, club secretary, were dis- 
missed after Barrett payed a $2,000 
fine. | 

Criminal Court Judge Wilbert F. | 











Guests at Textileather's Open House— 


The first group to tour the Textileather plant in Toledo during its recent open house 
was composed of representatives of companies supplying products to the automotive 
trade. Left to right: William Wagner, textile workers’ union official and guide for the 
plant tour; L. B. Riggs and Charles Olsen of Willys-Overland, Richard H. Herron, 
Toledo Scale; George L. Schlosser, DeVilbiss Co., and Randolph Berry, Toledo Scale. 
The photograph was made in Textileather’s napping department where material is 


processed for the headlinings of autos. 





Crowley previously had given maxi- 
mum sentences of five years in 
prison and $2,000 fines to William 
F. McFarling and Paul Temple and 
granted probation to John R. Doo- 
lin because of poor health. 

The group was charged with con- 
spiracy to purchase the club and 
insurance company with the insur- 
ance firm’s funds. 





New Quaker Branch 

CINCINNATI.—A branch ware- 
house and sales office for indus- 
trial rubber products has been es- 
tablished at 403 S. Mill St. here by 
Quaker Rubber Corp., division of 
H. K. Porter Co., Inc., Philadelphia. 
The branch is under the supervi- 
sion of W. W. Hutchinson. 





New Passenger Car Registrations, Five States for May, 1952-1951 
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optional equipment. 189.62; Town & Country wag., $3,922.37; | 601; stat. wag., $2,079. Customline 6— | tan—4-dr. sed., $2,568.38; 2-dr. sed., $2,- | conv., $2,328.37. 

ALLSTATE — Four — 2-dr. sed., $1,395. | 8-pass. sed., $4,167.15. New Yorker—4-dr. | 4-dr. sed., $1,769; 2-dr. sed., $1,720.50; cl. | 515.91; cl. cpe., $2,536.89; 2-dr. Traveler, PONTIAC—Chieftain 6—4-dr. sed., $2,- 
Six — 2-dr. sed., $1,657. (Sold only by | sed., $3,530.18; Newport, $3,965.99; conv., | cpe., $1,730.50. Customline 8—4-dr. sed., | $2,620.84; 4-dr. Traveler, $2,673.31. (Hy-| 000.95; 2-dr. sed., $1,943.06; stat. wag., 
Sears stores.) $4,088.59. Imperial—4-dr. sed., $3,837.26; | $1,844.50; 2-dr. sed., $1,796; cl. cpe., $1,- | dra-Matic optional at $168.79 on all} $2,597.24. Chieftain 8—4-dr. sed., §$§2,- 

AUSTIN—Somerset—4-dr. sed., $1,795; | Newport, $4,219.22. Crown Imperial — | 805.50; stat. wag., $2,248.50. Crestline 8— | models.) 075.40; 2-dr. sed., $2,017.63; stat. wag., 
stat. wag., $1,895; conv., $2,295; A-90/ 8-pass. sed., $6,870.54; lim., $6,992.53. | Victoria. $2,104; conv., $2,213.50; stat. LINCOLN — Cosmopolitan — 4-dr. sed., | $2,670.64. Chieftain 6 Deluxe—4-dr. sed., 
sports sed., $3,395. (Delivered at New | (Fluid-Matic optional at $131.81 on Wind-| wag., $2,354. (Ford-O-Matic optional at} §3.439: cl. cpe., $3,592.50. Capri—4-dr, | $2,104.11; 2-dr. sed., $2,046.26; conv., $2,- 
York. ) sor, standard on Windsor Deluxe and other | $184 on all models.) sed., $3,631.50 spt. cpe., $3,834.50; conv., | 427-54; stat. wag., $2,680.99. Chieftain 8 

BUICK—Special — 4-dr. sed., $2,192.92; series. Fluid-Torque standard on Crown FORD OF BRITAIN—Prefect 4-dr. sed., | $3,991. (Hydra-Matic ‘standard on all Deluxe—4-dr. sed., $2,178.58; 2-dr. sed., 
2-dr. sed., $2,133.91; cl. cpe., $2,099.50; | Imperial, optional at $166.51 on all other | 1379; Anglia 2-dr. sed., $1,203; Consul | models.) $2,121.78; conv., $2,500.48; stat. wag., $2,- 
bus. cpe., $2,040.48. Special Deluxe—4-dr. | series except Windsors. Power steering | 4 Gar. sed. $1,693; Zephyr Six 4-dr. sed., MERCURY—4-d 1. $2,231.50: 2-d 753.52. Catalinas — Deluxe 6, $2,288.60; 
sed., $2,239.14; 2-dr. sed., $2,181.13; Rivi- | standard on Crown Imperial, optional at] 51 g99, (Delivered at U.S. ports.) i E—4-Cr. sed.,| 94,251.00; <-dr. | Super Deluxe 6, $2,354.27; Deluxe 8, §$2,- 
era. $2,278.95; conv., $2,615.22. Super— | $198.90 on other series.) iibanieies 2 Scape sed., $2,174; cl. cpe., $2,296; 6-pass. stat. | 363.77; Super Deluxe 8, $2,429.32, (Hydra- 
ae oA 2545.16: Riviera, $2,460.16; Y $1,001.64: b HENRY J—Vagabond Four—2-dr. sed., | wag., $2,754; 8-pass. stat. wag., $2,802.50. | Matic optional at $178.35 on all models.) 

oe eae ate “ag 7 | CROSLEY—stat. wag., $1,001.64; bus. | 1348.55. Vagabond Deluxe Six — 2-dr. | Monterey—4-dr. sed., $2,312; hardtop, $2,-|  ROOTES— HII i ; 
conv., $2,848.38; stat. wag., eon coupe, $943.38; Hotshot, $952.07. Super—| eq, $1,493.68. Corsair Four—2-dr. sed., | 430; conv., $2,585.50. (Mere-O-Matic op- aan anes = — —-<-. ants $1.- 
Roadmaster—4-dr. sed., $3,177.88; Riviera, | 9 ar, 'sed., $1,032.82; stat. wag., $1,076.77; | $1 448.55. Corsair Deluxe Six—2-dr. sed., | tional at $189.81 on all models.) ii ri ed “a s. Pore 
$3,282.83; conv., ee ent -_ Roni: conv., $1,035.38; Sports roadster, $1,028.72. | ¢1'593 68 icnune diene i dial ee age ey er gD ae 
$3, -70. Dynafiow standard on - : ; cenreneaner an NASH—Rambler Super—Suburban, - ” , . pe. * .* 
pe ec at $192.50 on Special and| | DeSOTO—Deluxe—-4-dr._ sed. $2,336.28; | | HUDSON Pacem O13. 1 Sed’ $2-- | 990.35. Rambler Custom — Country Club | 295; Super Snipe sed., $3,369; Pullman & 
eae ° GM power steering optional at cl. epe., $2,323.22; Carry-All sed., $2,- 296.54; 2-dr, sed., $2, 50.13; cl. cpe., $2,- sed., $2,080; conv., stat. wag., $2,104.30, | Imp. lim., $5,110. Sunbeam-Talbot—sed., 
$198 90 on Super and Roadmaster.) 573.90; 8-pass. sed., $3,140.31. Custom— 296.54; bus. cpe., $2,102.77. Wasp—4 -dr. Statesman Super—4-dr. sed.,' $2,159.85; | $2,685; conv., $2,911. Rover 75—sed., $2,- 
* CADILLAC—Series 62—4-dr. sed., $3,- 4-dr. sed., $2,555.15; cl. cpe., 2,534.10; sed., $2,448.33; _2-dr. sed., $2,396.15; cl. 2-dr. sed., $2,125.40. Statesman Custom— | 697. (Delivered at U. S. ports.) 

636.48; cl $3,542.32; Coupe de Ville, | Sportsman, $2,590.50; conv., §2,995.71; | cpe., $2,448.33; | Hollywood, _ $2,789.68; | 4'4,° seq.’ $2,311.90; 2-dr. sed., $2,289.90.| STUDEBAKER—Champion Custom—4-ar 
oa conan: coe $4,110.01. Series 60 Spe- 8-pass. sed., $3,359.38; stat. wag., $3,- conv., $3,025.78. Commodore Six = 4-dr. Auiecsnder Super ~4-dr. sed.. $2,534.40: | sed., $1,757.42; 2-dr. sed., $1,723.85; cl. 
cial St 4-dr sed. $4,269.94. Series 75 — 187.80; Suburban, $3,728.30. Fire Dome | sed., $2,654.60; cl. cpe., $2,627.91; Holly- 2-dr. sed., $2,498.30. Ambassador Custom | cpe., $1,751.75. Champion Deluxe—4-dr 
3-pass ae $5,360.51; lim., $5,572.01. Eight—4-dr. sed., $2,741.25; cl. cpe., $2, - wood, $2,976.59; conv., $3,223.65. Hornet —4-dr. sed., $2,692.20; 2-dr. sed., $2,-|sed., $1,849.30; 2-dr. sed., $1,815.76; cl. 
(Hydra-Matic standard on Series 62 and a ee es — a gamer he oe aa poping cd a Sra: 670.95. (Hydra-Matic optional at $178.85 | cPe., 5.068.668. ee) Regal — 4-dr. 

7 8. Cae. WOE.. Feaitses Seen ae re” | ee, eer eeeee OMe Corners Statesm: / Ss d., $1,933.48; 2-dr. sed., $1,899.94; cl. 
— 4 cae poo vud = 543.25. (Tip-Toe Shift standard on Cus- | Commodore Eight — 4-dr sed., $2,749.18; sa vienna — Ambaseader.) a ‘baie, Starliner, tn Sahae: + Ag 
m4 ~ ~ tom, optional at $131.97 on Deluxe and/cl. cpe., $2,722.51; Hollywood, $3,071.19; OLDSMOBILE—Deluxe 88 — 4-dr. sed., $2,257.50. Commander Regal—4-dr. sed 
OS AS on a rnd tleline Special — 4-dr, | Fire Dome Eight. Tip-Toe Shift with | conv., $3,318.24. (Hydra-Matle optional at | $2,311.25; 2-dr. sed., $2,246.23. Super 88 | $5'107:01; 2-dr. sed.. $2,072.04: cl. epe. 
: eer yy erteny ¥ “4 “ei 602.61: cl. | Fluid-Torque optional at $256.67 on Fire | $175.71 on all models.) —4-dr. sed., $2,444.94; 2-dr. sed., $2,-| $9'101.10. Commander State—4-dr. sed. 
sed., $1,659.05; 2-dr. sed., pe ot Style. | Dome Eight. Power Steering optional at SUAR—XK-120—S ; . | 378.94; cl. cpe., $2,328.96; Holiday, $2.-| go ‘er: . "* 
“pe., $1,609.22; bus. cpe., $1,519.14. Style- & JSAGUAR—XK-120—Super Sports, $4,039; | 2{°-9%> 3 - $2,193.05; 2-dr. sed., $2,158.08; cl. cpe., 
line Deluxe — 4-dr. sed., $1,749.19; 2-dr. | $198.90 on all models.) hardtop, $4,065. Mark VII—4-dr., $4,170. | 655.16; conv., $2,833.12. Classic 98—4-dr. | $9'187.14: Starliner, $2,487.52; conv.. $2,- 

- eee : $1714.51: Bel-Air DODGE — Wayfarer — 2-dr. sed., $2,-| (Delivered at U.S. ports.) sed., $2,766.81; Holiday, $3,001.11; conv..| 53101. State Land Cruiser —- 4-dr.’ sed 
sed., $1,695.69; cl. cpe., $1,714.51; Bel-O0r. | 037.50; bus. cpe., $1,890.36. Meadowbrook rir; ; : $3,206.77. (Hydra-Matie optional at $178.35 | ¢> 349° eo 5 
$1,992.37; conv., $2.113.47; stat. wag., $2,- ; , KAISER—Virginian Special—4-dr. sed., x 3 $2,349.33. (Automatic optional at $231.24 
524 FL tline Deluxe—-2-dr. sed., $1,- —4-dr. sed., $2,166.32. Coronet—4-dr. sed., | ¢9 912.26; 2-dr. sed., $2,159.79; bus. cpe., | 0m all models. GM _ power steering optional | op Champions and $243.08 on Commanders 
505.69, (Powerslide optional at $175.35 on | $2-258.24; cl. cpe.. $2,242.42; Diplomat, | §1'991.89: 2-dr. Traveler, $2,264.72; 4-dr. | at $198.90 on all models.) and Land Cruiser.) 

Deluxe models.) $2,602.72; conv., $2,696.88; Sierra. $2,-| Traveler, $2,317.21. Virginian Deluxe —| PACKARD — 200 — 4-dr. sed., $2,528;| WILLYS-OVERLAND—Aero—Lark 2-dr 

CHRYSLER—Windsor — 4-dr. sed., $2,- | 905-74. (Gyro-Matie optional at $102.61 on | 4-ar, sed., $2,327.70; 2-dr. sed., $2,275.23; | 2-dr. sed., $2,475. 200 Deluxe—4-dr. sed., | sed., $1,731.30; Wing 2-dr. sed., $1,988.96: 
499.91; cl. epe., $2,476.79; Town & Country | 4!! models.) cl. cpe., $2,296.22; 2-dr. Traveler, $2,- | $2,675; 2-dr. sed., $2,622. 250—Mayfair, | Ace 2-dr. sed., $2,073.97. Four—stat. wag.. 
wag " $3,197 84; '8-pass. sed., $3,337.66. FORD—Mainline 6—4-dr. sed., $1,677.50; | 380.17; 4-dr. Traveler, $2,432.63. Deluxe— | $3,293; conv., $3,450. 300—4-dr. sed., $3,- | $1,848.50 (four-wheel drive, $2,260.17). Six 
Wind: Deluxe — 4-dr. sed., $2,726.54; /2-dr. sed., $1,629; bus. cpe., $1,525.50; !4-dr. sed., $2,452.93; 2-dr. sed., $2,399.53; !094. Patrician 400 — 4-dr. sed., $3,767. ! —stat. wag., $1,934.40 (Deluxe, $1,963.24). 




















New Products 














WELDING EQUIPMENT—A Model G-K 
series of welding and cutting equipment, 
capable of handling every job normally 


done in repair, maintenance and light 
industrial work, has been developed by 
Marquette Mfg., Minneapolis, Morgan H. 
Potter, sales vice-president announces. 


* * * 


Labelon Marking Tape 


Now Offered in White 

Labelon, recently developed plas- 
tic marking tape, now is being 
produced in an all-white form that 
provides greater contrast for cer- 
tain backgrounds. 

The tape is used for labeling 
tools, parts, file cabinets, packages, 
etc. Writing is made to appear on 
the tape through pressure of the 


| 


| 
| 





writing instrument, and a pencil 


or stylus can be used. A trans- 


| parent layer of plastic protects the | 


writing against dirt or stain. 
Labelon is available in various 
colors, sizes and widths. It is a 
product of Labelon Tape Co., Inc., 
450 Atlantic Ave., Rochester 9, N. Y. 


* 


Lacquer Remover Offered 


For Auto Paint Workers 


Ken-Do-Lac, guaranteed to re- 
move lacquer from the hands and 
face, is announced for distribution 
to auto factory painting depart- 
ments by Hampton Products, Inc., 
1510 Pine St., St. Louis 3. 

Ken-Do-Lac liquid can be used 
by workers without harm to the 
skin, the company claims. It is 
available in one-gallon containers 
up to 55-gallon drums. 


* * * 


Edelbrock Adds 2 Items 


To Auto Power Line 


Edelbrock Equipment, 4921 W. 
Jefferson, Los Angeles 16, an- 
nounced the addition of two new 
products to its “power-speed” auto- 
motive line. 

The first is a four-carburetor 
quad manifold for Mercury engines, 
designed for use where extremely 
high rpm’s are desired. The mani- 


fold is three inches high and has a | 
|leaving chrome clean and ready |’ 


180-degree firing order. The other 
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! . . . 

|product is a kit for converting 
| Stromberg carburetors for use with 
nitromethane and methanol fuels. 
The kits come complete with all es- 


sential parts and instructions, the | @ 


firm states. 
‘Industrial Tape Issues 


| Masking Equipment Book 

| Masking equipment designed for 
|use in car, truck and bus refinish- 
|}ing and several new combinations 


|of masker, paper and tape are de-| 


| scribed in a four-page color bulle- 
|tin just issued by Industrial Tape 
| Corp., New Brunswick, N. J. 

The “industry approved” equip- 
ment described includes the follow- 
ing combinations: (a) Permacel 
No. 750 masking paper and the 7K 
Double Duty Masker; ‘b) No. 750 
masking paper and the 071 and 072 
conversion kit; (c) No. 750 mask- 
ing paper and the 7K in combina- 
tion with 071 or 072 to make up the 
“Double Duty” masker; (d) the No. 
8 Universal Masker; (e) the 081 
masker conversion kit. 

+ * + 


Arco’s Chrome, 
Introduced in Bulk Form 


storage and economy, 
marketed by Arco Co., 7301 Besse- 
mer Ave., Cleveland 27. 

Applied with a saturated cloth 
or pad, the cleaner is allowed to 
“work” for a few minutes. A second 
application before the first is com- 
pletely dry then wipes off stains, 








How to tip 


the sale 
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GENERAL MOTORS ACCEPTANCE CORPORATION 


The GMAC Thrift-Guard Plan—The complete 
Time Purchase Plan that can be offered only by dealers in 
CHEVROLET, PONTIAC, OLDSMOBILE, BUICK AND CADILLAC CARS. 
Also offered for used cars of all makes sold by these General Motors dealers. 








AMPCO ANNOUNCES '52 INJECTOR MODELS—1952 models of Ampco injectors for 


Metal Cleaner | 9PPlication on late model engines have been announced by Automotive & Marine 


| Products Corp., 87 Harvard Ave., Boston. Special low profile and quadri-throat Ampco 
| injectors have been designed for application on the following 1952 engines: Ford, 


| * a - 

|for polishing. A light coat of wax| 
|is recommended for further pro-| 
| tection, the firm states. 





ta git 
ving FLEXIBLE-DURA® 
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SPRAYWAY—A clear acrylic plastic coat- 
ing packaged in a self-spraying container 
has been developed by Tru-Pine Co., 7638 
Vincennes Ave., Chicago, and is known 
as Sprayway. This coating is quick drying 
—less than a minute—providing a flexible 
and durable finish that resists oils, alcohol, 
grease, acids, water and dirt, claims the | 
company. 





x ‘ * | 








MR. ANALYZER—Royal Equipment, 906 
Main, Burbank, Calif., announces an ana- 
lyzer that checks the spark plugs and 
ignition system while the motor is running. 
It detects bad spark plugs, wiring for 
shorting, weak coils, insulation breaks and 
cracked distributor heads, says the com- 
pany. 


th 


Cartridge Packs Eliminated 


From New Oil Filter 


A new type oil filter is being| 
marketed by Permanent Filter 
Corp., 2309 Riverside Dr., Los An- 
geles 39, it was announced. 

The company reports that “Fil- 





Designed for use in body shops, | Nash, Mercury, Cadillac, Chrysler, DeSoto, Oldsmobile and Series 70 Buick. These 
a chrome and metal cleaner pack- | "ew Ampco injectors have been added to the line to provide for the application of 
aged in quarts and gallons for easy | the Ampco vapor lubricator to all types of internal combustion engines from the 
is being | earliest manufacture through to current 1952 models, states the company. 


* 


terall” features a unique, perma- 
nent filtering element, which is 
said to eliminate the need for 
cartridge pack replacement and 
prevent the loss of oil through 
absorption. The filter is about half 
the size of conventional oil filters, 
states the manufacturer. 


Utah Firm Now Distributor 


For ‘Peck’s Title Book’ 


Distribution of ‘“Peck’s Title 
Book” now is being handled by 
Continental Sales Co., 56 S. Main, 
Salt Lake City. The book, giving 
information on state auto title, lien 
and transfer laws, is priced at $10, 
including all regularly issued sup- 
plements for 1952. 


ed * 


Gar Wood Data 
A bulletin describing the capaci- 
ties and applications of the Gar 
Wood Model 2U and 3U Low- 
Mount winches has been issued by 
the Wayne division, Gar Wood In- 
dustries, Inc., Wayne, Mich. 


* wf 


Lube Oil Additive 
American Cyanamid Co. an- 
nounces that it is marketing a new 
lubricating oil additive, Aerolube 
51. The additive inhibits oxidation 
of motor oils, protects bearings 
from corrosion and provides engine 


| cleanliness, says the company, 30 


Rockefeller Plaza, New York. 





it’s 





MORE PEOPLE read the Sunday 
Courier-Express than any other 
paper in New York State outside 
of New York City. It’s the big 
buy for mass coverage in the rich, 
8-County Western New York 
Market. And to tell your message 
most economically to those fam- 
ilies with most money to spend, 
it’s the Daily Courier-Express that 
gets results. 


COLOR for ADDED POWER 
Full ROP color weekdays gives 
your message still greater impact 
in this powerful newspaper. 


BUFFALO 
COURIER-EXPRESS 


Western New York’s 
Only Morning and Sunday Newspapes 
REPRESENTATIVES: 
SCOLARO, MEEKER & SCOTT 
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Highways & Safety... 
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City Transits Called 
Key to Traffic Aid 


By Sam Sampson 
Staff Writer 


SEVERAL authorities have sug- 


gested that one of the ways to} 
deal with the growing problem’ of | mobile,” he declared. 


ping private ownership of local 


transit systems by failing to heed | = 
the trend from the use of the) | 


transit system to the private auto- 


“downtown traffic” in many large| lating authorities have not kept| 


cities is to stream- 
line the 
systems already 
in operation, and 
provide auto 
parking facilities 
outside the down- 
town area. 


SAPETY 


MATIOMAL 
councn’s 


the problem 


systems, among many others. 

At the fourth National Busi- 
nessmen’s Conference on Urban 
Problems, held recently at Port- 
land, Ore., this subject was dis- 
cussed by Gordon Steele, presi- 
dent of the Portland Traction Co. 
“Many regulating authorities, 

both city and state, are handicap- 


Four Flat-Rate 
Manuals OK’d 


WASHINGTON.—OPS last week 
announced approval of four addi- 
tional flat-rate manuals and two 
supplements for use by automobile 
repairmen in setting charges to 
their customers. The action was 
taken under CPR 34, effective 
June 16. 

The following repair manuals, 
covering 1952, or earlier, model cars, 
were approved: 

1952 Pontiac Flat Rate Manual 
Supplement; Lincoln-Mercury Sug- 
gested Labor Time Schedule, 1952; 
Willys-Overland Flat Rate Manual, 
1952 Supplement; Studebaker Serv- 
ice Operation Step and Time Guide, 
1952; Cadillac Suggested Flat Rate 
Schedule for 1949-1952 Cadillac 
Cars, and Chrysler Service Opera- 
tion Time Schedule Manual, 1950- 
51-52. 








DiBello Must Face Court 


On Income Tax Charges 


BUFFALO.—Notices have been 
sent to a Buffalo automobile sales 
corporation and its president to 
appear in federal court in Roches- 
ter in connection with income tax 
fraud proceedings, according to R. 
Norman Kirchgraber, assistant U. 
S. attorney. 

Kirchgraber said that the gov- 
ernment has directed Gaston Di- 
Bello, president of DiBello Motor 
Sales, Inc., 1275 Main St., and his 
attorney, William B. Mahoney, to 
appear before Federal Judge Har- 
old P. Burke. A federal grand jury 
indicted DiBello and the corpora- 
tion last January on charges of 
evading income taxes totaling $30,- 
000. Pleas of innocent were entered 
on behalf of both defendants. 





N. Y. Gas Station Suspended 


ALBANY, N. Y.—The state tax 
commission has suspended the re- 
tail dealer’s license of an Orchard 
Park gasoline station on _ the 
ground it failed to make proper 
reports on diesel motor fuel sales. 
The seven-day suspension of the 
license of Robert Wolfberg, doing 
business as Bain’s service station, 
was the first ever made for this 
reason and the first dealer’s sus- 
pension for any cause by the state 
in more than 10 years. 





82% 


transit | 


But this solu-| 


tion brings about | transit in some cities into the field 
of of public ownership where both 


. _ private versus) girect and indirect tax subsidies 
public ownership of local transit! wore possible,” he said. 





pace with the times. 
“First, they have denied private | 
ownership the privilege of grt 
a reasonable rate of return on the 
value of the property devoted to} 
public service. | 
+ * . 

“Q@ECONDLY, this denial of rea- | 
sonable earnings has _ forced 


The record of the _ publicly- 
owned systems, according to 
Steele, shows room for much 
improvement. In some cases, he 
said, public ownership has _ re- 
sulted in confusion between the 
transit riders and elected or ap- 
pointed transit officers; it is not 
taxed to the same extent as is 
a private operation; politics often 
enter into employe relations; 
publicly-owned transit has led the 
industry in high fares, and the 
majority of such systems pile up 
operating deficits year after year. 
On the other hand, he declared, 

private ownership has built up a 
successful record of public service 
in spite of political interference. 

“It is essential, however,” Steele 

pointed out, “that there must be 
some changes in the thinking and 
decisions of the regulatory authori- 
ties controlling the industry. 

* + * 





“"MHE authorities must realize 

that the streets are built for 
the movement of people and goods, | 
not for the storage of vehicles. | 
They must permit local transit to 
rearrange its routes wherever nec- 
essary to best serve the riders. 
They must allow readjustments of 
schedules to suit the changing hab- | 
its of the riding public. | 

“They must permit prompt 
changes in fare structures com- 

mensurate with presently rising 

costs and declining money values. 

And finally, they must completely 
divorce local transit from the 
local influences of petty politics 
and political chicanery.” 

Steele declared that with these 
primary changes, local transit sys- 
tems can continue as a free enter- 
prise. It will continue to pay just 
and reasonable taxes to the cities, 
states and nation, and, finally, it 
will be enabled to pay a fair return 
to the people who have invested 
their money in property devoted to 
public service. 


Hudson Chalks Up 
Eighteenth Win 
In Stock Events 


DETROIT.—Hudson extended its 
stock car race record to eighteen 
victories Sunday, June 8, when Tim 
Flock, of Hapeville, Ga., scored his 
third win of the season with a Hud- 
son Hornet in a 100-mile event, at 
Occoneechee, N. C., the company 
reported last week. 

Starting in third position, Flock 
took the lead on the 45th lap and 
was never headed during the bal- 
ance of the grind. His winning time 
was one hour, 14 minutes, four sec- | 
onds, for an average of 81 miles 
per hour. } 

The 95 degree heat and fast pace | 
took a heavy toll of the 19-car 
starting field. Only 12 cars went| 
the full distance. 

Herb Thomas, winner of last | 
year’s race at Occoneechee, was 
eliminated from the race on the 
75th lap when his Hudson was in-| 
volved in an accident on a turn}! 
with another Hornet driven by'| 
Bruce Atchley. 











Berl-Berry Acquires 
Another Ford Deal 

NEW YORK.—Walker Motors, 
Inc., a Ford deal, located at 
216th St. and Tenth Ave. in the 
Bronx, will soon become another 
Berl-Berry operation. 
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Safety Program— 


Ted R. Schuman helps launch Chevro- 
let's nationwide safety program in his 
area by presenting local fire chief, Hugh 
R. Morris (right), with a certificate indi- 
cating that his vehicle has successfully 
passed a safety inspection. Schuman is 
general manager of Smalicomb Chevrolet 
Co., Burlingame, Calif. The firm expects to 
perform over 7,000 of these free safety 
inspections during the remainder of 1952. 


2,610 Deaths 





| Recorded in April 


The National Safety Council has 
reported that 2,610 persons were 
killed in highway accidents in April, 
and that the figure is the same as 
the same month last year. 

The organization said that this 
was the second month this year 
that the statisticians had written 
“no change” on the books. March 
figures were also the same as last 
year. 

The average increase for the four 
months now stands at 1 percent, 
the NSC said—10,650 deaths as com- 
pared with 10,510 last year. 


inne 








Driver Training Praised | 
In AAA Booklet 


A booklet, “Your Governor En- | 
dorses High School Driver Educa- | 
ltion,” has been published by the | 
| American Automobile Assn., and is | 
| being given wide national distribu- | 
tion, it has been announced by J. E. 
|O’Neill, president of the AAA. 

The booklet contains the state- | 
ments of all 48 state governors on | 
high school driver education, and | 
speaks for the program as showing | 
the most promise in combating a} 
principal national problem. 

* + 


* 








H&S Shorts 


It has been pointed out by the 
Connecticut safety commission that 
most pedestrians killed in traffic 
accidents are not licensed drivers. 
Few adults, it was claimed, can see 
|the hazards of fast-moving traffic 
|unless they have had driving expe- 
rience. The most common faults of 
pedestrians, the commission said, 
are crossing the street against traf- 





| 





fic lights, crossing diagonally in the 


middle of the block or stepping out 
from behind parked cars. 
* * * 

Raymond D. Jewett, safety di- 
rector for the Automobile Club 
of Springfield, Mass., has warned 
that drivers following another 
car at night should keep the 
lights dimmed within 200 feet. 


| There is no way, he pointed out, 


for the driver ahead to ask your 
cooperation, as is possible with 
approaching cars. In many cases, 
he said, the driver will twist his 
rear view mirror to protect him- 
self from the glare, thereby op- 
erating without the aid of neces- 
sary rear vision. 
* ok * 

Safety awards totaling more than 
$12,000 in U. S. savings bonds were 
distributed among truck drivers at 
the Chicago stockyards for records 
set during the year. The contest 
honored drivers who bring livestock 
to the stockyard, and was divided 
into two division—long and short 
hauls. First places were won by 
John Simpson, Earlville, Ill, and 
Robert Vandevier, Lebanon, Ind. 











NOW I WAX TWICE 
AS FAST WITH 
EASY GLITTER! 















e IT’S EASY 
IT’S QUICK 


IT CLEANS 
& WAXES 


1) i  @) AY 3) 
& PROTECTS 


If there is no EASY GLITTER repre- 
sentative in your city, orders will be 
promptly filled direct from the factory. 





Complete 


EASY GLITTER 





Imagine! Half the time! Twice as many jobs done 
with a glamorous luster and the finest protective, 
preserving finish ever! It’s great! GLITTERIZE guys! 


Satisfaction Or Your Money Back 





WAX COMPANY 
West Palm Beach, Florida 
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GRILLE GUARD 
TRUNK GUARD 


EXHAUST 


EXTENSIONS 


GRILLE GUARD 
WITH WINGRAILS 
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Over 
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Pairs Sold 
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Every automotive 
accessory that bears 
the Cello name is the 


result of over 40 years of 
engineering experience. 
Every Cello Product is the 
finest of its kind because Cello 
uses better materials, more careful 
workmanship and constant inspec- 
tion to assure your customers of 
lasting satisfaction. A satisfied cus- 
tomer means more profits for you. 
When you sell Cello Guards you provide 
the best protection money can buy. Custom 
styled guards are available for all 1952 cars 
as well as models back to 1946. 
Join the thousands of successful merchan- 
disers who are now featuring the complete 
Cello line, and get your share of those extra 


For full information send for our Free 
price lists and catalog pages. 


GRILLE GUARDS 


Quality Automotive Products 


, for Forty Years 
‘Cello Products Co. 161 Prescott Street, East Boston 28, Mass. 
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Amendments Vital to Dealers... 





Conferees Ironing Out 
New Controls Bill 


(Continued from Page 1) 


cordingly, title VI, which contained 
the authority for exercise of con- 
sumer credit and real estate credit | 
controls, has been repealed. The} 
bill further provides that after the 
date of enactment of the Defense 
Production Act amendments of 
1952, no voluntary program or 
agreement for the control of credit 
should be approved or carried out 
under section 708 of the act.” 
* * +. 

| Peptoacd-hepte dtl the Herlong 

4 amendment revision, the House 
committee report said: 

“Section 402 (k), the so-called 
Herlong amendment, as origin- 
ally enacted did not apply to 
regulations issued prior to its 








Notes Nash Sales Rise— 


Floyd G. Sease (left), assistant gen- 
eral sales manager, shows latest Nash 
sales figures to W. M. Parks, assistant 
manager of the San Francisco zone. The 
figures indicate that during May, sales of 
Nash cars climbed 62 percent above the 
same period in 1951. Total sales were 
18,252 as compared with 11,248 for the 
same month last year. Sease was in San 
Francisco to confer with Parks and W. E. 
Boyer, zone manager. 





effective date. It has been pointed 
out to the committee that in 
some cases this may result in dif- 
ferent standards applying to dis- 
tributors who are still covered by 
regulations which were in effect 
prior to the enactment of the 
section. The amendment has 
therefore been revised to make 
those provisions applicable to all 
distributors. 

“Under the new provisions, dis- 
tributors who can show that under 
the existing regulations they are 
not receiving the prescribed mar- 
gins will be entitled to margins 
conforming to the requirements of 
this section. The amendment has 
also been revised to make clear the 
committee’s intention that in such 
instances OPS shall revise its regu- 
lations promptly to bring them in 
conformity with the provisions of 
section 402 (k). 

“The section has been further 
amended to make it clear that 
where wholesalers and retailers of 
materials have not customarily 
operated during the pre-Korean 
period on the basis of a percentage 
margin, OPS regulations must con- 
form to the customary pricing 
practices of such sellers. 

* * * 
PROVISION has been added 
to give recognition to the im- 
pact of state anti-trust laws on 
distributors’ margins. The commit- 
tee’s attention has been specifically 
called to the fact that the Texas 
anti-trust statute has been con- 
strued to prohibit the establishment 
of uniform resale prices for auto- 
mobiles sold at retail, resulting in 
pre-Korean margins for dealers in 
that State different than those 
prevailing in other states, The 
amendment requires OPS to issue 
regulations giving full considera- 
tion to the pre-Korean margins 
resulting from this construction of 
the state anti-trust statute.” 


In some quarters just before 
the banking committee’s bill went 
to the House, it was thought that 
the Johnson Senate amendment, 
which was followed by the House, 
might be construed as_ taking 
care only of the plight of Texas 
dealers. 

In other quarters 


it was con- 
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tended as unlikely that any dis- 
| crimination was intended by either 
|Senate or House and that, while 
|all state laws in the matter were 
|not identical, dealers in other 
states should be protected. 
AS A RESULT of the 

lack of clarity, it was agreed 
|that Rep. Herlong would offer on 


ithe House floor an amendment to 


|his original provision making it 
|read “seller” instead of “sellers,” 
|which would clarify the intention 
|and specifically direct the OPS in 
|its future discount actions. 

| Adoption of the revised Herlong 
amendment with that change con- 
stituted a prime interest for the 
NADA as the House voting began 
last week. 

It was contended by members 
of Congress and NADA’s legal 
staff alike that, should the Her- 
long revision be adopted and 
survive the Senate-House confer- 
ence, the recent hearings on 
Texas dealer petitions before an 
OPS panel could go out the 
window. 

It was believed last week that if 
the revised Herlong amendment 
could be heard on the House floor, 
and voted, it probably would be 
approved by the conferees. 


Quarterly Outlays 
For Equipment, 


Plants, Hit Peak 


WASHINGTON. — American 
business expects to spend record 
totals of $6.4 billions and $6.1 bil- 
lions in the second and third quar- 
ters of this year to expand plants 
and equipment, according to the 


sion and the Department of Com- 
merce. 

The joint announcement said that 
motor vehicle makers, as well as 
other transportation equipment 
manufacturers, plan to continue 
capital outlays at a high level. 
Electric and gas utilities, however, 
are expected to increase capital ex- 
penditures more than other major 
industry groups. 

The repert showed that actual 
outlays during the first quarter 
were lower than businessmen pre- 
dicted three months ago, and stated 
that the expected outlays for the 
second quarter will be higher. 
Larger expenditures in the second 
and third quarters, it was said, 
may reflect the postponement of 
expenditures in the first quarter. 

It was forecast that outlays for 
the first nine months of the year 
may total $18.1 billion, 9 percent 
greater than the 1951 figure, and 
that the previously estimated figure 
of $24.1 billion for the full year 
1952 will be exceeded, 





Dealers Plan ’?53 Show 


In Hutchinson, Kans. 


HUTCHINSON, Kans. — The 
largest automobile show ever 
held here will take place next 
spring if plans of the Hutchin- 
son Automobile Dealers Assn. 
materialize. 

Charlie Rayl, president of the 
car dealers, has appointed a 
committee consisting of Dwight 
Thomas, chairman; John Knight- 
ly, Charles Bevan and Fred Mc- 
Kenna to plan the event. Plans 
are to call the venture the West- 
ern Kansas Auto Show. It will 
be staged in an arena here. 
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Memphis Shopmen Discuss Safe-T-Way— 


Service personnel of three Memphis dealerships joined to discuss progress in the 
Safe-T-Way service program which Chevrolet has presented to dealers. The plan wil 


Give service customers the benefit of free year-'round-car inspection. 


plane committee. 





How Plymouth Dealers Plug Contest— 


A Plymouth Suburban is presented by Miami (Fla.) Plymouth dealers to model plane 
builders for their use during the Miami Herald-Plymouth competition this year. Bob 
| Quick, director of the contest is at the wheel. Modelers Bobby Cuestra and Ed Pilk- 


Securities and Exchange Commis- | 
ington accept the car from H. Coman Munroe, chairman of the dealers’ model 





NEW YORK. — Manufacturers’ | 
shipments of passenger-car casings 
in April increased 16.59 percent over 


March, according to the Rubber 
Manufacturers Assn. April ship- 
ments totaled 5,826,348 casings, 


compared with 4,997,492 the previ- 
ous month. 
Production of passenger cas- 


Dealer Allowed 
Tax Relief on 
Black Mart Fees 


RICHMOND, Va.—A U. S. Appel- 
late court ruled here that a Balti- 
more dealer was right in listing 
over-ceiling payments on cars pur- 
chased for resale, when figuring 
his profits for the tax years of 
1945 and 1946. 

In effect, the court decided that 
if a dealer paid $1,800 for a car 
in those years he should start 
figuring his profit at $1,800, despite 
the fact that the ceiling price of 
the car might only have been 
$1,600. 

The decision upheld a lower 
court edict in favor of Anderson 
Oldsmobile, Inc., Baltimore. 

The price control law, the court 
said, called for both civil and 
criminal penalties, but was silent 
as to any tax consequences. 

















Kirkpatrick Made Ky. Colonel— 


Shipment of Car Tires 
Picks Up by 16.5% 


ings was down 8.16 percent in 
April to 5,826,702 from 6,344,093 
the month before. Manufacturers’ 
inventories at the end of April 
were 10,584,603, an increase of .25 
percent over the previous month- 
end stocks of 10,558,217. 

Shipments of truck and bus cas- 
ings in April totaled 1,140,302, a 
gain of .37 percent over March’s 
1,136,115. Production declined 5.52 
percent to 1,362,575 casings from 
1,442,120 in March. April invento- 
ries were 2,710,788, an increase of 
9.09 percent from 2,484,877. 

A total of 5,305,418 automotive 
inner tubes was shipped in April, 
a rise of 5.39 percent from the 
5,034,243 shipped the previous 
month. 

Production decreased .28 percent 
in April to 5,481,364 units from 
5,496,841. Inventories of inner tubes 
were up 1.04 percent to 11,012,722 
from March’s 10,899,550. 





LICENSE PLATE 
FASTENERS 





On or Off With a Quarter Turn 


Heavy %-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 

PLATED TO PREVENT RUST 
No. 5i—Dealer Cost, each Pe] 
Packed 12 to Box- 
Money-Back Guarantee 
IMMEDIATE DELIVERY 


If Your Jobber Cannot Furnish 
Order Direct from. . 

















Andrew Jackson Kirkpatrick, native of Kentucky and director of public relations for 
Pittsburgh Plate Glass Co., was honored by the governor of Kentucky for his work | 
as parade chairman in Detroit's 250th birthday festival. Kirkpatrick was made a| 
Kentucky colonel and the presentation was made by Gov. G. Mennen Williams, of 
Michigan. Shown at the ceremonies are (left to right) Arthur J. Roache, general man- 
ager of Pittsburgh Plate Glass, Kirkpatrick and Gov. Williams. 


HOUSER ENGINEERING : 
MFG., INC., Bluffton, Ind. 


Over 100 Service Items 
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Dealers’ Only Lament: ‘Not Enough Cars’. . . 


Louisville Auto Sales 


By A. W. Williams 
Staff Correspondent 

LOUISVILLE.— Automobile busi- 
ness in Louisville is rolling under 
full steam. New-car dealers say 
sales would be even better if they 
could get more cars. New-car deal- 
ers say used-car business is off, be- 
cause they are not getting as many 
units in trade as they need. 

In other words, all classes of 
new standard sized cars are sell- 
ing well; also good used cars. 
Suspension of Regulation W has 


done a lot of good pecially i ‘Chevrolet Shifts 
, especially in | 
sales of used cars. Paulk to EI Paso 


But Louisvilie has been going) 
good all along, what with a lot of | DETROIT.—Promotion of R. R. 
from Houston city manager 


defense plant construction and re- | Paulk 
habilitation, workmen are replacing | to El Paso zone 
cars they were using with better | manager has been 
ones. | announced by W. 
The steel strike has inspired a lot | E. Fish, general 
of folks to figure that they had bet- | sales manager of 
ter buy, rather than wait. Business Chevrolet. 
that should have been done in the | Paulk succeeds 
spring is coming in June, dealers | R. L. Little, who 
say. became Houston 
Smart operators are not trying zone manager. 
to take and hold orders too long, | Paulk joined 
as they know the buyer will get | Chevrolet in 1928 
tired of waiting and take some oth- | as a representa- 
tive in Jackson- 


er car that may be available on 
| ville, Fla. Service in Birmingham, 


shorter notice. 
New-car inventories generally | Dallas, Houston and New Orleans 





car inventory is far below normal 
and getting lower day-by-day in 
later models. 

Folks today, considering the steel 
strike, advancing prices on most 
everything, and the steel dispute 
seem to feel that this is perhaps | 
the time to buy, and to ’ell with 
watchful waiting. 
| Ben Long, Universal Car Co. 
| (Chevrolet) contends that there 








are in fine shape, and most of | preceded his appointment as Hous- 








. 
Hudson Zone Officials Meet— 
Hudson zone and divisional managers convened in Detroit recently to discuss sales 
and merchandising plans with factory officials. Other subjects on the agenda were 
Hudson's service program, used-car sales, and customer relations. 





A Bedroom on Top of Auto— 


A portable bedroom—the Auto-Attic—was exhibited at the Rome auto show. Made 
of a waterproof fabric on a steel frame, the quarters’ measure seven feet by three 
and one-half feet. It is equipped with two rubber mattresses and costs $112. 

—{Acme photo.) 








Curry Family Tops N. Y. Dealers in Golf — 

For the second consecutive year, the B. F. Curry team (B. F. Curry, Inc., Chevrolet), | 
New York City, won the four-man-team championship of the N. Y. State Automobile 
Dealers Assn. at the annual spring meeting of directors and county vice-president in | 


Monticello, N. Y. Shown above holding replicas of the trophy presented by the | Mfg. Co., formerly at 100 N. Moore|nen, vice-president 
Syracuse Automobile Dealers Assn., are (from left) B. F. Curry jr., Ora Curry, Thomas | St., here, has announced that it has | manager. 


Hory, B. F. Curry sr., and Mrs. Thomas Hory, the former Marvel Curry. Mrs. Hory 
gained additional family laurels by winning the women's ch hip with a new 
700, 


record of 48 for nine holes, Total gross for the team on 36 holes ‘wos 





__AUTOMOTIVE NEWS, JUNE 23, 1952 _ 


Booming 


was delayed buying in the spring, 
which is now hitting everyone, due 
to release of Regulation W and to 
fear that the steel strike will result 
in a shortage of cars at higher 
prices. 

Long also commented on the fact 
that Louisville is very prosperous 
at this time, with employment high 


and bank clearings heading the na- 


tion. 

Gerald Everbach, official of 
Standard Auto Co. (Cadillac and 
Oldsmobile), reports that his com- 
pany is about 18 months behind 
on Cadillac deliveries; and from 
30 to 60 days behind on Oldsmo- 
biles, with not a single car on 
the used-car lot. The company 
normally wholesales at least part 
of its tradeins, holding the better 
ones, but at present is cleaned 
out on used cars. 

Turner Summers, Summers Herr- 
mann Co. (Ford), an NADA direc- 
tor, reports that his company can- 


not get enough new cars. Demand | 


for late model, good used cars is 
far beyond supply, he savs. 

Fred Koster, of Koster Swope 
Buick Co., contends that his com- 
pany is not getting nearly enough 
new Buicks to supply demand. He 
also said his used-car inventory was 
in good shape. 

Without enough good used cars 
available, volume on used-car lots 
is reported falling off. Most buyers 
reportedly are looking for nothing 
further back than 1948 at the worst. 

Paducah, Ky., is also going 
strong, midst the construction of 
two large power plants. plus the 
Atomic Energy plant there. Pa- 
ducah has had an influx of about 
25,000 people who are making big 
money, and who are endeavoring 
to trade off old models on new 
cars or more recent models. How- 
ever, comonlain dealers, allotments 
do not reflect the growth of the 


city. 
A lot of folks think that the ad- 
vertising of Louisville dealers, 


wanting 50 to 100, or more, good 
late model used cars is a lot of 
applesauce. But, as a matter of fact, 
the dealers want ’em and can use 


"em. 
W. H. McLean, George Byers & 
Sons, Inc., Louisville, Plymouth- 


DeSoto dealers, reports that Plym- 
outh sales are excellent. He also 
remarked that the demand for good 
used cars was exceeding supply. 


Ward 
‘Continued from Page 6) 
Ward case still awaiting a first- 
round trial. 

Hall, the former executive vice- 
president of the U. S. National 
Bank, Denver, goes on trial July 
7. Both McCarthy and Ward face 
possible trial action later on ad- 
ditional grand jury indictments 
pending against them. 

Ward, McCarthy and Hall are 
listed as co-defendants in a $100,000 
“loan swindle” of J. K. Mullen 
Corp. this city, Ward already has 
been convicted on counts of false 
pretense, confidence game and con- 
spiracy. 

McCarthy pleaded nolo conten- 
dere to conspiracy to obtain money 
by false pretenses. McCarthy was 
auditor and secretary of the Ward 


firm. Hall, while an officer of the} 
was allegedly on} 


U. S. National, 
Ward’s payroll as “loan consultant.” 

Mervyn McCarthy, 
week, 
ments which might be offered as 


evidence in future criminal trials, | 


District Attorney Keating said. 
McCarthy spent four hours with 
Keating and his staff. A legal sten- 
ographer was present. 

Keating was noncommittal about 
McCarthy's testifying at possible 
future trials of Ward of a third 
co-defendant, Hall. Keating has not 
stated, when, if ever, Ward will be 
brought to trial on any of the 29 
other pending felony charges. In 
addition to the Mullen case there 
are three other indictments con- 
taining 10 counts against McCarthy 
and two cthers, with eight counts 
against Hall. 


Randall Moves Offices 
NEW YORK.—Randall Products 


moved its offices to 2095 Broadway, 
in the Chase National Bank Bldg., 
New York 23, 


during. the} 
identified at least 75 docu-| 


or 


| 





| Ford's New Parts Depot Dedicated— 


About 1,800 persons including top executives of Ford, dealers, suppliers, employes 


and civic leaders of Livonia, Mich., and 


Detroit attended the dedication of this 


| newest and largest in the chain of 29 Ford parts and accessory supply centers across 


| 


|the nation. This central depot, which also temporarily houses the Ford division's 


| home Office, is at Plymouth and Middlebelt Rds., Livonia, a Detroit suburb. 


Ford Chiefs Help Dedicate 


| 


By Jack Weed 


| LIVONIA, Mich. -— The 


largest 


parts depot in the Ford system of 
29 parts distribution points was 
dedicated last week, with Henry 
Ford II, president; Benson Ford, 
general manager of Lincoln-Mer- 
cury; Walker Williams, sales vice- 
| president, and other Ford officials 
participating with civic officials 
from Detroit and Livonia. 

The new parts depot at Plym- 
outh and Middlebelt Rds., which 
was started during the latter part 
of 1950 and finished May 15, 1951, 





Minnesota Parley 
Due to Feature 


Leading Speakers 


MINNEAPOLIS. — Top - ranking 
platform speakers have been en- 
gaged for the convention Sept. 
29-30 of the Minnesota Automobile 
Dealers Assn., Chairman Win 
| Stephens jr. announced last week. 
| After a survey of dealers, 
|Stephens said, it was decided to 
| limit the program to four speakers, 
| with the accent on quality. 
| A highlight of the convention, 
| Stephens said, will be an entertain- 
ment sponsored by Universal Un- 
derwriters for dealers, their wives 
and guests. 
| In deference to dealers who like 
{to hunt, Stephens said, the con- 
| vention was arranged so as not to 
|conflict with the hunting season. 
| Headquarters for the conclave will 








|be the Nicollet hotel here. 
Nash Sales Pace 
Tops 751 by 62% 


DETROIT.—May sales of Nash 
cars showed a 62 percent rise over 
the corresponding month of 1951, | 
it was announced last week by H. | 
C. Doss, sales vice-president. Sales | 
for May totaled 18,252 units, com- 
pared with 11,248 in May, 1951. 

Doss said the demand for Nash 
cars exceeded the production rate | 
permitted by material allocations. | 
He credited the sales upsurge to a 
“record-level demand” for new) 
models and suspension of Regula- | 
tion W. } 


All in the Name 


Coast Pontiac Dealer Tells 


World of Award 
LONG BEACH, Calif.—A large- | 
| scale promotion campaign was used 
|recently by Masters Pontiac Co., | 
Inc., to capitalize on its winning a 
“Certificate of Distinction” in the 
Brand Names Foundation retailer- 
of-the-year competition. 

The firm, whose president is 
Owen J. Masters, ran a 16-page | 
tabloid supplement in a Sunday} 
edition of the Long Beach Inde- 
pendent. 

Besides articles and ads stressing | 
|the Brand Names award, the sec- | 
| tion contained a biographical sketch 
|of the dealer, telling how he rose 
| from a $35-a-week job to the presi- 
'dency of a business which last 
year grossed $5,000,000. The public | 
also was introduced to T. G. Men-| 
and general | 

| 








| In addition, the company mailed | 
| out a four-page gravure folder to} 
| 40,000 customers and prospects, | 


Huge Parts Warehouse 


is a model in efficient handling 
of parts. A continuously moving 
4,200 foot sub-floor drag link con- 
veyor serves all major areas of 
the warehouse. 

This depot, which also tempo- 
rarily houses the Ford division 
home offices, contains 676,005 square 
feet of warehouse floor space and 
274,740 square feet of office space 
for a total area of 950,745 square 
feet. It is claimed to be the largest 
parts and accessories warehouse in 
the world under one roof. 

This depot will stock 37,632 dif- 
ferent parts and accessories, dat- 
ing back to 1928 models. It will 
serve fast, slow and inactive parts 
for domestic dealers, supply parts 
to authorized motor reconditioners, 
parts tor English-made Ford prod- 
ucts and some parts for export 
and government-owned Ford ve- 
hicles. 

It will also serve as the main 
supply depot for 244 Ford dealers 
in the Detroit sales district, 286 
dealers in the Chicago district, 249 
dealers in the Rockford (Ill.) dis- 
trict and 218 in the St. Louis dis- 
trict. In addition, it will serve as 
the principal supply center for all 
6,400 Ford dealers on inactive parts. 

The depot itself employs 571 
hourly-rated and 245 salaried per- 
sons, 

In addition to G. P. Dreien, depot 
manager, who acted as host and 
toast master for the occasion, May- 
or Jesse Ziegler of Livonia and 
Wilson W. Edgar, executive secre- 
tary of the Livonia chamber of 
commerce, welcomed Ford to Li- 
vonia. The new Ford military prod- 
ucts plants is also being built in 

that area. Acting Mayor Louis C. 
Mirani of Detroit also paid tribute 
to the expansion of the Ford em- 
pire in this area. . 

E. G. Ward, manager of parts 
and accessories operations, prin- 
cipal speaker at the ceremonies, 
stated that since the end of 
World War IJ, Ford has spent 
more than $700 million for facili- 
ties and has earmarked an addi- 
tional sum which will bring total 
expenditures to nearly a billion 
dollars as soon as materials are 
available and_ restrictions are 
lifted. 


This huge sum has been spent 


|for better designing facilities, bet- 
|ter engineering facilities and for 
| greater 
| new 
About $40 million has been or will 
|be spent for new parts and acces- 


to build 
tractors. 


facilities, 
and 


plant 
cars, trucks 


sories depots so that Ford service 
will be able to keep pace with the 
steadily increasing number of Ford 
vehicles in operation. 

Ward said: 

“We operate 29 parts devots from 
coast to coast. Since 1946 we have 
constructed 13 new denots, and just 
recently we started construction on 
new depots at Charlotte, N. C., and 
Teterboro, N. J. In addition we have 


| been granted materials by the gov- 


ernment to build depots at Pitts- 
burgh and Chicago. 


New Ont. Refinery Unit 

SARINA, Ont.— Built in 15 
months because of its defense 
importance, Ontario’s first fluid 
catalytic petroleum-cracking unit 
has begun operation here. It is 
the heart of the new $22,000,000 
refinery of Canadian Oil Com- 
panies, Ltd. Other key units are 
being rushed to completion. 
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Defense Plants Ready to Close . . . 





At Los Angeles Truck Show 


































































l Strike Perils All Output . . ¢ 
Steel Strike Perils utpu ~~ > 
(Continued from Page 1) union last week charged that the |insistence on a union shop is said ae ey ' 
, steel industry’s refusal to grant a|to be inspired by the fact that ea i 
on a_ seriousness that prompted : + ds “ . P P ee < 
ber union shop indicated a “concern | union membership since the end of ee iat o 
Rep. Gwinn BR N.Y.) to warn | for principles” which the industry |World War II has not shown such | * 3 
Congress of “a crash worse than | does “not ordinarily observe.” a healthy increase, in relation to 
1929. The only bright spot in the |the increase in the nation’s popu- | 
rie steel dispute was the fact that | !ation = 
NJEGOTIATIONS between steel! the union apparently has backed AST week 4 
* “ companies and unions were still| down from its demands that the 4 pes TR alge the House Labor | 
in a state of collapse, apparently | strike be settled on the exact let- | abolition of ie Gn wine tae , 
because of the union’s insistence on| ter of Wage Stabilization Board (been under severe fire in Conanens , 
a union shop provision. pene es — that steel since its recommendations in the | 
Pressure mounted for President | . ‘Gee of gros tang = steel dispute. It urged wage in-| 
Truman to use the Taft-Hartley clause that ‘ts short of cone creases and other benefits totaling | 
Act, but the President was saying | gion, ~~ an hour, plus the union 
. lier, h xplained a P ,,| Shop. _ 
ag Page sdliiaie Talt-est- Steelworkers President Murray’s| Summing up a critical report of 
rd i t f a : ; ‘ ~~~ | the WSB’s history, the House Labor The V. Old d the B dN in T k 
ley because its requ rement or a i committee made this simple recom- e Very an e Bran ew in frucks— 
a fact-finding board made it too Ford Hiring Help mendation: Trucking has come a long way since the “horseless carriage’ days and here's the 
slow. ‘ “The Wage Stabilization Board | graphic proof, offered at the National Truck, Trailer and Equipment Show held in 
However, the President’s critics At Chicago Plant should be abolished.” Los Angeles. The contrast provided between a modern International model LD-405 
were crying last week that if he The House group declared that | diesel-powered tractor and 35-foot semi-trailer and an International Auto Wagon of 
. wae CHICAGO.—Recalling of workers |the WSB’s policies tend to foster | early 20th century vintage, comprise this exterior exhibit at the Pan Pacific auditorium, 
had invoked Taft-Hartley the min ‘ A : , : ry 
ute the strike started, a court order dropped temporarily last February, | inflation instead of quelling it. scene of the show. R. F. Labory, president of the Los Angeles Automotive Council and 
inst the strik euald have been | 29d an appeal for more assemblers, ar. show chairman (right), and M. T. Sprague (center), assistant truck district manager in 
against tie strike skilled machine operators, techni- | {‘ “SEWHERE on the labor front, | Los Angeles for International, are shown examining the two trucks. John D. Haidinger, | 
issued before now. : cal and clerical help followed the | a strike threat confronted | of Weber Showcase & Fixture Co., los Angeles, owner of the antique vehicle, is at | 
A similar fact-finding board, the | receipt last week of additional or-|Chrysler’s tank engine plant in | wheel of the Auto Wagon. 
critics recalled, was able to report | ders from the Army and Air Force | New Orleans. The union, the UAW- 
on the 1950 coal strike within four | by Ford’s Aircraft Engine division |CIO, said the issue was manage- 
days, and a court injunction here. | ment’s refusal to apply wage rates 
against the strike was issued less| Maynard T. Murray, general man- | 2d working standards offered in 
than 24 hours later. ager of the huge plant on the south- | other Chrysler plants around the 
= « west side, declared that sufficient | Country. : , 
tooling facilities are available for|, Chrysler, the union charged, is 
EFUSING the President a grant | production of aviation engines in |insisting on a separate, local con- 
of seizure authority, the Senate | August, including those for Pratt | tract. 
is on record with a recommenda-| & Whitney Wasp long-range heavy In another development in the 
tion that he use the Taft-Hartley| bombers and Boeing cargo ships. steel strike, Economic Stabilizer 
law to end the steel dispute. Ad- Roger L. Putnam disclosed that 
ministration leaders are said to the government had promised the 
have been successful in blocking a oe pd Pend - —_ 
similar action in the House. pathetic” consideration of a price 
lworkers increase of more than $3 a ton, 
A statement by the — if it signed a contract with the I 
steelworkers. ; 
Under stabilization rules, the steel 
Dealer Dressler industry is said to be entitled to , 
e no more than $3, but Putnam noted L 
Pleads for ut that the government has gone over- s 
I I board in other industries in order . 
ome I LV to get greater production. 
n inc y — or Pas co of — y 
CHATTANOOGA, Tenn. — Fritz was being considered. However, the 
Dressler, vice-president of the Ten- steel industry insists that a much 
nessee Automotive Assn., urged greater price increase will have to 
members of the Chattanooga Sales be granted if they are to meet " 
Executive club to work for legisla- workers’ demands. Dodge Exhibits Ties in with Roadeo— 
tion which will put a ceiling on the —Bernit THOMAS The Dodge truck display in the National Truck, Trailer and Equipment Show in 
amount of income taxes that can be ea ae Los Angeles included a display of photos of the six champions who drove Dodge 
levied by the federal government. Obituaries trucks in the 1952 National Truck Roadeo. The reason for the smiles in this photo is 
Dressler, a Nashville dealer, ad- that five of six champions in the Los Angeles area roadeo held in conjunction with 
vocated repeal of the 16th amend- M. Wychie Carithers the Los Angeles show won their events while driving Dodge trucks. Left to right: Foster = 
ment, pointing out that the income MOULTRIE, Ga.—M. Wychie Carithers, | D. Ely, western zone truck manager; C. F. Wingate, truck manager of Holt Motor Co. * 
f imi 65, sales manager for a Moultrie automo- | (Dodge-Plymouth), Van Nuys, Calif.; Fred Baxter, assistant regional manager for | 
tax law places no limit on what bile firm during the past 30 years, died 9 N 
the government can require under recently. iS aa Dodge at Los Angeles, and Herman Mesick, Los Angeles regional truck manager. . 
* * * 
it. Weyman W. Jones 
He said 28 states had already| Savings Plan— ATLANTA, Ga.—Weyman W. Jones, a ino is e icens in rue S P 
passed resolutions through their} | was a family alfeir when the Mac- associated with Ernest G. Beaudry, Inc., I Z 
2 : al automobile dealership, for 24 years, | 
legislatures to demand a constitu- Cormicks (above) bought their 1952 Pack- died June 11 in % private ell lg oomeng | 
tional convention to consider re-| org from Grand River Packard in Detroit. | Mr- Jones was vice-president, member of e , 
peal of the present tax amendment ia a hone of ak ton tomas Mad the ard of directors and director of serv- At Ne H h 
ae novices of &. oallac! shane . oan, ont Se . $2 ice for the Beaudry firm. | | Cw Z er fi ees 
Dressler said present taxation | bills. Mr. and Mrs. Howard MacCormick Paul B. Wallace . se bs 
destroys initiative, and that there is| are shown turning their car savings over Paces rey Pool pote. Bag oe. Bi} Ss PRINGFIELD, Ill. —With|held up by litigation. However, the 1 
the constant threat of further tax/ to Ralph Sovel (right), agency owner. The aaeke leader, died unexpectedly June 9 in higher rates on all trucks over 3,000| U. S. Supreme court gave the state 
increases. He said $1 of every $10) children are Ronnie, 3, left, and Gerald,| Chicago. He had left here three days| pounds legalized at least tempor-|a go-ahead signal by refusing to 1 
collected by the government in| 8, right. This was the fifth consecutive gg lh Meo al J-., to attend the | arily by court action, the secretary| grant a stay pending decision on 
taxes is wasted. ' Packard purchased by the MacCormicks.|1902. He was president of Valley Motor | of state’s office has undertaken the | the law’s validity, be 
— oe a at ae ed > Co. (Ford) . ok enormous job of relicensing 400,000} Many truckers are paying the tl 
K. K. Kantzer trucks and trailers in Illinois. higher fees under protest, and the cs 
PASADENA, Calif.—K. K. Kantzer, Pa- A new law increasing truck li-| state will not be able to use the tk 
cific Coast manager of B. F. Goodrich| cense fees originally became effec-|funds for road-building purposes ze 
es ——— “ae oe, —- a tive Jan. 1, but enforcement was] until the court hands down its final w 
lon” Gaaaie’ nae ae adie ae eae ruling. If the decision is favorable 
company 42 years B “ to truckers, the money will have to A 
EE Ch | be refunded. It is estimated that 
——— Louis M, Rayot Jr. ecomes evaller the new law will provide the state , 
Seer ™~ ST. LOUIS.—Louis M. Rayot jr., 30, High French Honor with $20,000,000 in additional rev- P 
> parts manager for Wright Motor Co., died . thi Ww! 
4 June 7 from injuries suffered in an auto- Given Kaiser enue this year. pl 
ae | bile accident. i i 
rs «lf OAKLAND, Calif.—High French “ane agg ner i as 
ie 4 Edward Ramous Sr. honors were bestowed upon In- and-blue ones issued under the old me 
: BY HANFORD, Calif.—Edward Ramous sr., | dustrialist Henry J. Kaiser here t we 
q ‘ 54, local dealer, was killed when a private recently at a din- rates. fo 
plane he was piloting struck power lines : Th i table hows Fe 
a. ner at which e accompanying table sho as 
> y and crashed near Hanford. Roger Seydoux,|the old and new fees, and the dif- en 
j itene i Ciies te | French minister aaa which must be paid on 
HAMLET, N. C.—Richard J. Reese sr.. plenipotentiary, | each class of vehicle. c 
esident of Reese Moto he d head i -lo wT 7 . 7. 
of ‘Richard J. ‘Reese Audit Co., ‘Fierenee, was in attend-| crass GROSS Wr. OLD NEW DUE tl 
S. C., was injured fatally June 6 in an ance. } A 3,000 or less $10 «6$10—s.. e! 
automobile accident near  Bennettsville, Seydoux desig- oa » —. - +4 a p 
ig 2 one a mit |OCMCE Be ek CU 
Frederick C. Page Sr. CREVAREE 0} ar pbb yn a ae w 
PINEHURST, N. C.—Frederick Carlisle French Legion of |f 16.001 to 20,000 110 1594 p 
Page sr., 63, who managed an automobile Honor and refer-| 4 ql) 20,001 to 24,000 150 256 106 ; 
dealership in Asheboro for 12 years, died 4 red to him as|H (2) 24,001 to 30,000 425 115 
here June 14 of a heart attack. Henry J. Kaiser H (3) 30,001 to 36,000 584 335 ate 
—_———_—————_ A > oa X ——- 36,001 to 41,000 250 640 390 oe 
- 1K 41,001 to 45,000 275 705 430 a 
AAA H Safety Patrol O 2 ed beg for a > The French minister also hon- ‘ ro] = ed 4 = - me 
onors safety Fatro rganizer— pen y James in L.A. ored Kaiser as a wartime ship-|> 50,001 te 72. st 
S - ’ 000 425 1,139 714 ste 
Elsie E. Green (center), principal of the Whittier school in the nation's capital, A roof garden, covering the en- builder and as a manufacturer of! wy (1), H (2) and H (3) include classifi- obi 
receives a citation of commendation and praise for her work in organizing, 27 years; tire roof of the large five-story bile =< — orca automo- aes formerly found under other group- 
ago, the first AAA school safety patrol—ot the Grant school. A luncheon in Miss| building which houses Ed James | °eS airplanes. wg 
Green's honor was tendered her by the District of Columbia division of the AAA| Buick Co. in downtown Los An- In his talk to the Oakland cham- - H 
recently. Presenting the plaque is Maj. Ernest W. Brown, former Police Commissioner, | geles, is now a used-car center. ber of commerce, Kaiser denounced me poe poms ot a ogy © of AUTO- t 
Washington; with James A. Reilly, first AAA school safety patrol member to serve| It is reached by elevators, and | defeatists and said that “one of the —— dae ot ee trom AUTO. - 
A ® ’ ” . Ove 
under Miss Green when she was with the Grant school in 1925, is attracting much attention, nation’s greatest handicaps is fear.” | MOTIVE NEWS WANT ADS! Are you? 
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Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 




















(U. S. PRODUCTION ONLY) 
Week Week dan. 1 dan. 1 
Ended Same Ended June, to to 
dune 21, Week, June 14, 1952 June 23, June 21, 
1952 1951 1952 to Date 1951* 1952* 
CHRYSLER 21,046 $2,274 20,623 62,298 683,460 469,084 
Chrysler 2,866 4,310 2,915 8,611 95,104 63,953 
DeSoto 2,402 3,208 2,405 7,032 60,432 48,672 
Dodge 5,480 8,612 5,532 16,296 175,881 125,055 
Plymouth 10,298 16,144 9,771 30,359 352,043 231,404 
FORD 20,947 23,761 21,431 62,945 652,720 440,855 
Ford 16,322 18,066 16,338 48,784 506,248 343,364 
Lincoln 704 573 154 2,078 14,825 14,689 
Mercury . . 3,921 5,122 4,339 12,083 131,647 82,802 
GENERAL MOTORS... 39,728 50,628 40,085 118,961 1,234,861 891,712 
aes _ 7,112 9,168 7,174 21,156 222,165 160,207 
Cadillac 2,240 2,170 2,178 6,653 53,955 44,872 
Chevrolet 19,392 24,879 19,693 58,498 612,491 438,657 
Oldsmobile 4,980 6,374 5,013 14,756 156,822 112,887 
Pontiac ....... 6,004 8,037 6,027 17,898 189,428 135,089 
KAISER-FRAZER 1,426 761 1,491 4,131 68,583 30,245 
Frazer ....... ‘ Sintetiiy  svancedee stig  Caneee Ge: ai EN soeroneeeee 
Kaiser .... 1,426 761 1,491 4,131 68,583 30,245 
CROSLEY .... 60 55 60 176 3,247 1,433 
HUDSON .. 1,544 370 1,618 4,630 12,772 39,635 
NASH ..... 4,046 3,781 4,003 12,368 87,479 68,339 
PACKARD ......... 1,429 1,426 1,420 4,298 44,718 31,990 
STUDEBAKER 3,066 4,752 3,281 9,434 122,622 85,495 
WILLYS-OVERLAND?* 1,176 378 1,100 3,339 16,442 27,604 
Total Cars, U. S. 94,468 118,186 95,112 282,580 2,986,904 2,086,392 
+Includes station wagons. *Revised. 
COMMERCIAL CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week Jan. 1 dan. 1 
Ended Same Ended dune, to to 
June 21, Week, June 14, 1952 June 23, June 21, 
1952 1951 1952 to Date 1951* 1952* 
CHEVROLET 6,306 10,049 6,814 20,467 238,657 162,291 
CROSLEY ...... 5 13 5 11 377 193 
DIAMOND T .... 169 144 163 392 4,208 3,602 
DIVCO .... 5 60 100 63 203 2,333 1,694 
DODGE. ......... 3,512 4,094 3,487 10,554 82,916 81,686 
FEDERAL 48 65 uth 84 1,107 821 
FORD ..... 4,894 7,201 4,817 14,528 174,601 112,589 
ee - 2,480 2,660 2,539 7,569 66,508 58,146 
INTERNATIONAL 2,361 2,999 2,470 7,398 84,251 75,998 
____ | _ eeanees 220 311 219 633 8,212 5,645 
teleksscedseitealacas 354 342 342 1,049 8,156 8,889 
STUDEBAKER 1,290 1,054 1,250 3,810 22,849 30,992 
Coo: saci 231 400 146 606 8,847 6,799 
WILLYS-OVERLAN 2,535 2,430 2,529 7,150 42,878 52,717 
MISCELLANEOUS 284 358 900 7,788 7,493 
Total Trucks, U. S..... 25,249 32,220 25,152 75,354 753,688 609,555 
Total Cars, Trucks 
_) Sal 119,717 150,406 120,264 357,934 3,740,592 2,695,947 
Total Cars, Trucks 
eee .... 10,841 9,114 10,724 32,365 234,700 201,557 
Grand Total 


Cars and Trucks 
U. S. and Canada 


..130,558 159,520 130,988 390,299 3,975,292 2,897,504 





*Revised, Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc. 
N.B.: 


All U. S. totals include cars and trucks for military orders, 





Steel Stocks Are Critical; 
Auto Output Is Steady 


(Continued from Page 1) 


revising their model-changeover 
plans, moving the dates for them 
later into the year. 

At Hudson, tentative orders have 
been placed for requirements on 
that company’s contemplated light- 
car offering, but in many cases 
there has been no definite authori- 
zation for suppliers to go ahead 
with tooling. 

* + x 


S OF last week, all makers’ 
‘% steel stocks were seriously de- 
pleted and the bottom of the barrel 
will be in sight at a good many 
plants by the end of this week. 

The auto industry was doing 

everything possible about steel last 
week and laying the groundwork 
for filling up supply lines as fast 
as possible after the steel strike 
ends. 

To that end, auto makers were 
contracting for conversion steel— 
that is, ordering steel for deliv- 
ery from one mill, as soon as 

possible after strike settlement, 
for processing at another mill 
with the necessary finishing ca- 
pacity. 

Because just prior to the strike, 
steel had been in the best supply 
since World War II, auto makers 
had been out of the conversion 
market for weeks. Conversion 
steel is more expensive than steel 
obtained through regular channels. 

* 7 +. 
}{OWEVER, through conversion 
deals, auto makers will be able 
te get themselves a prompt supply 
over and above what they will get 


through normal channels once the 
strike ends. 

As of June 15, according to the 
American Iron & Steel Institute, 
more than 34,500,000 tons of steel 
had been lost because of major 
strikes in the U. S. since the end 
of World War II. 

The total will be increased by 
262,000 tons for each day that the 
strike continues, it was said. 

a. 7 * 
NTIL the steel strike was called, 
U. S. plants had hoped to ac- 
count for 2,240,000 cars and 660,000 
trucks in the first half of 1952. 

Back in 1949, when there was a 
40-day steel strike, car produc- 
tion started to slump sharply 
after the strike had been under- 
way less than a month. 

It was not until five weeks after 
steel production was resumed that 
car output showed an upward trend 
again. 





Chrysler Export 
Advances Myers 


DETROIT.—C. B. Thomas, presi- 
dent of the Export division, Chrys- 
ler Corp., last weeK announced the 
appointment of Roy Myers as man- 
ager of export plant operations. 

In this newly-created adminis- 
trative post, Myers will direct all 
Overseas assembly and manufac- 
turing operations, plant layouts, 
the supervision of field assembly 
engineers, tool engineering, boxing 
engineering, technical services and 





other allied duties. 


June June 19 
18 11 High 
Chrysler 76% 76 7634 
| Crosley 2% 2% 8% 
GM 56% 55% 55% 
Hudson 14% 14% 6 
K-F 4% 4% 7 
Nash 19% 19% 21% 
Packard 4% 4% 5% 
Stude. 37 36%, 39% 
Willys 9% 9% 10% 
Average 25.00 24.77 








Auto Stocks 





Compiled from reports of trading on the 


N. Y. Curb and N. Y. Stock Exchange. 





Copper 


(Continued from Page 1) 


were indications that NPA would, 
within several weeks, modify 
M-41, the machine tool order, 
which bans all deliveries except 
those that are defense-rated. 

This order has severely handi- 
capped the industry in acquiring 
equipment for retooling in prepara- 
tion for new models. 

* aa * 
NFPA now is expected to amend 

M-41 to permit the acceptance, 
fabrication and shipment of un- 
rated orders if these do not delay 
the delivery of rated orders. 

It is reported here that auto 
manufacturers need many spe- 
cial-purpose tools for building 
engines and transmissions. Some 
companies, it is said, are anxious 
to acquire such tools to improve 
their competitive position in the 
V-8 engine market. 

NPA officials say it is difficult to 
assay how much immediate help 

the revision of M-41 would give 
the auto industry, but they do con- 
cede that it would enhance manu- 
facturers’ chances of obtaining 
much-needed tools within a year. 
+ ” * 

EE here agreed that if 

the steel strike were quickly 
settled and the auto industry once 
again could get most of its steel 
requirements, auto builders would 
be in their best position since the 
establishment of government con- 
trols. 

Pessimism outweighed opti- 
mism, however, in discussions on 
the steel strike. President Tru- 
man’s strong distaste for the use 
of the Taft-Hartley Act and the 
apparent stalemate in union nego- 
tiations with the steel companies 
indicated that the work stop- 
page would be prolonged. 

The auto industry’s authorized 
production quota for the fourth 
quarter cannot be finally fixed 
until the steel plants return to 100 
percent production. 

* x * 

N EXEMPTING some 25,000 users 

of copper and aluminum from 
direct allocation control, NPA in 
most cases increased the tonnage 
which could be “self-authorized” by 
the users. That ‘is, the metals may 
be bought with no authorization 
other than the buyer’s statement 
that his purchase is within legal 
NPA limits. 

Affected are small producers of 
parts such as bearings, electric 
motors, nuts and bolts, as well 
as many builders and manufac- 
turers of most consumer durable 
goods like refrigerators, washing 
machines and other appliances. 
NPA said that the extra allot- 
ment of 100,000,000 pounds of cop- 
per for the third quarter meant 
that most manufacturers would re- 
ceive about 50 percent of their pre- 
Korean war consumption. They 
now average about 35 percent. 

* . * 

N ORDER that auto makers can 

rebuild their depleted inventories, 
NPA is likely to continue issuing 
more Controlled Materials Program 
tickets for copper and aluminum. 
NPA officials also are considering 
the relaxation of inventory controls. 

At present, copper inventories 
are limited to 60 days while steel 
and aluminum stocks cannot ex- 
ceed more than a 45-day supply. 
NPA may permit the building of 
aluminum inventories to 60 days. 
The government thus hopes that 

domestic buyers will have an incen- 
tive to import large amounts of 
overseas copper at the world price. 








Ford Awards to Economy Run Crews— 


James P. Roberts, Los Angeles district sales manager for Ford, distributes mer- 
chandise certificates to the crews of the two Ford entries in the 1952 Mobilgas 
Economy Run. The awards were made at a luncheon given by Roberts in Los Angeles. 
left to right: Al Rutledge, service manager for Al Stuebing, Hollywood dealer; Al 
Stuebing jr., general manager of Stuebing Ford; Al Cottle, driver of the Stuebing 
Ford V-8 Economy Run entry; Roberts; Bill Hooks, driver of the class winning Ford 6 
entry; Loren Miller, relief driver; Mark Biondich, relief driver, and Harry Munro, 
district service manager for Ford in Los Angeles. 





Wholesale Prices Continue 


Decline... 





Retail Used-Car Sales 
Seen Levelling Off 


(Continued from Page 1) 


sales were said to be “booming.” 
Los Angeles, also, reported that 
sales volume was continuing to 
rise. 

A Seattle report said that sales 
were “strong” there, following 
the Memorial Day weekend. 
Many ready - to - buy customers 
were said to be shopping around, 
however. 

A shortage of good used cars has 
developed in Dallas, but sales are 
continuing at a high level there. 

In St. Louis, sales volume is still 
rising, but dealers are concerned 
about the stock of used cars, which 
is said to be at an alltime high 
from the standpoint of dollar value. 





Klingler’s Son 
To Take Over 
Ann Arbor Deal 


ANN ARBOR, Mich.—One of the 
nation’s oldest dealerships, Staebler 
& Sons, Inc. (Pontiac), will be 
taken over July 1 by Harry J. 
Klingler jr., son of GM’s vice-presi- 
dent. The younger Klingler has 
been general manager of the Pon- 
tiac Retail Store in Pontiac, Mich. 

The new corporation, Klingler 
Pontiac, Inc., has purchased the 
parts, cars, accessories and equip- 
ment of Staebler & Sons, but not 
the building. The Staebler agency, 
founded in 1885 by Michael Stae- 
bler, took on its first auto contract 
in 1899, handling the “Tri-Moto,” a 
three-wheeled vehicle, but sold only 
one. Later the dealership handled 
the Toledo Steamer, Reo (for 26 
years) and the Franklin, before 
taking on Oakland in 1919. 


In 1926 the Staebler sons, Walter 
P. and Herman, signed up for 
Pontiac. The late Edward Staebler, 
former mayor of Ann Arbor, was 
also associated in the business. 
Walter Staebler is a former presi- 
dent of the Ann Arbor, Washtenaw 
County and Michigan auto dealers 
associations, 

The present Staebler employes 
will continue with the new com- 
pany and, for the time being, oper- 
ations will be carried on at the 
present dealership, built in 1916. 





Dealer consensus was that many 
new-car purchases have flooded the 
used-car market with late-model 
offerings. 


* * * 


] {{EANWHILE, all auction opera- 

tors except E. M. Stafford, 
Charlotte, N. C., reported that de- 
mand for used cars was growing 
last week or remaining at present 
high levels. 


Stafford said that “demand was 
off slightly from the previous 
week,” but that there was no 
change in prices. 

T. C. Baker, Danville, Va., and 
Tim Anspach, Albany, N. Y., said 
that buyer interest was keener a 
week ago, and that the demand 
had held firm last week. 

Some of the auction operators 
predicted that the demand for 
used cars would continue strong 
because dealers in their areas 
were reporting a shortage of new 
cars. Harry Gelt, Mason City, Ia., 
said that dealers were short of 
cars there now, and G. W. Bix- 
ler, Ebensburg, Pa., said dealers 

reported a “probable shortage of 
new cars in the near future.” 

May sales in at least three areas 
were better than the previous 
month. In Cleveland, 7,976 cars 
were sold in May, which is 906 cars 
better than the April total. 

In Toledo, O., 4,433 cars were sold 
during May as compared to 4,308 in 
April. At Akron, 3,458 used-car 
transactions were recorded for 
May, as against 3,390 for April. 





Capital Dealers Vote 


To Close Sundays 


WASHINGTON.—Members of 
the Washington Automotive 
Trade Assn. are closing their 
dealerships here on Sundays. 

A series of advertisements in 
Washington papers informed the 
public of the change. 

The ads stated that the dealer- 
ships are closing to allow em- 
ployes to attend the church of 
their choice, and asked the pub- 
lic to join them there. Response 
from clergymen in the area has 
rg very favorable, the WATA 
said. 




















BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7 

postpaid to our s 


AUTOMOTIVE NEWS 


DETROIT 26 
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Center 


(Continued from Page 2) 


ping News and other local news-| 
papers. 
Even for a show of this size 


and proportion, a good deal of 
ground work was necessary, but 
the dealers felt that the good 
public relations which are bound 
to accrue will be well worth their 
time and effort. 

Actual sales recorded at the show 
were probably negligible, but serv- 
ice accessibility to the commun- 
ity, and the reawakening in the 
mind of those attending that their 
favorite automobile could be pur- 
chased near by will probably have 
long recurring affects, the partici- 
pating dealers feel. 

Dealers who participated in the 
show were: 





Dahlgard Buick Corp. of Flush-| 


MacGrotty Chevrolet, Inc., 
(Chrys- 


ing; 
Flushing; Stanley Kilburn, 
ler-Plymouth), Bayside; Clifford- 
Monroe Motors, Inc., (Dodge), 
Flushing; Smith & Gregory of N. 
Y. Inec., (Ford), Bayside; Jamaica 
Kaiser-Frazer, Inc., Jamaica; Mc- 
Goldrick Motors, Inc., (Lincoln- 
Mercury), Flushing; Nash Flush- 
ing Corp., Flushing; Cross Island 
Oldsmobile Inc., Queens Village; 
Breitfeller Sales, Inc., (Pontiac), 
Queens Village; and D. J. Sullivan 
Motors, Inc. (Studebaker), Flush- 
ing. 


Classified Want Ads. 











Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 


ARE YOU INTERESTED in a sound busi- 
ness future? We offer an exceptional 
opportunity young men between the 





to 


ages of 23 and 30 who desire a career | 
in sales and want to become permanently | 


situated. Experience is not necessary. 
Our representatives are thoroughly trained 
at our expense in the products we manu- 
facture as well as our selling and sales 
promotion procedure. They are also given 
supervised training in the field. When 
assigned to a _ territory, they receive 
weekly advances and guarantee of $488 
monthly until they become fully estab- 
lished. 1951 commissions paid to our 
leading producers averaged $53 per day. 
1951 commissions paid to all full year 
salesmen averaged $35 per day. You are 


invited to consider your future in our 
organization. Write fully, in your own 
handwriting, stating age, education, 


marital status, business records and ref- 
erences to P. O. Box 177, Memphis, Ten- 


nessee. Also inclose a snapshot photo- 
graph of yourself, if available. If you 
possess the necessary qualifications, in- 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: 


EIGHTEEN CENTS (18c) 


PER WORD for each insertion. Cash in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 
add One Dol- 
the same day 


at regular rates, but if signed ‘Box No. ...... , in care of Automotive News, Detroit 26, Mich.” 
lar ($1) per insertion for address and extra service as replies are forwarded, 


received, Display Ads: 
WANT 


$9.80 per inch, per insertion. 
AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, 





unopened, 


MICH. 





HE Le W ANTE] D 


SERV Ic E “MANAGER Lincoln - - "Mercury. 
To the man who can develop and main- 
tain good customer relations; further in- 
crease sérvice absorption; and to 
man who recognizes the importance of 
interdepartmental cooperation; a large 
central Ohio Lincoln-Mercury dealer can 
offer you a good salary plus incentive. 
If your progress is stymied because of 
size of your present job or 


the | 


if you are | 


presently employed as an assistant and | 


feel you are capable of handling a large 


operation—-write Box 1573, c/o Automo- | 
tive News, Detroit 26. Naturally we 
would get your permission before con- 


tacting either your present 
your references 


AUTO SERVICE EXEC UTIV E. Cleveland, 
Ohio “Big 3” 
flight service executive who has the ex- 
perience and ability to supervise write- 
up, follow jobs through production and 
see that they are completed as scheduled. 
This man will also be responsible for 
final inspection and test of all cars be- 
fore delivery to owner. Other qualifica- 
tions being equal, preference will be giv- 
en to man who has had experience in 
the operation of Clayton Dynamometer. 


employer or 





Members of our organization know of | 
this ad. All replies treated in confidence. | 


Box 1574, c/o Automotive News, De- 
troit 26. A a 
WANTED. Experienced body shop man- 


ager, over 35 years old. Family man 
preferred. Capable of managing paint 
and body shop employing 20 to 25 men, 
doing labor volume of $10,000 to $15,000 
per month. Salary and commission. 
Steady employment, vacation with pay, 
hospitalization insurance. Will accept ap- 
plications by mail and arrange personal 
interview at later date. Address corres- 
pondence to P. O. Box 545, Albuquer- 
que, N. M., attention, Service Manager. 








| OFFICE MANAGER-ACCOUNTANT need- 


| 


terviews .will be arranged. We will gladly | 


present the facts concerning our business 
and discuss your future with us without 
obligation on your part. You will be given 
every opportunity to thoroughly familiar- 
ize yourself with our operation before 
making your final decision. ARTHUR 
FULMER, Automobile Seat Cover Manu- 
facturer, Trim Supply Wholesaler—-Mem- 
phis, St. 
tle _Rock, 


Dallas, Indianapolis. 


Louis, Charlotte, Louisville, Lit- | 


HELP WANTED | 


ed in Chrysler products dealership in 
Rochester, N. Y. Must be experienced in 
* automotive dealership accounting. This 
dealership established for over twenty 
years. A good, permanent opportunity for 
man who can qualify. In replying, state 
full details of your background and give 
residence telephone number. Box 1596, 
c/o Automotive News, Detroit 26. 


ANTED AT ONCE.—Top parts depart- 
ment manager for one of Detroit's large 
Ford dealerships. To qualify, man must 
be top producer in wholesale parts sales, 
good merchandiser and able to manage 
help. Top salary and bonus plan will be 
offered to qualifying applicant. Ideal 
working conditions, vacation and insur- 
ance plan. Previous Ford experience not 
necessary. Box 1595, c/o Automotive 
News, Detroit 26. 


WANTED BY MANUFACTURER of auto- 








dealer has opening for top | 


| AUTO 


HEL fa, w VANTED — 


PARTS 





SALESMEN. | " Aggressive 
salesmen, looking for a good future, can 
earn $8,000 and up yearly. Curtis Indus- 
tries, Inc., Cleveland, Ohio, manufac- 
turer and national distributor of auto- 
motive parts sold direct to dealers and 
fleets, has openings in all parts of the 
country for capable sales representatives 


due to expansion and promotion within 
our organization. Commission basis. Pro- 
tected territory with established accounts. 


Men selected given personal training in 
field and paid during training. Write in 
detail to Curtis Industries, Inc., 1130 E. 


222nd St., 


Ohio. 


POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
tates, namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 


Cleveland 17, 














| 
| 








I AM 30 YEARS OLD and have experi- 
ence in all phases of the import car field 
from mechanic to service manager and 
salesman to general manager. Have at- 
tended service and sales clinics of all the 
leading imported cars. Seek position as 
sales or general manager, field represen- 
tative or other responsible position with 
foreign or domestic car agency, import- 
er or factory. Best references. Willing to 
travel or relocate. Box 1600, c/o Auto- 
motive News, Detroit 26. 





LADY OFFICE MANAGER - ACCOUNT- 
ANT, fifteen years’ experience with Ford 
dealer, desires change. Prefer to locate 
in town under 25,000 population in 
Florida, North Carolina or Virginia. 
Personal interview can be arranged with 
no obligation. Box 1564, c/o Automotive 
News, Detroit 26. 





BUSINESS MANAGER - ACCOUNTANT. 
Now in charge all accounting large GMC 
contract as assistant manager. Experi- 
enced all phases retail auto dealership 





business. Can assume complete charge. 
Box 1526, c/o Automotive News, De- 
troit 26. 

FACTORY REPRESENTATIVE, _ recent 


Big Three district manager, desires simi- 
lar connection. Sales, service or combi- 
nation. Wide experience, dealer contact, 


sales, sales promotion, business manage- 
ment. Mechanical knowledge. Best refer- 
ences. Box 1586, c/o Automotive News, 


Detroit 26. 


BUSINESS MANAGER - ACCOUNTANT, 
middle aged, college graduate, fifteen 
years automotive and seventeen years 
public accounting. General Motors, Pack- 
ard and Chrysler experience. Immedi- 
ately available. Box 1565, c/o Automo- 
tive News, Detroit 26. 








motive line, direct salesmen to call on 
ear dealers. Excellent as an iate 
line in your present sales program. 


Above average commission rates for this 


large volume line. Inquiries invited by 
aggressive men. Write Box 1543, c/o 
Automotive News, Detroit 26. 





GENERAL AUTOMOTIVE CONSULTANT 
One who is familar with all phases of a 
large city dealership, who can formulate 
and carry out plans for promoting effi- 


ciency in all departments particularly 
service, and living in Philadelphia or 
vicinity. Steady employment. State quali- 


fications and salary desired. Write Box 
1583, c/o Automotive News, Detroit 26. 


WANTED IMMEDIATELY—Expert parts 
man, previous Diamond T truck experi- 
ence. Take full charge of about $75,000 
parts stock. Salary commensurate to 
ability. Box 1533. c/o Automotive News, 
Detroit 26. 














SALESMEN NEEDED NOW 





To Sell Our Fast Moving Line of 
Enameled Steel Highway Signs 


Here is a very lucrative deal that can be very attractive to any qualified man 
with automotive experience. Almost all territories are open. We would like to 
hire men that have had recent experience as District Managers, Zone Men, or 
who have been General Manager of any active dealership. You may be selling 
to dealers today. You must 


supplies 
problems. 


If you have a knowledge of dealer's problems you already know what they 
pay for highway advertising signs, and how they feel about their contracts. 
Compare the past program with Comfort's program of selling — not leasing — 
In the next 12 months you can have that 


signs for $49.50 each. 
if we can get together. 


We are moving rapidly in this new program, so don't delay in writing us for 
details. In your first letter include an application blank with references and 
sales experience in the past five years. 
territory you expect to cover, and give us information concerning your experi- 
ence in that territory. Give phone number. 


Write Air Mail To: 
SIM B. COMFORT, Sales Manager 


COMFORT SPECIALTY COMPANY 


200 SOUTH SEVENTH ST. 


know automobile deolers and their 


“Big Year,” 


Important: show on a road map the 


ST. LOUIS 2, MO. 














SERVICE OR PARTS MANAGER, twelve 
years experience. Thorough knowledge of 
all phases of both departments. Nash 
preferred. Excelient references. Box 1584, 
c/o Automotive News, Detroit 26. 


EXPERIENCED FORD PARTS 
AGER would like to locate 
or middle west. Box 1585, 
tive News, Detroit 26. 


PARTS MANAGER—25 years’ experience. 
GM references. P. O. Box 4, Kensington 
Station. Detroit 24, Mich. 


DEALERSHIPS AVAILABLE 


LEADING DEALERSHIP, now handling 
Studebaker, in metropolitan New York. 
Yearly sales over one million. Attractive 
building in center of important retail 
shopping. Up-to-date sales service parts 
facilities. Entire organization, including 
well trained perscnnel can be taken over 
without interruption of business. Will 
consider lease or sell building. Box 1580, 
c/o Automotive News, Detroit 26. 


DEALERSHIP, handling one of leading in- 
dependents. Well established for 20 years 
in thriving industrial east coast city. 
Gross sales last year over $1,500,000. 
Will sell outright or consider selling in- 
terest to right person with option to 
purchase balance. Box 1587, c/o Auto- 
motive News, Detroit 26. 





M A N- 
in Montana 
c/o Automo- 

















WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 
LEO J. KLEM 


411 Curtis Bldg. Detroit 2, Mich. 





GENCY NOW HANDLING Kaiser-Frazer 
in one of best county seat towns in mid- 
west. Well established, wonderful clien- 
tele. Entire operation at inventory of 
$11,000. A real opportunity with sales 
really going up and making better deals. 
Write Box 1588, c/o Automotive News, 





Detroit 26. 
OLDEST DEALER, handling Chrysler- 
Plymouth, in California, Just out of hos- 


pital, must sell best one man deal in 


} 
} 


DEAL sERSHIPS AV AIL. ABLE a 


LEADING INDEPENDENT car dealership, 
body and paint shop in centrally located 
county seat, state of Michigan—popula- 
tion 6,000, trading area population 25,- 














000. Very well equipped service and parts | 


department 
up. May 


including wrecker and pick- | 
be purchased at cost with or | 


without real estate. Write O. G. Gerner, | 


Manager business properties department, 
Advance Realty Co., Realtors, 622 North | 
Ww: ashington Ave., Lansing, Mich. 


TEXAS DEALERSHIP, handling 
‘Big Three,’’ within 75 miles of Dallas, 


one of | 


} 


| 


15,000 foot floor space, 200 car contract, | 


gross sales last year $850,000, all modern 
service department. Would take approxi- 





mately $100,000 to handle deal. Write 
Box 1602, c/o Automotive News, De- 
troit 26. 

DEALERSHIP now handling Chrysler- 
Plymouth. 21 years in same location in 
central Michigan; population of town, 
20.000. Very serious illness reason for 
selling. $52,000 will handle deal, long 
lease on buildings if desired. If inter- 
ested write Box 1601, c/o Automotive 
News, Detroit 26. 





COUNTY DEALERSHIP handling Ford 
cars, trucks and Dearborn tractors since 
1923. In heart of New York state, 
Finger Lakes. Immediate possession. 
Sickness causes me to sell—with or with- 
out buildings. Factory approval required. 
Write Box 1570, c/o Automotive News, 
Detroit 26. 


DEALERSHIP now handling Dodge-Plym- 











outh 119 unit in Easter, Mich. Doing 
good business. Paved trunk line, good 
agricultural community. Priced to sell. 
Box 1589, c/o Automotive News, De- 
troit 26. 

DEALERSHIP, handling one of the leading 
independerts. Located in central Ohio. 
A going business. Includes tools. ma- 
chinery, signs, furniture, fixtures and 


parts. Priced reasonably with terms. Box 
1567, c/o Automotive News, Detroit 26. 


DEALERSHIP AUTO handling Willys— 
Gas station. Sales $20,000 month, fran- 
chise four Indiana counties, attractive 
building, fully equipped, service depart- 
ment, Goodyear franchise, price reason- 
able. Apple Company, Brokers, Cleve- 
land, Ohio. 





| 





DEALERSHIP W ANTE D 


DEALERSHIP WANTED, any big three 
200 to 300 units. West coast or con 
sider N. Y. state. Negotiations confi 
dential. Write details Box 1593, c/o Auto 
motive News, Detroit 26 

BIG THREE DEALERSHIP wanted withir 
75 miles New York city. Hammond, 54 
Riverside Drive, New York, N. Y. WAt 
kins 4-6754. 

Ww ANTED- General Motors dealership ir 
Southeast. E. T. Smith, Apt. 636, Black 
stone hotel, Omaha, Neb. 


WANTED TO PURCHASE, either now or 
within next two years, automobile or 
farm machinery agency or combination 
Any state. Advise full particulars. Box 
37, Mullica Hill, N 





WANTED AUTO AGENCIES 
We have qualified buyers for all size auto 
agencies throughout the United States. All re 
plies held in strictest confidence. 


DAVID JARET CO. 
Established Over 29 Years 
150 Montague St. Brooklyn 2, N. Y 
Ulster 2-5600 








BUSINESS OPPORTUNITIES 
GARAGE complete $9,500, including build- 
ing approximately 50’x150’, equipment, 
parts, new office equipment, 6 room liv- 
ing quarters. Car stock may be had at 
inventory. Hugh Treloar, Alexis, Il 








DEALER SERVICES 








INVENTORY SERVICE 
Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports 
Also special buy-sell service. Experienced 
organization— in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details 
Automotive Inventory Service Co. 
9900 Freeland Detroit 27, Mich. “WE 3-6449 





INVENTORY SERVICE. Parts and acces- 


sories. Top type personnel, organized 
procedures, up-to-date records. Model 
year breakdown for Ford, Chevrolet, 


L-M and MoPar dealers. Fast service 
eastern half U.S.A. Talbot’s Inventory 
Service, 124 S. Woodward, Birmingham, 
Mich. Midwest 4-5355 or 4-8460. 





INVENTORY SERVICE 
Parts Accessories 

Large and Small Dealerships 
Inventories taken, price extended and sum 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 
confidential. Inventories accepted by all 
accountants and by the government. 


ALLIED INVENTORY Cco., INC. 


1831 E. 79th Chicago, Illinois 
Esseex 5-8300 








CARS WANTED 





DEALERSHIP 
handling 
LINCOLN- MERCURY 


in ny midwest city. Net profit past 2 peer | 


—$330, Net profit last month—$23,0 


Ultra aden building has been rated one | 


the most beautiful and complete in the coun.- | 
try. 25,000 square feet of building. Total land, 
38,000 square feet. Walk out deal. $380,000 
cash to mortgage of $125,000. Principals only 
BOX 1582, 
c/o AUTOMOTIVE NEWS, DETROIT 26 





DEALERSHIP Auto Used Trailer Sales 
Sales $7,500 month, franchise well known 
trailers, sold 260 cars, U. S. Route twen- 











ty-five, opportunity for new car deal, 
sell with property. Apple Company, Bro- 
kers, Cleveland, Ohio. 

FOR SALE. Dealership now handling | 
Studebaker in La Junta, Colorado. Parts, | 
fixtures, and equipment. Owner will fi- | 
nance to right man. Write or phone 
Albert Archer, Rocky Ford, Colo. 

DEALERSHIP, now handling low priced 
car, located in city of 75,000 suburban 
to metropolitan area in mid-east. Out- | 
standing facilities. Excellent used car | 
park adjoining. Complete sales and serv- | 
ice personnel. Address Box 1591, c/o | 
Automotive News, Detroit 26. | 

| 

CALIFORNIA, near Los Angeles, area) 


population excess 100,000. Now handling 
Nash 100 car contract. $10,000 to $15,- 
000 will handle. Some terms if needed. | 
Box 1592, c/o Automotive News, De- 
troit 26. 





DEALERSHIP. One of 





| 


| 


| 
} 
| 
| 
| 
| 


| SEVERAL 


| 


| 
| 
| 
| 


state. Steel building and service station, | 


half-block in center of prosperous small 
town, 80 miles from Los Angeles. $35,000 
will handle. Must qualify. 
years, Lloyd Record, San Jacinto, Calif. 
DEALERSHIP now handling Dodge-Plym- 
outh, Business established over 30 years 
in Iowa’s good farming country. 140-car 
Potential. $35,000 will handle. 15,000’ 
floor space. Will lease or sell building. 
Other interest. Box 1558, c/o Automo- 
tive 





News, Detroit 26. 


Established 34 | 





“Big 3,’’ small 
town, rich farming community, used car 
lot adjoining, beautiful building on state | 
highway. Net 1950 and 1951, $65,000. 
Must have factory approval. Box 1597, 
c/o Automotive News, Detroit 26. 





DEALERSHIP 


AVAILABLE in Montana 
oil boom town, now handling Packard 
and Case implement. Priced to sell. For 
particulars write A. S. Erickson, Real 





Estate Agency, Box 327, Glendive, Mont. 
ESTABLISHED DEALERSHIP, southern 
N. J., handling Hudson. Land, building, 


parts, equipment. Owners disagree. Write 
Box 1590, c/o Automotive News, De- 
troit 26. 





AGENCIES in small 
in Illinois. Leonard J. Schrader. 
E. Green St., Champaign, Il. 


“BIG 3” 
towns 
509 % 





DEALERSHIP WANTED 





| FORD OR GENERAL MOTORS, 


200 cars 
upward, anywhere. Factory qualified, 
forward. Complete information. Box 542, 
White Plains, N. 





WANTED 


Ford or GM with 400 Units 
Cash. Anywhere. 
FACTORY APPROVAL ASSURED 
Replies Confidential, Box 1599, 
c/o Automotive News, Detroit 26. 








WANTED TO PURCHASE. 
Henry J or Kaisers, 
Plymouths, Dodges. 


New or used 
Chevrolets, Fords, 
‘“‘We guarantee that 
these cars will not be re-sold above 
O.P.8. ceiling prices. Farm tractors or 
machinery, also 2-ton to 2%-ton to 3-ton 
truck tractors to pull trailer. Also tow 
truck. Write, phone or visit Phil Gardi 
ner, Mullica Hill, N. J. Phone 5-4831 





WANTED 

METAL STATION WAGONS 

Plymouth, Chevrolet, Pontiac, 
Oldsmobile, etc. 

No Toxis 
ESQUIRE AUTO SALES 
397 Central Ave. East Orange, New Jersey 

Orange 4-9771 








New Pontiacs Wanted 
Will Pay $200 Over Cost 


Confidential 
“We guarantee that these cars will not be 


re-sold above O.P.S. ceiling prices.” 


RALPH PONTIAC, INC. 


Rochester, N. Y. 
Phone GE 0626 








NEW FORDS 
WANTED 
Highest Prices Paid 


Contact 
JOHN DEKLE, Sales Manager 


J.C. LEWIS MOTOR 
Co., INC. 

FORD DEALERS } 

SAVANNAH, GEORGIA 

Phone No. 4-4421 H 





“We guarantee that these cars will not : 
be re-sold above OPS ceiling prices.” 





— 
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i USED CARS FOR SALE USED CARS FOR SALE | PARTS FOR SALE | BUSES WANTED | MISCELLANEOUS 
ree | NEW 1951 gg Crown Imperial 8 pas- | |NEW SCHOOL BUSES —e Ford, | Oe aa kon nee peel ae uae a 4 
senger sedan, heater, radio, fluid torqu Chevrolets, Internationals, 48, 54 or 60 or truck. Ask your jobber or write direct. 
fi A T trans., hydra guide swering, giectri wine PRECISION REBUILT passenger. Cash waiting Box 1598, c/o van ‘oa Manufacturing Co., Nelson- 
ito = U O — dow aa disc brakes, etc. $1,000 under M Automotive News, Detroit 26 ville, oO. 
originé illing. Box 1594, c/o Aut o- - SS — — —— —_ 
N tive Hews, Detroit 26 ‘ li een HYDRA ATIC ‘ JIPMENT FOR SALE ENGINE REBUILDING — Crankshaft 
hi U ; O GLOBE GEARED electric automobile hoist, | 8tinding and metalizing. John P. Hughes 
34 A T | TRANSMISSIONS 7,500 pound capacity. Excellent operat: pone: Al ag “an anew er 
A | | ing conditi John Frame, Ford Dealer, , a. 
a ATTENTION DEALERS!! pyYNAMOMETER TESTED Williamstown, N. J. 
SPECIALIZING IN THE SALE OF | Performance guaranteed equivalent to a | ~ =iANEoUs 
ane poops __MISCELLANEOUS AUTOMATIC BRAKING 
HORSEHEADS, NEW YORK Complete stock Hydra-Matics for all cars | IS AT LE TOW BAR 
r= EVERY FRIDAY | cellent Bodies - Good Motors - Heaters) OLDS and PONTIAC 1940-1948 — $99.50 || YOY CANNOT MATCH Complete with eontrofied steering 
| Upholstery Like New | exchange. 
or | . 
on Bey Now at low Prices Catalog sent on request. THE ENTIRELY NEW || Guide Cables and $61 45 
30x —AT— } | BRAKE HOOK-UP...... - 
SHIPPED ANYWHERE — SAME DAY MATIC 
| 1949-1950 Write—Phone—Wire | MOTO- Price includes Federal Excise Tax 
. DANVILLE, PENNA. Plymouths — Fords — Chevrolets | Ace Automotive Products | TOW e GUIDE Meets all 1.C.C. requirements 
s EVERY WEDNESDAY | 5416 N. Broadway Chicago 40, Illinois | O e 
ute THE R. A. AGENCY | Phone: Lengbeach 1-773 11 | ecm You ear.... 919.50 
: and seat action ot || —™ A.umpemnEN gomevane wienrce Coupttes _||{| (mauee sium suebee] 
You will always find real action a a . | | } ¥ ‘oin -Up 
both these auctions. Morris Freedman, Mgr. BUICK BUMPER COUPLERS eit ys Ga tea 
»ARATOGA 17-2300 SHERWOOD 7-1700 | | NO ADAPTORS NECESSARY } 
y R. D. WEST, PROP. | WHOLESALE Meets 1.C.C. Strength Requirements LL TYPES TOWING EQUIPMENT 
, A E M 
a Jos. E. Johnson Tex Rickard . aia P ART Ss | FACTORY $ 85 Federal To FOR AUTOMOBILES AND TRUCKS 
Auctioneers TIM. ANSPACH ONE OF THE EAST'S NET PRICE eee P WE STOCK —_— i 
sa. “Midway”, Step 20 | LARGEST INVENTORIES Factory Sales Division Ee ee a 
nt, | Albany-Schenectady Road Same Day Service on Mail Orders or T DISTRIBUTING CO 
at TENTION! ALBANY, N. Y. Phone Calls — All Shipments C.O.D. PILO T oo 9. MICH i TOW BAR SALES co. 
or eaier n | , . 
AT - (For Dealers Only) Phone Parts Department BAITLE Exclusive Feetory Distributors 
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——— | NEW SCHOOL BUSES—Dodge, Reo, GMC, | 
International Harvester, Ford, Chevrolet, 
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Any Quantity aaa Any Make egy St., Philadelphia 4, Pa. BAring 





1946 THRU 1952 FOR SALE. Two new 1951 models, two | 
used 1951 models, one used 1948 model, | 

one used 1947 model, two used 1946} 
models, all Chevrolet chassis, 48 pas- 
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If you are within 250 miles of senger, A-1 condition. Stagers Chevrolet | 
. ° . Co., 528 Main Street, Portage, Pa. Phone | 
Pittsburgh, it will pay you to esti. snghhebiaars 
NEW 1952 FORD school bus, Wayne body, | 
contact us. 47-passenger. Used 1951 Ford schoo) bus, | 
Wayne body, 47-passenger, less than | 
DON'T GUESS, SELL TO R. Ss. 2,000 miles, like new. Used 1951 Ford 
! school bus, Wayne body, 47-passenger, | 
9,000 miles, like new. Will offer a large | 
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H discount. Loudon Motor Sales, Minerva, 
Ohio. Phone 175X, or after 6 o'clock, 
} 7 e 175R. 


FOR SALE—New 1951 Chevrolet school 
New Brighton, Pa. Phone 6230 buses with 47-passenger Superior coaches. 
Dealer cost plus 5% handling. Box 1554, 
c/o Automotive News, Detroit 26. 
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Give your 
sales manager the 


e Copyrighted, Exclusive 


Don’t forget that much of your success is in the 
hands of your sales force. A high calibre, well- 
directed sales force is bound to result in greater 
success for you. But... 


Remember that the finest automobile built will not 
sell itself; and the best-looking dotted line will not 
sign itself. It takes the intelligent persuasion of the 
salesman to do the job. 


Are your Daily Sales Meetings producing results? 
Or aren’t you or your Sales Manager holding these 
important meetings each morning? A plan which 
the Sales Manager or Dealer can use in conducting 
his morning sales meetings — that’s what a large 
number of automobile dealerships throughout the 
country recently indicated a need and a desire for. 


To help you and your sales manager present an edu- 
cational, constructive and productive morning sales 
meeting, which your salesmen will not want to miss, 
is the job of “Daily Sales Topics.” 

“Sales Manager’s Daily Sales Topics” is not an at- 
tempt to write a sales manual or a thesis on how to 
become a “super-salesman” in five easy lessons. 
Your sales manager is provided with pertinent sub- 
jects — for his discussion — a different subject for 
every day, five days a week. Under each subject we 
will list a number of sales ideas, tested and proved 
of course. Your sales manager can choose any or all 
subjects to discuss as all are related to the main 
subject. He must elaborate on each subject in an 
intelligent manner, and in his own way, fitting his 





RUSSELL ASSOCIATES 
3114 GRAND RIVER © DETROIT 8, MICHIGAN 


GOOD NEWS for ALL Dealers—Available Now— 


NEW SALES-BOOSTING PLAN 
| GETS ENTHUSIASTIC ACCEPT, 


e Helps Salesmen Sell in a Buyer's Market 





NCE! 


e Prepared by Successful, Experienced Car Dealers 


AND THE COST: ONLY dE per week / 





remarks to situations and circumstances peculiar to 
your own dealership and community. 

Each issue of “Daily Sales Topics” will be in your 
hands one week ahead of the time of its intended 
use, so that the sales manager can study and lay out 
his program in advance for the coming week. 


All material used in “Sales Manager’s Daily Sales 
Topics” is written by men who have successfully 
owned and operated retail automobile dealerships 
over a long period of time, both in pre-war and 
post-war years. 

A staff of well-qualified, experienced automobile men 
will be kept combing the country for information to 
be passed on to you—to help you do a profitable 
business and build up a sound, strong sales depart- 
ment. 

“Sales Manager’s Daily Sales Topics” for one year 
(52 weekly editions) will cost you only $72.00 per 
year, about $1.40 per week. No wonder its intro- 
duction has been so enthusiastically received by so 
many sales executives. 


Fill out the order blank below—attach your check 
for $72.00, and the service will start immediately. 
Or, if you wish more information, check the square 


indicated. 


RUSSELL ASSOCIATES 


SALES MEETING COUNSELORS 
3114 GRAND RIVER AVENUE @ DETROIT 8, MICHIGAN 
TEMPLE 1-8117 


| jealheniecnp een vendaaeasaassbssaimaiiiaisl 


(] Our check for $ _ is attached. 





Cj) Send more information. 












green light—he 
wants to doa 
better job for 
you! And we’re 
sure you want to 
do a better job 
for yourself! 





COUNT US IN! It is our understanding that this program 

will consist of: 

1. “Sales Manager’s Deily Sales Topics” weekly for 12 months. 
Each issue will consist of material for 5 meetings. — A 
grand total of 260 meeting guides, for the total price of 
$72.00 for the year! 


2. Also, from time to time, copies of “Hints to Sales Managers,” 
offering individual sales guidance. 

8. BONUS issues of “Daily Sales Topics” covering other dealer- 
ship departments. 
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Dealership Name 





Street 





City _ State 





Authorized Signature 


Make of new car (s) sold___ 
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